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SECRETS TO SUCCESS 

 

So, when it comes to business in today's market, as an e-commerce entrepreneur is optimization. So, it's a 

concept that Google really has prioritized as the main component of their search engine. And because of 

e-commerce, everything that we are focused on as far as marketing is in congruence with optimization. 

But it's not just Google that should be doing optimization, we should be doing optimization as well. So, 

there's a book by Rosalene Glickman, she wrote Optimal Thinking, and you should pick that up. She's a 

doctor and she's very brilliant. And she pretty much teaches you how to have an optimal mindset, and says 

that, if you have a thought, and it's not optimal then it's suboptimal. So, the more optimal thoughts that we 

have, the more optimal actions we will have, and the more optimal actions that we have the better we're 

going to produce. So, what we need to do is we need to start understanding well, where is our optimal 

thoughts? Our optimal thoughts are in the questions that we ask ourselves. So, if we're asking ourselves 

the optimal questions, then optimal thoughts will start to produce. So, what is the best action I can take 

right now in this business, or what is the most profitable thing that I can be doing? Or what are the top 10 

tools that I can use to help me in this, whatever you're doing? So, that's pretty much optimization. So, it 

shouldn't just be Google optimizing. We too are potential optimizers, not just automated computer 

systems. So, teach yourself that skill, and it'll make you a lot more money in the future, especially if you 

make it a habit.  

 

So, the second thing that I want to go over is success and failure. And this is pretty much just to know that 

as an entrepreneur you're going to fail a lot. But those failures help us to learn the art of success. So, the 

more that you fail, the more you're going to learn, you can't really learn without failure. You could learn 

from success as well. But you also learn from failure. So, this is really the key thing that if you fail the 

first time, if you fail the second time, it's okay, just keep going because that's what the entrepreneur does, 

he doesn't stop, he just keeps going. Whatever is in his way he's just going to keep going until that 

opposition is removed. And so, people want to think of you like that. They want you to be the person that's 

never going to stop, especially if they're working for you. So, when you fail, which you will, do not stop 

there, just keep going for success because it's success that is which is really telling you that you've had 

failure in the past, and you didn't give up. That's what success pretty much is teaching you, it's saying to 

you. I had failure in the past, and I didn't give up. I personally believe that there is no success without 

failure. So, if you had a success in your life it's to prove that you failed and you've went through things in 

life to get that success. And that's how we should look at that.  

 

The next thing I want to go over is visualization, which is pretty much to know that whatever you're going 

to visualize for the business or anything in your life is going to magnify you achieving that goal. So, if 

you're not visualizing then it's extremely hard for you to achieve. So, if I in visualize myself as a billionaire, 

then my mind can start to grasp on the idea of it. But if I'm not visualizing that, the mind is not grasping, 

because you're not producing the thoughts that the mind needs to grasp on to take action. So, if you want 

to be successful in this business, or any business for a long time, if you want long-lasting success, then 

visualization will really help you. So, you just close your eyes and you just didn't visualize yourself in that 
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situation, making sales, making conversions, having more people sign up to your business, selling more 

products, making more conversions, being the best businessman, you can be. So, that's really good. And 

what ties hand in hand with that is meditation. And there's a great program called sedonamethod.com, you 

can go there and check it out. It teaches you how to meditate and to release your emotions that are holding 

you away from success. So, let's say you want to be a successful business owner, but you have all of this 

emotion from the past, like anger and fear that you didn't deal with. A lot of those emotions can block you 

from success. So, meditation helps you with that. And my suggestion for meditation is to go to 

sedonamethod.com and check out their releasing technique which is really far out. And it helps you to 

clear up all of the past emotions that you have that are holding you back so you can become successful. 

So, that's important.  

 

The next thing is talents and gifts. When you're in your business, and you're doing your own business, and 

you have no one to tell you to do. You rely on your talents and gifts as your boss. So, in the beginning, it 

might not be easy to function without authority, but you get used to it. And now your authority is your 

talents and your gifts. So, that's really what's driving you. That's really what you're listening to now. That's 

really what should be driving you to make progress and to make sales. So, with that said, that's one part.  

 

The other part is website and e-commerce and how we can improve e-commerce. So, the secret really into 

e-commerce is to invoke feelings in other people. So, if you can't invoke their feelings, then the sale is 

going to be difficult because people buy things because of their emotional content. So, if you strike an 

emotion within them, then they'll buy from you. Emotional content will increase your sales by at least 50 

to 80%. So, this is extremely hard to do because of the internet. So, we're on the internet, we can't talk to 

them, we can't touch them, we can't shake their hand, we can't communicate with them with our voice. 

So, what do we do? Well, what we do, we make videos that can create a relationship with them. And after 

you create a video, you're going to want a place where they can contact you or get more products or get 

things from you as far as your email, your contact information or if there's other value that you can give 

them, that you give them another area to have more communication. Whether that's videos or audio content 

because that's important. Because on the internet it's very hard to strike emotion. So, this is the secret to 

the e-commerce entrepreneurs, to strike emotion in your customers or potential customers.  

 

And so, I'm going to give you my best ways, because I'm very transparent. So, I'm going to give you my 

best ways that I strike emotion in customers. So, number one is free content. When you give people free 

content, that strikes an emotion that is very good. And so, you're helping them, you're helping yourself by 

teaching, you're giving them free content. And this is just a very good emotion that helps sales. Number 

two is quality. You want to give them the most quality as you can. Because if you give them anything less 

than the best, they can go somewhere else that is doing their best and producing the best quality. And this 

is how the best businesses are created. They're created by having quality as the number one priority as 

their mission. And that's what we do in Superpower Thinking, it's not just the quality of the customers, 

but it's also the quality of the business owners. We're communicating with each other, making each other 
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better, because our goal is to make each other not only millionaires in the future, but down the road 

billionaires. So, it's quality.  

 

Another secret to success as far as e-commerce is modeling. I do it all the time and I'm not going to say I 

don't. So, when it comes to website design, when it comes to logo creation, when it comes to content, the 

best thing to do is to model the best in the market. So, let's say I was selling cars online. If I was to be 

designing my website, I would be designing the website using the model of let's say, Tesla, or Mercedes 

Benz, or BMW, and the designs and their slogans and the way that they're laying out the website. You're 

going to model, you're not going to copy exactly, right. But you're going to model what successful 

businesses are doing online. And so, that's a very important secret because even with a low amount of 

money available to invest in your business, if you're using the freelancers, and you're combining that with 

modeling, the people that are the best in the industry, you have to remember these people are spending 

thousands and thousands, some of them hundreds of thousands of dollars on marketing. And all we have 

to do to get that value is to model them. To go online, get a freelancer, and tell them to copy or emulate 

this type of design or layout. And so, while they're paying hundreds of thousands of dollars, we're paying 

maybe 100 bucks. So, it's a great secret, it's going to save you a lot of money, and it's going to catapult 

you in e-commerce until you become one of the big fish.  

 

So, the next is word selection. When we're online, and we're marketing, we want to use the best words 

and when I mean best, I mean, the most powerful, the most valuable. You can do this also by modeling, 

going on websites, seeing the slogans, when you go first onto the website what is their slogan? What is 

the first thing that they're saying to you? When you're watching commercials, what is the first thing they're 

saying to you? And also, what is the last thing that they're saying to you? These are the word selections 

that are very valuable, and you can use them for your business. So, they're free. You can't trademark a 

word, you can't copyright a word, every word that's in the English vocabulary is available for you to use. 

And some words are better than others. So, for example, we have a beauty product called Beautigena 

which was what it was modeled off of Neutrogena, the most popular beauty product that's available. And 

so, it's extremely catchy. And if you look at the beauty products, if you notice, and you go through and 

study the layout, all of this is modeling these beauty products that are charging 400, 500, 600 dollars per 

bottle for their beauty product. But I created a beauty product where the products are only maybe 100 

bucks each if that. They buy the whole bundle, which is a complete exfoliation, cleansing, moisturizing 

system, plus it has facial strengthening to make the face more beautiful. I charge the whole complete 

system for 299 bucks. The people that I modeled the website design and the product design from they are 

charging 400, 500 dollars per bottle. So, that's important word selection and modeling.  

 

And then the last thing is colors. So, whatever colors to market, even if you're making a video wear nice 

colors. If you're on the website, and you're designing your land page, use nice colors that evoke the greatest 

feelings in people. Because their greatest feelings if you're making them feel good, if you're making them 

feel happy, if you're making them feel like they're enjoying themselves, then they're going to buy from 

you. And that's just how it works. That's the e-commerce entrepreneur secret that I want to share with you.  
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BILLIONAIRE MINDSET 

 

The billionaire mindset, which is really if we want to be successful in today's market, we're not studying 

millionaires anymore, we're studying billionaires. So, we have to really raise our standard to put away 

concentrating on becoming a millionaire and to start concentrating on becoming a billionaire. Because 

that's what we're going to have to do in order to become successful in the future. So, we have to make a 

plan. I'm going to give you seven things that a billionaire would do. This was taught by Tyler Perry. And 

these were the seven most important things that need to be done in order for you to have that billionaire 

mindset. And he said this is how he was able to accrue $400 million.  

 

So, the first step is to create a plan, we have to figure out what we're going to do. If the mind doesn't know 

what you want to do, then your body can follow and you're going to most likely end up in a stagnated 

state. And so, when we have a plan, when we definitely know what we want to do, we'll start immediately 

taking action. It will be more effortless because we're already in the mindset of planning and strategizing. 

So, when it comes to these plans raise your standards. If you want to be a millionaire continue to raise 

your standards to become a billionaire. If we can become a billionaire, then there are certain action steps 

that we need to take to do that. And if you have that plan in mind, you're just going to have way more 

powerful actions than if you say, okay, well, I want to become a billionaire, or I want to create $1,000 per 

week. So, just make that decision. I want to be a billionaire and I deserve it.  

 

So, the next step is starting your own business. There is no way that you can become successful without 

your own business. And that's just the way it is. In today's market, you can open up a business that's online, 

or you can open up a store. And because of the times and the way that things are changing, at this moment, 

it would just be wiser to open up your own business. Tyler Perry talks about duplicating a successful 

business, so modeling others. We want to duplicate businesses that are worldwide. We don't want to 

duplicate businesses that are local, or maybe a family mom and pop shop or a restaurant or something like 

that. Because if you do that then you're kind of limiting your possibilities. But if you're duplicating a 

company that is worldwide, then you are able to be in a realm of unlimited possibilities, because of their 

scale of their company. So, this is the most important thing, if you don't have a business that you can 

invest in, you cannot be successful. Unless you are a let's say, an athlete, and you sign up to make millions 

of dollars playing that, but most of us aren't in that position. And even those athletes, if you look at Michael 

Jordan, Michael Phelps, all of these types of successful athletes, they end up opening their own business 

to find true success.  

 

So, the third step is to stop wasting time. We only have an allotted amount of time in this life and it should 

be used wisely. It shouldn't be used to work for other people. Because when we work for other people, 

we're on their time, we're on their clock and we're making lousy money doing that. So, when we have an 

opportunity to work for our own time, and to have our own business, then this is really a way that we can 

stop wasting time. If we're working for someone else and building their company up, yeah, you're making 

money but it's still a waste of your time; because you could have used that time to build your own 
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company. You could have used that time to be successful creating a business that you could have possibly 

passed down to your children, and your children could have prospered. So, if you really look at this 9-5 

type of gig, it really is a waste of time. And I don't mean to call anybody out or to be rude if you're working 

a 9-5 job, I'm just giving you another option because, in my personal opinion, it's a waste of time.  

 

And I'll give you a statistic; a person who's making a decent wage at a 9-5, it would take him 2.8 million 

years to make as much money as the richest man in the world today. And that's if that man didn't work at 

all, from the time that, that person working a 9-5 job started to try to catch up to him. So, if you really 

look at today's market, it's a waste of time to work like that. So, we have to really put down our TV, the 

toxic people in our life, we have to put down, if we play video games we're going to have to put them 

down and start trading this in for doing stuff that's really going to fulfill us; which is building our own 

time schedule for our own business, and start creating wealth for ourselves. And that's an important one, 

guys.  

 

So, let's get to the next one, which is number four. And that's a way to figure out a way to make $1,000 a 

week. And then when you learn how to do that, to increase that to $2,000. And when you increase that, 

you can increase it to three to $5,000 a week. Now, the fifth step is to just stop buying stuff. If you have 

a habit of spending, or if you have a habit to go out there and buy a lot of stuff that you really don't need, 

you're really going to be trading that to invest your money into your own business. So, let's say you like 

to drive nice cars, you want to buy a lot of jewelry, you like to go shopping, you like to go out to eat all 

the time, all of this money can be saved to invest. So, the magic number to save is 40%. That's the number 

that Tyler Perry also suggests, which is if you're making money in your business and your online business 

to put 40% of what you're earning back into the business. Also, with the stuff that you're buying that's 

surplus, put 40% of that back into your business. So, instead of buying 100% of the jewelry get only 60%. 

Or if you want to buy a nice BMW, maybe just for now, you can get away with riding a Tesla, or something 

that would be more affordable. 

 

Number six is education. So, just continue to read. If people have webinars out there, free webinars, free 

E-learning courses, just continue to learn and to take what you want. You don't have to absorb all the 

information but the things that are helping you in your life, these are the things that are really it's like gold, 

it's like gems. And so, education is so important. And when you end up owning your own business, you 

want to start educating other people. So, when you become successful, you want to do the same thing and 

create videos, create content, maybe eBooks, audio programs and start teaching people because this is 

how people help people, we pay it forward. If you become successful, you want to help other people 

successful. And this is just the way of our human family just to help each other.  

 

And last but not least is to stop eating bad food. So, these are the seven steps of a billionaire mindset. 

We have to step out of the millionaire mindset and step into the billionaire mindset. And we can only do 

this at this moment through e-commerce. All of the billionaires that are available today use e-commerce 
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HOW TO MAKE CONVERSIONS WITH BUSINESS 

 

How to make conversions with the business. So, what we're doing is we're not sending people to the 

website directly, because that's just not really how we want to do things, we want to be in a situation where 

we can create a relationship, a bond with our customers, so that they, number one can order again, and 

number two, they can possibly be an independent business owner with us as we move forward in the 

business. So, I give you a secret it's a blueprint. And you can use this, even if you don't choose to stay 

with Superpower Thinking, you can use it in your own business if you choose to create your own website, 

or if you have your own website and this was something that you were interested in doing while you had 

your own business. And it's pretty much creating value. So, you're not bringing traffic directly to your 

sales site or your website, because that's no longer as effective as it used to be. Now, because of affiliate 

marketing, and their marketing models, we have to be doing the same thing that they're doing. And a lot 

of these very smart affiliate marketers are bringing the customers to a landing page that is giving them 

value, free content. Whether that be a book, or a blueprint, or videos. It could be anything that's giving 

them value that they would normally might have to pay for, or something that can help them in whatever 

they're interested in. 

 

So, let's say people are interested in beauty, that's like one of the main biggest things as far as internet 

sales, health and beauty. So, let's say you make a video, and you teach people how to be beautiful; 

exercising, the right foods, the right attitude, the right people to be around that help to make you more 

beautiful, etc., etc. It can be whatever you want it to be. Now, instead of you bringing them to the website 

directly to make sales, you bring your traffic to this video and they got a free video and they learned a lot 

about how to be more beautiful. What you did is you just created a potential customer, because now this 

person liked the video, he liked what you had to say, he sees that you're realistic, that you're a real person, 

that you're really trying to help him that you're doing good things. You're not just trying to make money. 

And so, you build trust with the person, you build a certain type of bond. And when he sees your name or 

your logo, his mind lights up. And he says, oh yeah, I remember him. And this is exactly what we do in 

Superpower Thinking, to create more sales. And it's very simple. You're not bringing your traffic to your 

website directly, you're going to bring them to a value page, where you could write a quick eBook, could 

only be might be 5000, 10,000 words long, not that long. It takes you like a week to create. And now you 

have something that can create leads and create conversions because you're giving people free content.  

 

Let's face it, everything on the internet is free. If you look at everything on the internet, YouTube, 

Instagram, Twitter, everything is free. You can get pictures for free, you can get videos for free, you can 

get music for free, you can get video series for free, you can get movies, anything you want. So, why do 

you think people would pay for this content? People pay for content because they trust that brand or that 

logo. So, you have to build trust before they buy from you. And this is the secret that we do. It's called a 

value page. I suggest building that value page. Before you even get started, it should be one of the first 

things that you're doing. Because that's the main bread and butter. What all of your traffic is seeing is a 

person who's not just looking to make money, he's looking to help his potential customers. And that's what 
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gets people to buy. So, there's multiple ways to give value, and so you can create a blueprint, which is 

pretty much a one-page PDF, that shows people a simple way to do something step by step. The best 

synonym for this is an algorithm. So, you're looking at one piece of paper and it's got all of these different 

steps within this one piece of paper to get something accomplished. And that's actually very valuable, 

people like these things, they're called blueprints. And that's what you name it, and whatever it is that you 

choose to make your blueprint on, you now create a landing page where they can download that blueprint. 

And you also ask for their email address. And now that you have their email address, you're going to email 

them either more valuable content, if you have it. Listen, I'll just tell you guys outright. If you didn't 

purchase this program, I'll just let you know the secret that we have over 50 products, on Superpower 

Thinking that we can use as value content. I allow you guys to use any one of the products for free to 

complete this type of traffic sales conversion system. So, pretty much you're able to use any one of our 

products that we have as a free landing page value content. And I do this because I want to see you guys 

make a lot of money.  

 

Number two, a business owner of high-quality products that are helping people. And number three, you 

now have a place to invest your money. Number four, you freed up most of your time. And number five, 

you're going to be a millionaire with us, you know, we're not going to stop until we make everyone in this 

business millionaires, that's going to be our slogan. Now what happens is, they download that free content. 

All of these products on my on my website, are at least $50. So, they're getting a $50 product for free. 

And now you build trust. So, they put in their email address to get the download option, they download 

the product and you get their email. Now what happens is, after you get their email, you're going to send 

them another email with more value. You write them a nice email, and then attach it with maybe a video 

that you create, to let them know how much money they can make with the business, or what these 

products can really do for them. And these products can change their life, right? So, then after that, then 

you can ask for a sale, then you can bring them to the website. 

 

So, this is the secret so that you can make a massive amount of sales where most people in the business, 

they're not making the sales that they want because they're just bringing the traffic directly to their website. 

And this is creating no trust as a matter of fact, it's breaking trust and the trust is eroded because you know 

people get turned off when they get solicited or people ask them for money or to buy this scam, they think 

it's a scam. But if you're giving them free content then they're happy. And they're going to want to check 

out what you have to offer because they trust you because you're giving them stuff. So, that's the product 

secret. That's how we sell in this company. You're bringing them from your traffic source, you're paying 

for traffic from a freelancer. That traffic is going to the landing page with the free content, you're getting 

their email after they get their free content, and then you're emailing them more free content. And then 

once in a while you bring them to the website. Or if you feel that the trust is there enough, you can offer 

them a business opportunity, which will also help them extremely, because just remember that every 

business opportunity you're offering, you're offering people an opportunity to become a millionaire. These 

products are going to really lift off, ecommerce is going to lift off. We've done so much research on the 
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most successful products that are going to be on the internet within 5-10 years. That's all the products that 

we have. We focused on the products that are going to be the most successful. And so, this is the secret.  

 

 

USING FREELANCERS 

 

So, what is the secret to our business, the secret is freelancing, we're going to be using the freelancing 

market. And this is one of the biggest growing markets that are available on the internet. And we're 

going to be using this market to expand our business beyond what we dream imaginable. A lot of these 

freelancers, they are incredibly talented, and they're asking for a very, very affordable price for their 

work. I'm getting logos, website design, I'm getting traffic editing for my books at rates that are just 

unbelievable. I usually do a lot of my work on fiverr.com, which you can go on freelancer.com. And 

there's many other freelancing sites. And this market is going to grow. So, what we're going to do as an 

e commerce entrepreneur is, we're going to start really focusing on freelancers and getting friendly with 

them. If we like a freelancer that we work with, and they have a good price, they have a good work 

ethic, then we keep that freelancer, we let them know that we love their work, we let them know they're 

the greatest, we treat them like royalty. 

 

And then the next work that we get from them, they're going to do an even better job because of how 

good you're treating them. So, you're always telling them they are the greatest, you're telling them 

they're the best. You're telling them you love how much their work is, how you love the quality of their 

work. You're telling them that you're going to take care of them, that you're going to order more work, 

and you just keep giving them positive input. And that way when you need more work in the future, 

they'll be right there for you and they'll give you really top-quality work. The same quality you would pay 

an employee with the salary you're going to be getting for a couple of hundred dollars. I got one of my 

website extensions done from freelancer, the product design for Beautigena was done by freelancers. 

The logo for Beautigena was done by freelancers. And I'll tell you the honest truth that if I was to do this 

by the normal conventional route, they would have charged me thousands and thousands of dollars, 

even to get the website complete, I would have been 50-grand in the hole. But to be honest with you I 

only paid about four or 5-grand. And this was all because of the power of freelancers.  

 

So, the reason that I dedicated a whole video to this on the e commerce entrepreneur video series, is 

because it's that good. And they're going to be getting much more money in the future than they are 

now because of the expansion of where freelancing is going in the future on the internet. So, it's a good 

time to start focusing on these opportunities that we have, with freelancing. And for us, specifically, 

we're talking about if we want to get traffic to our website, if we want to get social media advertising, if 

we want to find influencers, if we want to find business, people that want to sign up for the business, 

freelancers can help you find them, as well as when you start creating your own landing pages, that 

when I teach you the system of how to make money, with online traffic, you're going to end up making 

your own landing page pretty much. And before you direct them to the site, you're going to have a 

landing page that you created for them. And they can do all that for you for a couple of bucks. You can 

get it done for like 25-30 bucks through freelancing. 
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So, this is an important and what I think as far as the future of superpower thinking is that it's going to 

primarily be freelancers and independent business owners. And that's about it. I mean, as far as us as 

independent business owners, we're going to eventually need as the business expands, we're going to 

need a secretary. We're going to need an office space where we can ship the products out and we can 

receive products in. So, you after I give you the name of our wholesalers that you're going to be 

ordering from, they're going to be shipping you products and you're going to need an office space 

where you can get those products in, I mean, you can allocate a part of your house. But other than 

those three individuals, the Secretary who's going to handle your customer service, the person who's 

going to bring in the shipments, and who's going to make shipments out who's going to handle that, and 

also the customer service, those are the three people that you're going to need. And you're pretty much 

going to handle the business and the website development. So other than that, you're just going to be 

dealing with freelancers, and the independent business owners, when they give you a call, you're going 

to be there for them, they're going to want to speak to you directly. So that's a lot of the time from the 

business that you're going to be using to help them grow. And that's a great way to use it as the 

business because You're gaining a very large percentage of money that way. Because if let's say you 

have 100 independent business owners by the end of the year, and each one of them is selling, let's 

say $3,000 per week, you know, your percentage just off that alone, you don't really need to work 

anymore, you know, and then a year after that, you might get another hundred people a year after that, 

you might get another hundred.  

 

And then within five years, you could have about 500 to 1000 independent business owners and you're 

making a percentage off of all of their sales. Plus, you're making a commission off of the people that 

they signed up. So, that alone is going to be an enormous benefit and profit for you. But what we're 

going to suggest to all of them is the power of freelancing, and how they're going to be able to build 

their own business, very affordably through these freelancers that are really creating top quality work. 

Now, as far as people that need freelancers, you guys want the best people as far as traffic is 

concerned, website development, if you want people that can design landing pages for you, then you 

can contact me personally. And I'll give you a list of my freelancers. And you can work with them. And 

these are the people that I use, you know, they're the people that created the website, you know, 

superpower thinking. 

 

So, my freelancers are always available for you. And please, always make your freelancers available 

for the independent business owners that you signed up, there's no reason to be anything less than 

transparent. Because the more that they thrive, the more successful they are, the more we are 

successful, and when they're successful, they're going to be able to bring more people in to the 

business. And you get a percentage off of that, too. So, the secret really, when it comes to freelancing 

is sharing all of your best freelancers, when I give you my freelancers, and the websites where you can 

find freelancers, which is pretty much freelancer.com guru.com fiverr.com is what I love, that's what I 

use. But the secret is, is you know, you have about 100,000 to a million freelancers on this site.  

 

So, you have to find the good ones that do the work, that are really talented, gifted at what they do. 

They listen, they're, you know, they do what's told of them. They speak fluent English, because you're 

around the entire world. So, you have to find the ones that are going to be able to communicate with 

you well, because you're typing to them. And if they don't know proper English, it gets pretty frustrating. 
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So, don't worry about all that though. I've already done the work. And the goal is to have done all the 

work already for the independent business owner. So, when they come in, they're just hitting the rent, 

they're hitting the ground running, you know, and that's the goal because once they hit the ground 

running, you're making a percentage off of their sales, whether they're signing more people up, or 

they're selling a lot of products, whatever that they choose to really focus in. I suggest both obviously, 

you're making a percentage off of that, so why not give them the best. So, the basic secret knowledge 

that I have for you is you want to make your independent business owners as successful as you if not 

more successful. And if you do that you will thrive in this company will do very well. And if you find great 

freelancers on these sites treat them like gold, treat them, like family, and keep them in your database. 

And when you sign independent business owners up, give the freelancers more business by giving your 

independent business owners their name. And this is how we can really create a great relationship with 

these freelancers, so that they can want to work with superpower thinking, and really give us the best 

work. So, you know, if we have freelancers that are, you know, being treated very well, by all of these 

business owners in our company, they're going to give us more traffic, they're going to give us better 

traffic, were going to get more conversions and more sales pretty much. So that's the secret with that. 

And do research for yourself on how to get the best freelancers. And if you have any more questions 

about freelancing, or how to find freelancers to help build your business, and to get you to the 

commission rate that you desire, or to get the amount of conversions that you desire, please contact 

me and I will give you a list of my freelancers from my database. 

 

What a beautiful thing that you can get the creators, freelancers, the ones that he works with his team, 

right? But you can because that's what this business is all about. It's about connection, and about 

family, and it's about us helping each other be the best we can, you know, my goal for all of us is to, 

you know, make each other millionaires. If there's not a millionaire in this company, then we should be 

working together to make that person a millionaire. You know, and if we work with that mindset, you 

know, we'll be very successful together, and we'll have fun, we'll have a great time doing it. I mean, 

these products are really high, vibrational, they're great quality. And we want to do the best for 

ourselves but we also want to do the best for the others in this business and that's really what the 

opportunity was all about. to give you guys an opportunity to connect and to lift each other up and to 

make each other millionaires that was really my intention for the business opportunity to open this 

business up to have people gain access to my products and the ideas and material that that we have 

on superpowerthinking.com.  

 

ACTION STEPS 

 

So, this is just one of the most fundamental things about businesses to know how to create action steps 

that you can do daily. And we can do this, what I do with my secret is mind maps. So, you can download 

an application on your phone called mind maps. And each action step that you need to do, you can put in 

one of these blocks called the mind map circle. And then you just keep adding more and more action steps 

until the mind map is full. And then you can start taking those action steps that you need and putting them 

in categories. And it's simple, it's like, easier than writing in a notebook. And it really helps the mind to 

focus and to bring yourself back into action. So, each one of these action steps is probably what we 

normally do to take action, we write something down as a goal, and then we do it. But for the e-commerce 
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entrepreneur goes a little bit deeper than that. So, what we do is we take action steps, and we break them 

down into micro action steps.  

 

So, let's say I had to make this video. That's an action step. But there's micro action steps, I had to look at 

least halfway presentable, I had to make sure that I had enough battery power on the phone, I need to make 

sure that I was calm, I need to make sure that, you know, everything was taken care of as far as I wasn't 

hungry, I wasn`t thirsty. I went to the bathroom. Before I did that. I knew that I would need at least 10 to 

15 minutes to make the video. And I needed to before I made the video, I needed to collect my thoughts 

to really talk about what I would be addressing in the video. So, just that alone is seven micro action steps 

that were needed to take that one action step. And most people, what they do is they just take action steps 

and go for the action. And they're not really taking into account all of these micro action steps. So, even 

though it takes a little bit longer to write down these micro action steps that you know that will be needed. 

They're important, and they make your actions very, very powerful. So, most people that are taking action, 

are taking it just by thinking about what they need to do. But the person who's doing micro action steps is 

able literally to take action effortlessly.  

 

So, let's say, for example, go see your friend, to go watch a movie, you know, most of the time, we're just 

thinking about doing it, then we go do it. But if you were to strategize by saying, well, I need to have 

enough gas in the vehicle, I need to go to the bank to get money to take my friends to the movie, I need to 

make sure I know what movie we're going to see or what movies we're going to discuss. And then after 

you start thinking about going to the movies, there's at least 10 to 12 micro action steps that you can write 

down that you need to take. Now when you take your friend or a date on to the movie theater. And you've 

already prepared through micro action steps, you're going to seem like a dream. Because you've already 

done all the preparation work before you've done this. Now, I'm not suggesting you do this for every time 

you recreate, but I am suggesting that you do it for your business. 

 

So, if we need to, let's say create a website or a landing page to help bring in traffic and to bring in sales 

conversions. Then what we're going to be doing is we're going to be focusing on what we're going to need 

so micro action steps for that is we're going to need our accounts. We're going to need to log into these 

accounts. We’re going to need our credit card handy. Maybe if we need to pay for something for the 

landing page. We're going to need enough lighting. We're going to need to make sure our office space is 

comfortable. And you can start reflecting on what you're going to need and start writing down these micro 

action steps. The second thing I'd like to talk about to get your goals done through action steps is to reverse 

plan. So, let's say you're getting someone to sign up for your business, right, you got someone new to sign 

up for your business, and you're going to be building, helping them build up their e-commerce, you give 

them the e-commerce entrepreneur, you talk to them, you jot down what they're going to need. There's a 

lot of action steps that are going to be needed when you sign someone up to create that relationship. But 

you can reverse plan by thinking about the end in sight first, and then go into the beginning.  
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So, before you do the action steps, you're thinking about the person fully satisfied with the business, he 

knows everything that he needs to know, you guys are getting off the phone or off the internet 

communication platform. And he's happy and you're happy, right, and then working back from there. Well, 

before that you took 20 minutes of your time to talk to him about the business and to let him know about 

the best ways to make money with the website. With the superpower thinking website, you give him some 

of your secrets, you tell them how much money he can make, you can tell him all of the different product 

lines and as well as other things. And then from reversing from there, you can think about the time that 

you set up with him to talk to him, maybe an appointment that you had set up. And you keep going back 

further and further until you hit the beginning of your action step. And that is the second suggestion that 

I have. As far as executing action. The best way. 

 

One of the other ways is obviously I know this sounds cliché, guys, but you guys are going to need to eat 

healthy, you're going to have to exercise you're going to have to be doing the right things. And you're 

going to have to, you know, be as focused and as you know, on the ball as you can. So, you know, let's 

say there's anything you're holding you back, you know, try to drop it. And what I'm talking about is, you 

know, any addictions or any relationships that are holding you back, these things are like kryptonite to 

action steps in business, especially e-commerce, because, you know, we're doing everything on our own. 

And the focus for us really is automation, where we're trying to get an automated system, which I created 

for you pretty much from nuts and bolts, I created a system where all you really need to do at this point is 

to pay for traffic to go to your website, and you're going to make convergence. But that still doesn't, mean 

that you can do whatever you want. And that you can just be relaxed and lacks a daisy, you should still 

try to be your best and function at your best. 

 

So let's say there's a new product line, let's say there's someone you're signing up, let's say there's someone 

that you're talking to about the business, let's say you're doing accounts and shipping, or receiving a lot of 

these things that you're doing, especially for the beauty products, which are, you know, physical products, 

you're going to have to make sure that you have the energy and that's from eating right and exercising, 

right, getting enough rest, and, you know, having the right habits and regimens. So, this isn't a self-

development program, because we're selling those right. But what it is, you know, suggestion for my 

business owners, you know, for you guys, just, you know from my heart to be the best that you can be. 

Because that's what this business is all about. We're really given out great energy, and I want you guys to 

be the healthiest, and happiest that you can be. So, this is the secrets that I'm giving you about action steps. 

So, you have micro action steps, which is number one, you have the reverse planning, which is two, and 

you also have the eating good, eating healthy, being in good shape doing the right thing, which is number 

four to make your actions more powerful. And the last step is mind maps. So, get good at mind maps, and 

these four should be good enough to really catapult you and your action step you're going to be combining 

all of these videos. So, as you start mastering them for the business then everything will just fall into place 

for you.  
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TIME MANAGEMENT 

 

Time management is not what we're taught. Time management is something that we take on our own. See, 

we all have our own time management skills, because we all have our own biological clock. So, if you 

look at someone who works at a fast pace, there might be someone who's just as good as him just as 

talented, but he works at a slower pace. And this is just the way people work. So, we have to understand 

that everyone has a different type of time management. And so, we're going to start understanding 

ourselves and how we manage time. And once we start getting a feeling of our own rhythms, we can be a 

lot more productive and successful in that way. So, what I want you to know is that time is something that 

can be manipulated. All right. So, if you break down an hour, you could break it down into 60 minutes 

and get more time you break down those minutes into seconds, you get even more time. And you could 

even break down the seconds into nanoseconds. Or you could go really as many numbers as you want, 

and get the biggest number of time that is available. So, time is really a mental construct. And so, we have 

to start learning our own way that we think about time. One of the best things that I learned about time is 

that the sun in intergalactic years is only 20.5 years old because time is about revolution. So, the time that 

the sun takes to go, one revolution around the galaxy, is the same time as a human year with one revolution 

around the sun, each individual revolving around the sun one time.  

 

So, we have to start understanding time better. And just getting into our own comfort zone with time. I 

know that as far as me, I like to add more time to what I do. So. when we're talking about goals, if I have 

a goal to get my website done, or my next book done, I like to give myself double the time. Because 

ironically, when I give myself double the time, I get it done in half an hour at the time, because that is the 

secret about time that if you're resisting it, it's going to take more time for you to get things done. Whereas 

if you're not resisting time and you feel you have enough time, you're more productive, you're able to get 

things done much more efficiently and much more quickly. So, when we're talking about building our 

website, and getting products on there, and connecting our accounts or bank accounts, getting traffic to 

these websites, creating landing pages grew creating email accounts, and all of these things that need to 

be done. I would say the first thing that we can start with together is how to manage our time. How, you 

know, we can ask ourselves the question, what's the best way that I can handle my time? Or what is the 

greatest amount of time that I can give myself? 

 

So, there's dozens of optimal questions that we can use. But I suggest always to use optimal questions. I'm 

going to be bringing up optimal questions a lot in this series. And the reason I do that is because we like 

to keep ourselves in an optimal mind state. Dr. Rosaleen Glickman who wrote Optimal Thinking, who I 

read her book, and I bought her program, states that even an extraordinary thinker is sub-optimal compared 

to optimization, or thinking about the best, or the greatest, or the finest. And so, we have to apply this also 

with our time management. So, if you're one of those people that think that you have not enough time in 

the day, then you have to start optimizing the questions in your life in regards to time, we need to start 

doing research on how to better do time management. But basically, the one secret that I'm going to teach 

you in this series is that when you resist time, then time is your enemy. Whereas if you're not resisting 
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Time, time can turn into your friend. So, let's say you're in a rush on the road, and it's time for you to get 

to work and you're late, you're now resisting time. And this is now your enemy. Time is now your enemy. 

And that's the last thing we want to do as an e-commerce entrepreneur. As a matter of fact, we all got into 

this to get more time. We want to be with our kids more, we want to be with our families, our friends, we 

want to be on vacation, we want to be doing what we want to do while our website is working for us. So, 

that we can build an e-commerce business, even when we're sleeping, we're making money. So, we have 

to start understanding that time is a very important concept. And it can be used as an enemy or as a friend. 

And most persons, for most persons, and I hate to say this, but I'm going to keep it real in this series is 

most persons time is an enemy. And you see them, even though they're young, they're thinking older, 

they're acting older, they're no longer pretty much happy. They're not doing the right things and things 

they used to love to do. Because time turn into an enemy, they keep resisting time, I only have 15 minutes 

left, or I only have you know this amount of time to get this done. Or I can't wait till it's the weekend. And 

this isn't the way that we should treat time, we should treat time, as our friend, time is there for us to enjoy. 

That's why we picked up this program. That's why I created this program for you so that we can all have 

more time, when we have more time, time now becomes our friend. So pretty much the secret is don't 

resist time. All right, we have to figure out ways to plan to strategize to take action, so that we can have 

more time.  

 

So, one of the most important things to plan is how to plan to have more time. And you're already there 

because you picked up this program and you're building your own business, which is automatically gonna 

free up a lot of time that frees up 40 hours a week for you. So that's amazing. You know, even though you 

might be working 20 hours of the week on your own business in the beginning, that's what I do. That time 

is not resistant time because there's no boss there, you know, the website's not going to tell you, hey, you're 

not doing the right thing, get back on the time clock you didn`t clock in, or it's time to go on break. You 

know, you cut that all out of the equation. And now time is becoming your friend. So, you already got the 

first and major step done. And that's great. And so, I commend you for that, you know, your first step in 

being an e-commerce entrepreneur.  

 

So, the next thing I want to talk about is that time is just a mind concept. So even if, let's say you're 

dreaming, right? You could possibly be in a dream for a really long time in your mind the way you're 

thinking opposed to what you know what time really is, in reality, that dream was probably only five 

minutes long. Now, I'm not saying this. As an abstract thinker, I'm telling this as reality because we as far 

as human beings have an obsolete time system, which means that we have created a time system that has 

12 hours per day. Sometimes if we do military time, we get 24 hours per day. And that's really not enough 

time for us to do what we need to do. So, we're under an obsolete time system that was created for us. I 

think that the best time system was the Movado watch, which only has one time which is 12 o'clock, you're 

just watching, you know, the dial, go round and round on the clock and you're only worried about 12 

o'clock. And you know, that's really the level we want to get out. We want to get to the concept of time 

where, you know, we're, like the Movado clock where we're only worried about maybe a certain focal 

point during the day that we need to really get things in order. And the rest of the day is just us taking it 
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easy and allowing time to be our friend and not resisting it the whole day. Because this is what impedes 

success. This is what impedes money. This is what impedes wealth.  

And so, when we master time management as the e-commerce entrepreneur, then we're going to be able 

to make more money, we're going to be able to get more success, we're going to be more healthy, we're 

going to be more powerful people are going to look up to us because they're all on the clock. And we do 

what we want to do with our own business. And plus, we're making more money than them. So, this is 

really the first factor in the first video. So please go over this video. Take a pen and paper and start figuring 

out how you can free up time, obviously, this business freed up the most time for you. But there are still 

more ways that you can free up your time. So, we can start figuring those out individually. And we leave 

that up to you. So, you know personally for me, I free up time by using mind maps. By giving myself an 

extra day, if I need to get something done, I give myself two days to get it done. If I have a week to get 

something done, I give myself two weeks and I get a whole lot done just by those two concepts alone. 

Also, three, I just appreciate time, I appreciate my life. I appreciate the present moment, you know, the 

present moment really doesn't have a time clock. So, these are things that I do personally that are helping 

me to catapult me so I can help people build their businesses and also make this thing larger to make this 

website really global and to make it a superpower.  

 

 

WORLD OF DIGITAL MARKET 

 

So, there's two different worlds of business out there, you have the business on the streets. And you have 

the business in the world of the digital market. So, when we make money on the streets, we need to know 

that this is not the same type of cash flow that you can make in digitization because the digital world is 

everywhere. It's in your home, your mother's home, your grandmother's home. And if you have a healthy 

family, your great grandmother's home, your children have digital markets, your siblings, everybody that 

you know is involved in the digital market. Now, the business on the street is different. People may come 

into the store once in a while, or people may not. But on the digital front, people are buying all the time. 

And if we get to learn how to keep traffic 24 seven coming to our business, then we can start to live this 

e-commerce entrepreneur lifestyle, which is extremely lavish up mostly electronics, if you look at these 

young people who have figured out the algorithms that are online that you need for success. These are 

ridiculously rich people who have lifestyles that some of us just cannot imagine. Many of them are 18 

years old, 19 years old, some of them even younger than the teenage demographic, there's even one person 

on YouTube who's seven years old, and he's making around $25 million per year, selling toys on YouTube.  

 

So, if a seven-year-old, can make 25 to $30 million a year selling toys, then I'm here to teach you how to 

make money selling products that benefit all people. Now, I have a business online, which I already figured 

out how to create the best products that will sell online and put them on one website. Most websites have 

maybe one product line, or one niche, this website that you'll be involved in, as an independent business 

owner, as an e-commerce entrepreneur has six different lines of niches or products, over 100 different 

products to offer customers. And it doesn't stop there because the internet is continuing to grow. So, if you 



    - 16 - 

make the decision to become an e-commerce entrepreneur, you made a wise choice. Because if a seven-

year-old, if a teenager or even an 18-year-old straight out of school, is able to make millions of dollars, 

some of them billions of dollars, then you can also become extremely wealthy online. Now, I don't just 

teach you the secrets of how to do it. I give you a business to do it with. I give you as many products as 

you need to sell online to be able to make six figures a year or more. Some people will make millions of 

dollars on this website. Because some people who figure out how to drive traffic will end up converting 

many, many sales.  

 

Now I give you a secret. The secret is figure out a way that you can get traffic to your website 24 hours a 

day. So, when you sign up with my business, we give you a specific link so my website becomes your 

website. When people click on your link, all the data is track. And you can log in to track your own sales 

and data. How many visitors came onto your link in marketing? How many sales as well as other things 

that can help you with your analytics. But the main secret is, how can you get traffic to your website 24 

hours a day. And once you can do that, you too will become an e-commerce entrepreneur. Now I'm going 

to teach you how to do that. I'm going to teach you marketing strategies that are not really available unless 

you are involved already with people that have inside knowledge that are part of an inner circle. And so, 

when you sign up to this business, for $199, which gives you a lifetime subscription to sell my products, 

you become one of those people in our inner circle. And in this inner circle, we want everyone to become 

a millionaire, and eventually a billionaire. And this is really the mission between all the independent 

business owners, there is no one that makes more money than me. And I don't make more money than any 

other business owner in this company, even though I created the business. So, this is the quality that's 

needed for a team of e-commerce entrepreneurs to grow together. The hierarchy is the sales that you're 

making, not your potential. If you look at the potential in any other company, there's a cap or a limit. But 

the thing that threads us all together and makes us equal as we all have unlimited potential to make money. 

So, you might make $40 million, maybe three years from now after you sign up. And I might only make 

$20 million that year. Why? Because we're all equal in the sense that we all have our unlimited potential, 

I set this website up so that you can have the tools necessary, the products necessary, and the team 

necessary to flourish as an e-commerce entrepreneur.  

 

So, if you're ready to make an investment, it's 200 bucks. What can you do with 200 bucks that's more 

valuable than what I'm offering now, you get a lifetime subscription with this website that will be yours? 

To sell the products that are constantly expanding, will have more products in the future. There'll be more 

independent business owners, we supply you with all of the people necessary to design your whatever it 

is whether you want to make your own website flyers, videos, Product Marketing, tools, campaigns, 

whatever it is, we have a tool, we have a toolbox, full of people that are there to help you, the very best 

designers, the very best promoters, the very best campaign promoters, they're all freelancers, we know 

their names, and we can work with them. And these people are the key that is needed to become a 

millionaire in the e-commerce market. Because you cannot become a millionaire in e-commerce market 

by yourself. This is another key another secret. If you think you're going to take the job on by yourself 
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and create the website by yourself and do all these campaigns by yourself. It's not going to work, you're 

going to fail.  

 

So, the best way that you can become successful is through freelancing where you have as many people 

at your disposal on your team that can give you total satisfaction and giving you total liftoff. So, when 

you are working on a campaign, you don't have to spend $10,000 on a campaign. If you're working with 

a freelancer, especially the ones that our business is going to supply you. You're only going to be spending 

maybe 50 to 100 bucks on a campaign that could potentially bring you in thousands of dollars. And if you 

think about that, return spending $100 on a campaign through someone that we give you and then getting 

thousands of dollars in return because people have bought your products or people signed up for the 

business opportunity and you made a commission off of that.  

 

 

 

 

ARTIFICIAL INTELLIGENCE & BOTS 

 

Today we're going to be talking about artificial intelligence and bots. So, what we are starting to notice in 

the industry is that there is an increase in artificial intelligence and bots. And this is okay because it can 

produce a lot of good, but it can also wreak havoc on people who think that these beings are real. So, we 

have to as an e-commerce entrepreneur, become very good with knowing how to differentiate and how to 

use these artificial intelligent platforms and bots. A lot of traffic that you may pay for if it's a freelancer 

may not even be real traffic. There's many emails that you receive nowadays that might not even be real, 

and they say they're a real person, but they're not. Even on the phone, these artificial intelligences have 

gotten so good that they sound like real people, it's hard to tell the difference; because they're increasing 

the emotional content of these intelligences. So, with that being said, the best way to deal with this is to 

have a good team by your side. 

 

Now, the people that sign up for my business at superpowerthinking.com, they get access to my entire 

team where we've already tested these freelancers out and we know that they give genuine, authentic, 

organic real human traffic. So, if you are someone who says, well, Chris, you have a nice program going 

on but I'm going to do it my own way, then what I can suggest to you is that you can start experimenting 

with different promoters until you really know for sure that these people are authentic and that you're not 

getting bot traffic. This goes with a lot of promotions, like the email lists that we get. And sometimes we 

pay for a specific amount of traffic online. Sometimes we get a promoter or an influencer, even who might 

pretend that he's giving us real traffic and he's not. The best way around this is to go for the people that 

you know are going to produce. If you don't know people, then see if you can connect with people online 

that know people. And if not, then your last resort is just to test the field. But I would say, one more thing, 

if you have the money is to just go the old-fashioned route. Go to Google, go to YouTube, go to these 
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social media avenues, and pay for traffic. Now it's a lot more money. But you'll know that you're getting 

organic traffic because these are credible sources.  

 

So, this is the thing, guys, when we're dealing with freelancers and people on there, there's so many people 

when it comes to traffic that it's preferable to use a team that you already know. Now, because I give 

everyone at superpowerthinking.com my team, that means everyone that is using this platform as their 

own business all have the very best people. So, we're keeping it transparent, where everybody who has 

the best tools that are necessary are sharing it with all of the other business owners that are located within 

the business. So, this is a great thing to know because we have a common goal at superpowerthinking.com, 

and that is that every single business owner is helping each other get to a million dollars. Because of this 

mission, because of this goal, we can achieve millionaire status that much faster. And this is why this 

system that I created is much different than MLMs who are trying to put people below you. They're 

training people to think wrong. Which is to have them underneath you so that you can be the dominant 

being, and you can be making money off of other people. And that's just not the way to do business. The 

right way to do business is to have people equal and to help each other equal on a common goal. Now this 

is impossible in MLM there is no common goal, the goal is to put people underneath you and that's a dog 

eat dog mentality. And this dog eat dog mentality is all over. It's rampant in our business, in our 

government, in the world.  

 

And so, when I had created the system, called the e-commerce entrepreneur, and I created this business to 

offer people, it was such a different way that it really took notice by a lot of people, and it caught fire very 

fast. Because everyone wants to be treated equal, right? Everyone wants to be with people that have the 

same goals in mind. This gives you a sense of belongingness, a sense of worthiness and that's what we 

should be bringing to the business field. So, not only did I bring the best morals and ethics to the business 

field, I also bring the best products. So, because of this, you don't really have to worry about this when 

you sign up for the business. But for people that are learning this for your own business, please take 

caution from the traffic sources that you're buying from. I was buying traffic source for a long time as a 

freelancer and I found out that some of them were not credible, and I was paying good money for that. 

There's people that I know online that has spent thousands and thousands of dollars online, and they found 

out that the stuff wasn't even real. It was like virtual reality it was artificial. So, this is something that I 

figured I would create a whole recording on so that it will help you guys in the future with your online e-

commerce business.  

 

BUSINESS ETIQUETTE 

 

I want to talk to you about business etiquette, which is one of the most effective things that you can use 

in your business. That will increase productivity without spending a dime. Now, if you have a person who 

is applying business etiquette, opposed to another business owner, who is not even though the business 

owner applying business etiquette, may spend half the amount of money than does the person who does 

not apply really good business etiquette, he will make just as much money, he will expand just as much 
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as the person who does not, but is spending more. Now, if we're going to pay attention to anything, guys, 

let's pay attention to the fact that this man who is promoting his business, with business etiquette is able 

to generate not only sales, not only productivity, not only moral in the company, but he's able to do it for 

free.  

 

So, you'll see a lot of people like hawk over his business wanting to buy, wanting to buy, wanting to buy. 

You'll see his employees stick around, you'll see just the overall energy of his business will be even 

brighter because he has a very clear view on what he wants to do with his business by applying business 

etiquette. Now it's free, right? In this world, when you have everybody around you that's going to focus 

on every little thing that you do wrong, it's one of the wisest decisions to apply business etiquette. And I'll 

tell you why. Not only is it free, but it's something that is going to give your company a launch, a lift, a 

certain energy, you can't really put anything on it. And so, I'm going to give you three simple keys, three 

simple ways that you can apply business etiquette in your e-commerce company that's really going to help 

you your sales and your productivity, right. 

 

So, the number one thing is optimization. Whenever you're talking to your employees, anybody that's 

working with you, freelancers, influencers, you always want to put in optimal communication, which is 

pretty much letting them know they're the best, letting them know, they're the greatest. A lot of people, if 

you tell them that they're the best or the greatest, it's like, oh my gosh, it's like the sky opens up for them. 

And they really appreciate it. Some people are so far away from optimality, and optimization, that they 

wouldn't even be able to say have the greatest day or have the best day or you're the best, you're the 

greatest. But you need to get used to doing this. Because this is something that you don't have to pay for 

at all. And it will be one of the most boosting productive things, most valuable things you can do for your 

employees. So, get used to that. Even at people at home, just tell them, hey, have the greatest day. Oh, 

thank you, you're the best. After a while, it's not even anything. It will feel like you're going out on a limb 

to say something like that, it'll just become normal. So, that's number one.  

 

Number two is always keep your word, especially when it comes to money and payments. So, let's say 

you're going to pay one of your employees something and let's say, for example, you're with a freelancer 

and the freelancers are working on a design for your website. And you say to the freelancer, hey, you 

know, I was wondering if I can get this extra page done. I'll give you an extra hundred dollars. The 

Freelancer agrees he says yeah, of course, I'll do it for you. But then eventually, you say oh, well, you 

know, this is only worth $5,0 I'll only give you $50 with it. Even if the freelancer agrees and says, yes, 

this is only worth 50, I'll take 50, give him the hundred bucks, because it's about your word, right? Keeping 

your word. When people know that you're keeping your word, then it creates a very, very strong energy 

field for your business and for your reputation. Everything revolves around trust.  

 

So, you have two people in the world, you have one person that's a professional at breaking trust. He gets 

negative energy by breaking trust, and he's able to feed off of others by breaking trust. You could make a 

lot of money doing this. But it's the opposite of business etiquette. Even though you can make money 
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doing it, it's very short term. On the opposite side of the pole, you have somebody who's really good at 

building trust, you know, he's a man of his word. People flock to people like this. The whole world could 

focus on someone that has a good heart, that wants to build trust. Now, I'm not telling you to build trust 

to the point where you're going to get taken advantage of. Because that's not good either. I don't want you 

to be out there and be like a doormat or a pinata. But you have to get good at building trust. And the one 

way that we do this is by keeping our word.  

 

So, it doesn't matter if other people are not doing it. It doesn't matter, even if the government's not doing 

it. I don't like to really talk about anyone. But what I'm going to say to you is it doesn't matter even if your 

mom and dad aren't keeping their word. Even if they say, hey, we're going to Carvel on Wednesday, and 

they don't take you to Carvel, it doesn't matter, because you have the decision to make your life better. I 

believe in choosing your own destiny versus choosing your own fate. And even if your mom and dad, and 

your government and your bosses don't keep their word, as an e-commerce entrepreneur, you can make 

your own decisions now as your own boss, and you can decide, yeah, I'm going to keep my own word. 

Once you make that decision, your business is going to be golden. It doesn't matter what product you put 

out, it doesn't matter what advertisement you put out, it's gold. It's 24 carats. Not necessarily because of 

the product, there's thousands and thousands of different products out there that are very similar. But it's 

the fact that you keep you word.  

 

So, I don't know if you guys ever had an experience where you bought some from a company, right? They 

promised you a deal. Maybe after experiencing the product or the sale for maybe a month or two, you 

realize that you didn't get what was promised. Has anyone had this experience? I could name a few, 

especially with my cell phone carriers. A lot of products that I've bought online, where they really didn't 

fit the mark of what I was being promised. And so, these are the type of companies that are like flashes in 

the pan, they don't last long. But the people who keep their word, they keep their integrity, these companies 

last for a really long time.  

 

Now number three, this one is really important. And I want you guys to really focus on the third aspect, 

which is to always stay on time with your payments, to give bonuses, and to give tips. Pay extra for what 

you're going to do. So, what I do is when I have like my web designer, and he's designing my website or 

my product designers, they're designing my products, I pay them extra. Even though we agreed on 300 

bucks, I pay them four. Why? Because the next time that I go to get my new product, he's going to put 

everybody on the line and he's going to work for me because he knows that I'm going to give him extra 

money. The main number for extra to give your employees is 25%. And you can do this for your customers 

too. I like to give my customers 25% more. When I had open Beautigena, I was going to give them four 

ounces of the moisturizing cream but I ended up for the same price. I was able to manage to give them 

eight ounces of the same cream, the same exfoliator I gave them double, I gave them 50% for the same 

price. Why? Because it's etiquette. You want to be doing this.  
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If all business owners were doing this then we'd have a really good economy. The economy wouldn't be 

worrying about oh my gosh, is the dollar going to fail, or oh my gosh, the stock market's going to crash. 

This is all due to the fact that if you really go back and back and back and you peel the onions off the 

layers, the layers off the onion, you go back and back and back, you hit the roots, you find out where the 

stem causes its business etiquette, right? It's not because of inflation. It's not because of anything other 

than business owners, rich people, leaders that are supporting them, not keeping their word, lying about 

what they're selling, whether it's products or services, people are being misled. And there's a break of trust. 

If you look on the dollar bill, what does it say? In God We Trust, right. So, when you're out there, and 

you're trying to make $1 bill, and you're lying to people, it's not going to really work out too well. So, 

these are the three main things. This is the keys, the golden keys of business etiquette, that if you were to 

do one thing that doesn't cost a dime, doesn't cost $1. It doesn't cost a cent. These are the three things that 

you can do that will boost your business by millions and millions and millions of dollars down the line 

opposed to the person who's paying actual cash and maybe get the same results as you if they're paying 

those millions and millions of dollars. 

 

SWITCHING YOUR MIND FROM CONSUMER TO PRODUCER 

 

I'm going to give you some powerful secrets. So, the first one is that you have to switch your mindset from 

being a consumer to a producer, which means that you become a consumer last a producer first, this is the 

opposite of what people are teaching you online, on TV, on the radio, in the government, everywhere, 

they're teaching you to be a consumer first and a producer last. But what people know, on the higher ends 

is that you need to be a producer first and a consumer last. So, it's pretty much this is the name of the game 

of whether you're going to be successful or not. If your mindset is to be a consumer, and you have no 

concept of being a producer, then you are not going to be successful. But if you have the knowledge, right, 

and you know that you need to be a producer, first and foremost, and then a consumer, then it becomes 

easier for you to find success, especially as an e-commerce entrepreneur.  

 

Now, let me give you a vision, right? So, you have somebody, right, he has a product that he wants to 

promote. everything set up, he's got a website up. He has his commercials, his promotional tools. He has 

his product that he developed, he's got all the labels for all the bottles. He's ready to go. He goes online, 

he finds a promoter, as a freelancer who has maybe a million people on their social networking, he goes 

to the promoter and says to them, listen, I'll give you 20% on these sales. If you have (100,000,000) a 

million followers, then that must mean that you have about 50 million views per month, which would be 

close about a million followers would be about 50 million views per month, he goes to the promoter, he 

says, I'll give you 20%. That means if you sell a million of my products, you'll make $30 million. 

 

Right now, the promoter is like, wow, right? Most of these social networking promoters, they're just on 

they're having fun, they never would have dreamed that they're going to be multimillionaires with people 

that are trying to promote their product, right? So, but this is the reality of when you become a producer, 

opposed to being a consumer. So as a consumer, you can't do stuff like that, right? And there's hundreds 

of different ways that you can make money just like that idea alone, just contacting an influencer or 
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promoter and, having a discussion like that. Now, when you're in school, right, when you're watching TV, 

when you're listening to the radio, when you're talking with most of the people that are involved in your 

job, or you're learning about information from your leaders from this government, are they giving you any 

of this knowledge? No, they're not. Because the more that you're a consumer, the more they can use you 

as a; what's the best way to put it? the more that they can benefit from you. Whereas if you're a producer 

yourself, and you're now producing and you're becoming less of a consumer, right, so it's bad for a lot of 

business because if you're producing and making money, that means you're not consuming and spending 

money on their products or their regime or whatever may have you so the best very thing that I can tell 

you is that I created this program to get you out of that situation right? I have a business for you. It's $199 

and 99 cents, I give you over 50 products from seven brands, seven product lines that I have, where you 

can make moves like the one I just told you, I'm giving you 80% Commission's on your sales, which 

means that if you were to contact a promotion have that type of discussion with them, you'd still be making 

60%, you would still be making dozens of millions of dollars off of a deal like that just off of one promoter.  

 

Now, when you sign up for this program, we're going to teach you more ways to think with this type of 

mindset. And to make these types of deals with your products, I give you license to all of these products, 

right? So that's one of the main keys of the e-commerce entrepreneur. And another thing that I want to 

discuss on this audio CD is power moves. Right. And this is what is going to differentiate the successful 

entrepreneur versus the unsuccessful entrepreneur, the successful entrepreneur is making power moves, 

which means that when he is going out there, and he's orchestrating his marketing, he's doing it for the 

benefit of his company. By creating very, very powerful actions, he decides on something that he's going 

to do, that's very powerful. Like, for example, when I opened up my new product line called Beautigena, 

it was a beauty product, I had nothing, I didn't know anything about beauty products, right. But I ended 

up making a power move, I just decided, you know what, I'm going to make a beauty line and ended up 

being a very profitable thing for me, because all right, let me tell you, the secret beauty is going to explode, 

especially in the market of clean, renewable natural beauty products that have a positive effect on skin. 

 

A lot of the people that are using makeup, and Cosmetology products, cosmetics, are going to switch to 

these types of products, it's going to be a huge boom. And so, Beautigena fits right into there. And not 

only that, it's fun, it's tropical, it's exotic. So, it was one of my power moves, I, you know, I created a new 

brand, you know, and it was in beauty, righteous, like, hopefully, I get you to make a power move and 

spend this 200 bucks to get your own business, right, you get your own licensing for all these brands. And 

I'm going to teach you how to make these websites. That's a power move in your life. You're saying, you 

know what, I'm going to invest 200 of my dollars that I work for to start my own business, I'm going to 

make the decision to do that. So, the more power moves that we have, the more successful we're going to 

be, you know, you think about when Steve Jobs chose to put out the iPhone, that's a power move. When 

Ian musk decided to not just benefit off of PayPal, but he decided to build Tesla Motors and SpaceX at 

the same time, right? That's a power move. He said, I'm going to do both of these at the same time, I'm 

going to manage both of these businesses, right. So, this is another important thing that you're making 

power moves.  
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SUPERMAN OF E-COMMERCE ENTREPENEURISM 

 

Hey guys, I hope you're really enjoying the bonus content from the CD. Originally, I was going to make 

a just a DVD. But then I realized that in order for this to be complete, I would need to give you free 

content, which is one of the main messages of the whole entire e-commerce entrepreneur. So, let's talk a 

little bit about why we can become superman or superhero, like becoming an e-commerce entrepreneur. 

Now, for many of you, you know, that I created the book called being Superman, which pretty much 

teaches people how to emulate the character of Superman. And the superhero had an amazing personality, 

right? He would not fail, because he had these great characteristics and these great principles and values 

and morals and ethics. I mean, he was just a great person. 

 

So, one thing that we know about Superman is that he has an alter ego, right. And this alter ego, his name 

is Clark Kent. And if we notice every superhero with superpowers, we noticed that they all have one thing 

in common that they all end up having another side to them, aside from their superhero, right? Most 

villains only are a villain, they don't really have an alter ego. But the superheroes, most of the greatest 

ones, have an alter ego, which means when they're not wearing the mask, there's somebody else. And 

Superman had an alter ego named Clark Kent. Now, I personally believe as being a superhero or a 

superpower thinker, that one of the best alter egos is this e-commerce, entrepreneur lifestyle. And it's a 

great way for you to really compliment your life, when you're not working, you know, the superhero that 

you are, when you're not actually trying to generate sales or move your products across online or to become 

wealthy through e-commerce, right. So, it's a great compliment, it's a great reflection. And that is one of 

the reasons why this is available. at my company, most people purchase this program, but for you guys, 

you are lucky enough to get this CD audio bonus set, which is actually really new. And I just put it out.  

 

So, the main thing that I want to say is that no matter what you're doing online just make it like an alter 

ego, right? You don't want it to be your ultimate identity. Hey, I'm an e-commerce entrepreneur, it's a 

great identity. But you still want it to cover up who you truly are. Right? Your superhero character, right. 

And so even though Clark can or even if you look at Bruce Wayne, all of these people were extremely 

successful, they were the best of what they were doing. But it wasn't really who they were, it was who 

they were when they weren't practicing their true role, right. So, this is what I suggest for you to take this 

e-commerce, entrepreneur identity, right, and use it as your alter ego, which means don't be fully identified 

with it. You know, when you're with your kids, or you're out with your friends or you’re with your family, 

you're not the e-commerce entrepreneur, you're who you are behind the scenes. Hopefully, that is the 

superhero that you have crafted.  

 

I teach people through the book being Superman how to be Superman himself, right? There's no one 

stronger in your life than you. So, even if superman himself were to you know, fly into your life and be 

your best friend when it comes to your life, even he is not as important as you are to your own life. And I 

hope that makes sense. So, pick up that book as well. It's on my website for free you can download it. It's 
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called being Superman. If you go on superpower thinking calm, and you search within the book section 

of the website, I have all of my books that I've written for free on there, and this is primarily for my 

business partners so that they can not only create a greater idea of who I am, as the person who supplied 

them their business but also to help build them with the skills, they need to be the very best they can in 

this arena. So, with that being said, when you use the e-commerce entrepreneur, as a alter ego, instead of 

your full identity, then in that sense, it's even more effective. Because that whole ego, they you form 

around, you know, I'm a successful businessman or a wealthy businessman, and you complete your eye, 

and you complete your whole identity with that is actually a hindrance. And I'll tell you why. we as human 

beings aren't businessmen, right? It's a role to get by so that we can function, more wealth with more 

resources, and be more wealthy for our family. And so, we can procreate and express our true character 

more.  

 

So, the e-commerce entrepreneur is just a means to an end, it's an alter ego, it's a role as a character that 

you're using that you can master that will extenuate it will help advance your wealth so that you can do 

what you want for you and your family. And for your role, no matter what that role is. So for example, 

Bruce Wayne, he had enough money to make, you know, like, the Batmobile, the bad plane, you know, 

the bad bike, all of these things he was able to do, because of his alter ego, Bruce Wayne, in the same way, 

because of the e-commerce entrepreneur, you'll be able to fund and do whatever you want, as far as who 

you truly are. That superhero that's really within you, that may not be able to express himself, if he didn't 

have the wealth, or you know, or the proper alter ego, if Bruce Wayne was poor, Batman wouldn't have 

existed, you know, he wouldn't have the wealth to create that suit, to create those gadgets to create those 

automobiles.  

 

So, it's very important to know that the e-commerce entrepreneur is set in place for you so that you can 

live the lifestyle of true authenticity. You know, Batman was the true authentic nature of, you know, Bruce 

Wayne, and you know, the e-commerce entrepreneur will supply you, the funds and the means and the 

freedom to express your true nature authentically. Same thing with Superman, if Superman was not Clark 

Kent, then he wouldn't have been able to supply the entire city. With his intelligence, you have to 

remember that, you know, Superman had super intelligence, right? So, when he was writing these articles, 

and he was editing these articles for The Daily Planet, you know, when people would read that across the 

entire city, their intelligence was being boosted as well. So not only was superman, you know, fighting 

crime, but he was helping his actual identity through this alter ego, he was being Superman. Through these 

writings, he was making the entire city more intelligent, using his super-intelligence to edit and to write 

these articles. And then he also had different types of perks like Lois Lane, he had a perfect setting where 

he didn't have to be Superman all the time. So, he was able to move in stealth through Clark Kent. So, it's 

great to have an alter ego. So, it comes with a lot of benefits. And I hope that you understand that this e-

commerce entrepreneur is one of the best alter egos that you can have to express and to improve your 

authentic self.  

 

SIGNING UP FOR FINANCIAL FREEDOM 
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So, I've been telling you guys well, if you sign up for 199, you can get this and that. But it's a deeper 

sediment, which is fear abundance, I want you to have an abundance of thought, I want you to have an 

abundance of good emotion, I want you to have an abundance of every good thing. And this can't really 

be possible, I'm learning without financial freedom. If you're not financially free, you cannot have 

abundance of certain things like time, thought, power, emotional power, relationships, all of these things 

start to falter when you trade it off, or your nine to five job, even if you're an amazing athlete, right? Think 

about it, even an amazing athlete is working even more than a nine to five individual. So yes, he's making 

a lot of money, but he's not really too abundant in time, right, he has no time as a matter of fact, so his 

relationships falter. You know, if he decides, hey, I want to be an intellectual, he can't really do that, right? 

Because his thought power is completely focused on, you know, basketball or baseball are a game, you 

know, so a lot of people say, Oh, well, you know, these athletes are so lucky. Well, if you look at it a little 

deeper, you know, they make a lot of sacrifice as well. And so, when we develop the e-commerce 

entrepreneur, it's really to figure out what is the least amount of sacrifices we can make, to have the 

abundance that we deserve in life. And when I'm talking about abundance, I'm not just talking about 

money. I'm talking about thought abundance, thought power, emotional abundance, emotional power, 

relationship, abundance, time, abundance, having a lot of time, meaning abundance, having a lot of 

meaning, and purpose in your life.  

 

And so, these are more of the things when you look deeper into life, these are more of the things that set 

precedence in why I had created the e-commerce entrepreneur and why I opened the door to my business 

to let you know, the public in, I could have made the decision to keep it inside and made maybe more 

money even. But if you really look at this program, and why I created the business, it just seems more fit 

than I opened this business for the public. So, this is really why I believe that you should sign up, it's $199 

and 99 cents, it's a lifetime subscription, you get all seven brands that I offer on one single website, it's 

pretty much seamless, you know, all of the brands kind of interconnect together with this grand theme of 

superpower thinking, right? So that's kind of like the overarching archetype of all of the products that we 

create. And it sets a high standard, it sets a high precedence on the products, like if it doesn't tie in with 

superpower thinking, you know, like the superpowers or superhero or the very best, we can't really make 

the product because it's not going to tie in. 

 

So, you know, you have a website that literally has the highest level of quality when it comes to the 

products. And so, this is why I think if you were to make a decision to start your own business, this would 

be the best move for you, especially if you're a beginner because you're starting at the top, you know, you 

don't want to start you know, Midway you know, like Amway or Herbalife, you know, they're good, but 

they're not the best, right? They're not focused on the best, right? You have a lot of companies like this, 

you know where they're good, but they're not focusing on the very best possible products, the very best 

possible models, promotions, you know, even when it comes to the promotional material, the stuff that we 

write on the commercials, which we teach you that we teach you how to write, you know, great content 

for commercials and websites, this is all stuff you learn on the inside. So, this is something that I think 
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that as far as the decision, this is a power move for you. And, you know, 200 bucks, yeah, it might be a 

lot of money. But if you think about it, it's enough to have you make the commitment.  

 

If I had charged too much for it, it might affect the money that you could use to build your business 

immediately. Whereas if I gave it away for free like if I just offered you for you to be an affiliate marketer, 

you might not have as much incentive. So, I think $199 and 99 cents was the perfect fit, the perfect price 

for you, just to make that commitment and to have that incentive, because that $200 will hold you there, 

and you'll make that commitment. So, enough money to make a commitment, right. And as you move 

forward, as time progresses and your business grows, right, not only you're going to make money, but 

you're going to start feeling really great. You know, it feels really good when you have a business that is 

in fruition, and it's blossoming. And I don't think that you make the commitment if you didn't pay this 

lifetime subscription fee. So, this is the reason why you should join, come join the team. At superpower 

thinking, we all have one main goal, it's our main motto. And the main motto is that we all lift each other 

up to the same level of financial freedom that each one of us has. So, you know, if I have the most financial 

freedom in the company, it's my duty as part of our motto as part of our vision to help everybody become 

that successful. So, you'll see in the future, you know what the big breadwinners in the company, they'll 

be stepping up to the plate, you know, giving free seminars, free teachings, free videos, because it's just 

part of the way you know, I set it up where everyone is paying it forward. And it's very needed in today's 

society, in today's markets, and in today's economy. 

 

What we learn is that e-commerce is changing, it's shifting, it's transforming. And so, during this shift, I 

want to set precedents with my company, so that there is an outlet for people to express this very, very 

core authentic essence of energy, which is to help everybody that's involved to get to the same level. You 

know, that's one of the main things of life to help everybody that's involved to get to the same level. And 

that's the opposite of what's going on right now. So, I took the opportunity, as we're shifting from, you 

know, even the androids and iPhones, you know, they're just like, very, in, you know, 10 years from now 

they're going to be primitive technology. You know, our laptops are going to be shifting into new 

technologies, or everything on the internet is going to shift. So, I'm riding that wave with this new concept 

of us to band together and I think that's enough energy for us to become millionaires and eventually 

billionaires together. 

 

FORMULA FOR RETURN ON INVESTMENT 

 

Return on investment. And it's one of the formulas that we use as businessmen to calculate if something's 

worth investing in or not. So, before you even invest in something, you go through a ROI formula to see 

if it's worth your investment. So, you have the cost of the investment, which goes on top, and then you 

have the return on the investment, the profit, and that goes on the bottom. And that's a division. So, you 

have the cost of investment on top and then divided by the return that you're getting the profit. And then 

when you make that calculation you times it by 100. Now, when you times it by 100, that's the percentage 
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called ROI. Now, the normal range for businesses is a 5- 1 one ratio, which means that you're going to be 

making five times the profit than you are spending out.  

 

So, this is good to know, if you have a 50% ROI, some people do 200% ROI, some people are even higher 

than that, they go even higher than 200% ROI. And that's really great. So, we have to figure out as 

businessmen, especially in the entrepreneur realm, what has the ROI. So, this is a very simple equation, 

and it can save you a lot of headache because let's face it, there's a lot of things that we can invest out here 

in the market. So, you pretty much want to have a great investment. And you can figure this out through 

your ROI. Now, if you have 100% ROI, that means you doubled your initial investment. That means you 

spent out certain costs for the investment to get the profit. But the cost is everything included to make that 

profit which goes on the top denominator, and then you have the cost of investment divided by your profit. 

Now, if you end up getting 100% ROI, that is a really good alternative to what you're doing.  

 

Think about it, if you're working right now a 9-5 to, are you making a return on your investment? Are you 

actually calculating how much your time is worth? This is something that's good to know. You can do 

ROI for your time as well. So, that's pretty much the return on investment. And it's a performance measure. 

So, you're evaluating the efficiency of your investment, you're comparing it to other investments that you 

may be able to make. So, let's say you have five businesses that you're interested in. You're thinking about 

opening one of them. If your ROI is higher on one investment, then it's going to be a wiser choice to pick 

the investment with the higher ROI. And you continue to do these ROI investment calculations until you 

figure out which business you want to invest in. 

 

So, we have to be more focused on this instead of saying, oh, well, a lot of people had invested in this and 

it was a really good thing to invest in. And that's what I'm going to do because a lot of people said to do 

it. Whereas if you're actually doing the calculations yourself, then you'll know hands down, you won't 

really need people to tell you what is the good investment versus what is not the good investment. Because 

you'll be doing the formula yourself. And every businessman, especially in e-commerce is using this 

formula. So, it's very simple. Once again, it's taking the cost of your investment and then putting it and 

dividing it by how much profit you're going to be making. So, there's also a lot of different formulas. You 

have the ROI a which is indicating pretty much your return on assets, which is a more complicated 

formula. You have the ROE which is the return on equity. if you're doing real estate there's another one 

called the ROIC.  

 

So, there's really a lot of formulas, but out of all of them, especially in e-commerce, I would say the best 

one to focus on is ROI. So, go on Google, type in into Google ROI formula, get really used to it. Get to 

know how it can affect your profit margins by knowing how much you're going to invest. For example, 

Beautigena has more than 100% ROI. I spend at this point about $400 to make 18 bundles of Beautigena 

and I get in return about 22 to $2500 back. Now that's more than 100%, that's more than 200%, that's even 

more than 300%. You're going higher and higher and higher. That's why I'm able to give this great product 

out, it's still at a reasonable price. But now I'm able to give it out to my business partners because there's 
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such a high ROI on it. And when you have a high ROI product, you can do a lot of things with that. You 

can give commissions out to other people because you're shaving that off of your profit margins. You can 

give out incentives, bonuses, you can grow your business in other ways with that profit. And so, it's 

extremely important to know that, and it's such a simple formula people it really is. It's just basically taking 

the cost of your investment and dividing it by how much profit you're going to have timesing that by 100, 

which stands for 100%. And then you get the percentage of your return on investment. 

 

So, if I'm spending $400, I'm putting that in the equation. if I'm making 20 $500 back, I'm putting that into 

the equation. And then pretty much you're timesing that by 100. So, it's actually profit on top and then 

investment on bottom right. But either way, you would get the number, but it would be profit on top 

investment on bottom. So, I'm going to make $20500, right, I'm going to put a dividing symbol, I'm going 

to put that number on top, and then I'm going to put my investment which is 400 bucks on the bottom. 

And then once that's divided, you'll be able to times that by 100, which will give you the ROI. So, when 

we're looking at Beautigena, which is one of our highest selling products it's 2500 divided by 400, which 

I'm spending and then timesing it by 100. So, Beautigena has 625% ROI. So, this is one of the reasons 

you know why the beauty industry is such an important factor, and for you to go into this sector. So, 

anything that has to do with beauty, especially if it's going on clean or organic because cosmetics are on 

the way out. Because first off, they're too expensive. And second off, they're not giving you long-lasting 

beauty, you have to pretty much cake this stuff on your face. And it's not good for your skin. It actually 

clogs the pores and people are starting to learn more scientifically because of this green energy organic 

type of wave that we're going through. They're starting to get scientific research through the internet to 

understand that this stuff is not healthy for you. Because we're getting bloggers and articles and all of this 

type of information on the internet. And now people are more aware of what they're purchasing as product.  

 

So, as far as if you're investing in a product to produce and manufacturer, you're going to want to make 

sure that it's the cleanest it can be and the healthiest it can be, the most organic it can be because there's a 

lot of people that are going to do research on the type of product you're offering. So, if you see the 

organic.... you know anything food, lotions, beauty wear, cosmetics, even clothing. We're getting more 

information because of more research being done. And this is due to the internet. So, when you look at 

Beautigena, it is a very high efficient product that's clean, it's green, it's renewable. When I ship that out 

to a customer, they get the bundle for $159, I only spent $40 for that single bundle. I spent 400 for a whole 

pack of those bundles, which is 18 bundles. So, give or take it's about 400, maybe 500 bucks. If you're 

just starting, then it might cost you a little bit more because you got to get the jars, you got to get the 

spoons, you got to get the droppers. So, for the first batch, you're looking at maybe 600 bucks, 650 bucks. 

But still, you're making more than 100% ROI. So, eventually, when it comes to Beautigena, you're going 

to be making almost 600% ROI. Now, remember that 80% of that ROI, that profit is yours. And then 20% 

goes back to me for the licensing, and all of that good stuff.  

 

So, if you didn't sign up for Superpower Thinking, and you're thinking about making a product, this is for 

the formula, and for all my partners that have hopefully already signed up by now, this is a great 
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opportunity for you because a normal ROI for a business is around 50 to 100%. So, even after making 

80%, and you're giving 20% back to the company, you're still making way more money than a normal 

business would make on ROI. And this is due to the fact of research that we're doing for these products. 

So, we're doing massive amounts of research, before we start manufacturing these products, and most of 

this research has to do with ROI, the return of your investment. If you're not doing return on investment 

research, then you're not going to have a good product. 

 

So, it's almost essential if you're an e-commerce to make sure that you know. Like I said before if you 

have a list of products that you're interested in, and you're saying, well, I don't know which one to pick, 

just do ROI formula, figure out what's your return on investment, whatever the highest percentage is 

choose that one, it's really that simple. So, that's pretty much the most I want to talk about it because I 

don't want to make it too complicated. It can get really complicated. And it's really not something that 

should be complicated. And I hope that that really makes it as simple as it can be for you guys. Because 

we're talking about the risk factors, and when we're talking about ROI, people in the stock market use it, 

every businessman uses it, and it gives you an opportunity to prevent you from having high risk. So, as 

far as the risk involved in your investment, it will be protected by doing ROI. Now, if you have a 500% 

ROI, which you guys have with Beautigena then you have a good marketing.  

 

Now, let's say you have 1,000%, which is a 10-1. That means you're making 10 times profit to the one 

unit of cost of investment, which would be 1,000%. 5-1, which is good, would be 500%. So, 5-1 is like a 

really good business. That's where you guys are fitting in. And then when you have 10-1 that's pretty much 

unbelievable, that's like a lifetime investment. Sometimes you see stocks that go up and they shoot way 

up and you see people that get rich off of a single stock. These are like the 10-1 investments. So, like 

Facebook when it first took off, the ROI for that was 10 -1. So, that's pretty much to know where you 

stand in the aspect of your business. I'll tell you the truth, a lot of business owners, they don't even know. 

They're just like, oh, well, I make about $2,000 profit per week and I'm good with that. And that's not as 

proficient as you can be. If you have these types of formulas. 

 

So, learn ROI. Learn these ROA. Learn all of these different types of formulas. There's even applications 

online that you can get on your phone to figure out the applications. But pretty much It's simple; you're 

putting the profit on top, you're dividing it by the cost of your investment on bottom, you're timesing it by 

100%. And then you get your percentage or ratio, which would be 10-1, or 4-1. So, the highest ROI that 

we have in Superpower Thinking right now is Beautigena. Now, if you're doing digital marketing then 

you have no cost for investment, so there's really no need for ROI. For example, the Superman mind 

program, there's no ROI for that because it doesn't cost us anything. We just paid the initial investment to 

create the program and then we can give out as many as we want because it's unlimited, it's digital. So, 

you really can't calculate ROI on digital products. It's usually for physical goods.  

 

MAKING BETTER DECISIONS 

 



    - 30 - 

One of the secrets an e-commerce entrepreneur can use to make better decisions and that's through 

meditation. So, if you're not familiar with meditation, it's pretty much anything that you do that slows your 

mind down and, it’s a place of the mind where your feelings can dwell and dissolve. Because when our 

mind is active, and that's actually generating feelings, and that are opposite of making money, so we're 

going to talk a little bit about that. So, it's very simple, but it's so important, because if you're not 

emotionally intelligent, if you're not peaceful, if you're not calm, you're not going to make good decisions, 

and you're not going to put your money in the right place. For example, when I tell people, hey, you know, 

this is the program I have to offer, the person who's calm and collective is going to be able to make a better 

decision with what I'm offering opposed to someone who's, you know, skittish and doesn't have the mental 

faculties.  

 

Now, we have to also understand that we live in a very noisy world, right. So, that does not mean that we 

cannot be quiet inside. So, what we have to first do is, we have to understand that there's a place within us 

that's different than the noisy, chaotic world that's out in front of us in our external environment. And that 

place within is where you reach meditation. Now, if you have these types of feelings, or voices in your 

head, or let's say you have OCD about things, compulsions, or obsessions, that it's hard for you to be able 

to gather yourself and collect yourself, to be able to give the quality content that you want to give your 

business. Alright, so what we have to do is we have to overcome certain feelings. And we can only do that 

through meditation. Because meditation is the place where these failings can dwell, and they kind of 

expand, they have this space to expand out. And when they expand out, and they're accepted in that space, 

they dissolve. And when they dissolve, you become more of a powerful being, you're not being blocked 

by these emotions.  

 

Now, there's six different emotions that affect a businessman and his money and makes him weaker and 

poor. And I'm going to explain these emotions are called apathy, grief, fear, lust, anger, and pride. So. if 

you have any of these emotions, like we all do, just to let you know, this really burns your money, and it 

affects your decision-making process. So, a lot of people that come across great opportunities, if they're 

in any of these emotional states, whether it be apathy, grief, lust, fear, anger, or pride, then it's going to be 

more of difficulty for them to make decisions. Now. It's weird, right? Because our feelings even though 

they're strong, and we know that we don't do the best under these feelings, while we're feeling those 

emotions. They feel authentic enough to make us believe that we're doing the right thing under the activity 

of these emotions. But it's not true. And you can't see that unless you're meditating.   

 

So, there's a lot of different ways you can meditate. You can breathe, you can do mantra meditation, you 

can just sit and accept your emotions just to be accepting and loving. One affirmation is great to say, I 

accept all of my thoughts and emotions. And you just keep, you know, embracing and welcoming your 

thoughts and emotions until that's a reality. So, this is good. The businessman who has this place, this 

sanctuary of calmness within him is going to be more effective, he's going to make more money, more 

people are going to like him, more people are going to want to work with him. And he's just going to have 

better quality content. He's going to have a better quality, product, and service because his mind's more 
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clear, he's able to maneuver whereas the businessman who doesn't meditate and he's just running around, 

like everyone else, he doesn't really have much space within him. So, he's just following what everyone 

else is doing and, you know, 95% of the market is following each other and what other people are doing 

now. It's okay to emulate other people, and you know, to use their, you know, designs and to work with 

that. But it's another thing to completely follow in other people's footsteps without your own authenticity 

or genuine. input, right. So, if you're not authentic, if you're not expressing yourself authentically, and 

you're expressing yourself, as let's say, on the surface, you're expressing yourself just as someone that you 

learned to be, but you haven't found out who you are. And it's going to be hard for you to make money 

because there's a lot of competition.  

 

Now, luckily, for the people who are signing up for this program, I thank you guys, because a lot of people 

are signing up. The numbers are coming back, it's just really amazing how many people are taking the 

opportunity. And the people that are signing up, you guys are lucky because there's not much competition, 

right? We're in the day and age where technology is so powerful that we're able to do what millionaires 

were doing in the past. So, let's say you sign up for this program for $199 and 99 cents. Once you receive 

all the information, I give you, you get your user account, you get your statistics online, you get your links, 

you get your products, you get the training and everything, you're going to be having the same possibilities 

that only millionaires would have had 10 years ago, right. And this is what I'm able to offer you for 200 

bucks, you know, to have seven product lines to offer 80% commission to have your own website link 

that's directly connected to your account where you're able to see sales literally, as people are selling, 

buying, you know, these notifications are getting sent to your email. As long with the training and the 

power that we're giving you in the training using the Internet, and harnessing all of these types of tools, 

this would not have been possible, right. And the way that I was able to do this was you know, to express 

my authentic self and to continue optimizing and having that space within me to continue to grow and 

optimize and make the company where I wanted it to be. 

 

So, this is the thing, after we understand these six emotions, right, the apathy, grief, fear, lust, anger, and 

pride. We go into a different set of emotions, there's three emotions that come after that, and that's 

courageousness. Acceptance and peace. Like what I'm doing right now, what I'm offering you guys, what 

I'm talking about this is this is courage. Right? I really couldn't do this if I was like prideful, you know 

when I was telling you how better, you know, I was, or if I was angry, you know, like a lot of music. Or 

if I was fearful or, you know, if I was in grief, and I was crying, none of this would be possible, I had to 

be in a courageous energy, which you will feel mostly throughout this whole, you know, program, this e-

commerce entrepreneur program was built, you know, through courage. An easy way to bring your 

courage up is through meditation, it comes naturally. So, I think it's a great opportunity for you guys to 

practice meditation. I practice meditation through a method called the Sedona Method, which was created 

by a businessman or real estate businessman called Lester Levinson. He was a physicist, and he was an 

engineer of 18 different fields of engineering. He was a brilliant man. And he came up with the concept 

of releasing where he talks about every single negative emotion that we have is built upon the three basic 

wants and desires. And that's it.  
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So, anything that you're thinking or feeling that has to deal with negative emotion only stems from three 

things. And I'm going to explain what those three things are. Those three things are wanting acceptance, 

wanting control, and wanting survival. So, if you can identify why you're thinking or feeling that feeling 

with one of those three wants, and you allow that feeling of that wanting up and you embrace it, then you'll 

get to a place of what he called imperturbability, but a synonym for that would be equanimity, or calmness 

or complete peace. And so, when you are able to accept these wants dissolve. And what's left is a very 

peaceful nature that he says is our eternal self or our true self. So, it's a great thing to practice with this. 

But if you want more information, you could go on Sedona method.com. And you can pick up a lot of 

free material that will help you in your own business. To allow you to become more calm and more 

peaceful, more clear, more confident, more accepting. There is nothing more beautiful than owning a 

business and running your business. And you're doing it through courage, acceptance, and peace.  

 

Most people, especially in our marketing on the e-commerce is doing it from fear, right fear of I need to 

make money to survive, or they're doing it from pride, hey, our business is so much better than this 

business. They're coming from the lower emotions. So, you know, this is why one of the reasons why I 

named the company superpower thinking because I created this company, it was only possible through 

my releasing, which bring up these feelings of courageousness acceptance, and peace. And this was how 

I was able to write the books on the website, how I was able to develop the programs, the products, the 

free trainings, everything, the business opportunity all came from an after effect of my meditation that I 

was doing with the Sedona Method, as well as you know, other self-development I was doing so to make 

this very short because I could go on for what a week seminar, I can make a whole new product with this. 

But to make it short and sweet guys is that we need to cultivate more of a meditative presence within us 

as we move forward to the e-commerce entrepreneur, the e-commerce entrepreneur, he's smooth, he's 

calm, he's poised he's collected, he's confident. He's accepting he's, a risk-taker. He's fearless, right? These 

are only qualities that can come from your meditative self, you know, your calm self.  

 

So, like I said, the best for my experience to get to that place of equanimity is the Sedona Method, check 

it out. It's called Sedona Method.com. There's a derivative of the Sedona Method, not a spin-off of an 

actual authentic derivative called the release technique. And you can check that out too at 

releasetechnique.com, as far as me personally, I do the Sedona Method.  

 

HOW I STARTED MY JOURNEY 

 

I'm going to tell you a little bit about my story, and how pretty much I ended up creating Beautigena and 

Superpower Thinking and all these products. So, pretty much when I was growing up, I was bouncing 

around from foster home to foster home because my mother really didn't have the capacity to take care of 

me. She ended up becoming addicted to crack cocaine. And she also had schizophrenia as well, paranoid 

schizophrenia. So, I ended up at a very young age as an infant bouncing back and forth from a Spanish 

foster home, which I didn't even understand what they were saying. And I would bounce back and forth 
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because my mom will constantly try to get me back from the courts. And I went through this bouncing 

back and forth through the system until I was about eight years old. And I tell you, I would pretty much 

move from home to home to home to home, it felt like I must have lived in at least 100 different places 

when I was younger. Finally, my mom did win with the courts and got me back from this foster family 

who lived in Florida, which was very drastic for me because I was going to Disney World every week, I 

was going to SeaWorld, I was finally getting acclimated to this family.  

 

But at eight years old, my mom once again was able to have success in the court and get me back. And 

when I went into that home it really broke me down because it really shattered me as a child because it 

was a very rundown home compared to the beautiful Floridian home I was living in with this foster family. 

And I lived there for about four years. And what happened was my stepfather died. And after he had died, 

I ended up going into juvenile facilities because no one was able to take care of me, my mother was not 

able to take care of me. So, I was going from juvenile facilities and group homes from 12 years old, all 

the way up to 18. And when I was 18, I was finally able to get out of the system, and of what was going 

on; these shackles and chains that I was in my entire childhood. I finally was able to get some decision 

power and I decided to go to college. I went to college and I received three degrees, as well as a Registered 

Nursing degree. After I received my Registered Nursing degree, I made the decision that I was going to 

continue school and get my doctorate and become a doctor. And something happened where my family 

ended up getting very jealous and they accused of a felony type charge which I got convicted of. And so, 

I was no longer able to become this doctor that I wanted to be because of this felony, well, actually, I 

received two felonies. So, I had two felonies on my record and I was not able to do anything, because of 

the lies that were placed upon me because of my family and my mom's side of the family.  

 

So, long story short, I really didn't know what to do. I ended up becoming homeless for over six to eight 

years. And I really went into a very deep state of depression. And I realized that there is a lot of things in 

this world that will come up against you when you try to escape the reality that is set before you from your 

parents and your family. Once I decided to go to be a doctor, everything was set in place for me and my 

whole life suddenly came to a halt. It took me a really long time to get over these things. But after a while, 

I started to realize that no matter what, I would get up on my feet, and I would go and I would continue to 

move forward. And when I realized that I had this power that no matter what was going on in my life, I 

would get up and move forward. I became very empowered because I started to realize this resilience in 

me that was able to withstand anything. And I look back on my life and my childhood and everything that 

went back in my past. And I said none of this stuff really defines me at all. And I said if I can't be a doctor 

what would be the next best thing? So, I started to pick up books. I started to realize that there's other 

options out there for me. I picked up a book called Optimal Thinking by Rosaline Glickman. And this 

woman made me realize that I was not defined by my past and that I can optimize my future. I was very 

adamant about her system, there was just something spiritually that really linked me on to her work. And 

I ended up becoming an optimizer, with my mental faculties for about two years where I was just 

constantly training her optimal thinking program.  
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And after that, I started to optimize my planning and what I would do, and that was how Superpower 

Thinking was born. It was born through my mind's conditioning of optimizing my circumstances. And 

when I had created optimal thinking, and I realized that I can make a lot of money online, then I realized 

that there was nothing in the past that could possibly stop me from helping people become successful in 

the future. And when I realized this it was very empowering and I opened up this business opportunity for 

people to sign up, for people that might not have the same story as me, but might feel this similar effect 

of imprisonment, or neglect, or maybe abuse, whether it be from their government, the system, their job 

from work, it might not be, you know, you were shipped around in foster homes when you were kid, right?  

 

But maybe there's something in your life where you feel like you can't control that. Maybe you feel like 

there's people in your life that you want to get away from, that they're pulling you down. Or maybe you 

feel like your time is being shackled, you can't escape the facility of the time that's been kind of constructed 

in your life because of your job or, the system or what have you. So, I asked myself, what is the best way 

that I could help liberate others from my personal experience and what had happened to me? Because after 

what happened I realized that one of the main things that I wanted was for all of life to be free, not just 

humans, but all of life; the animals, the nature, everything. So, I ended up creating the business and I also 

ended up becoming an author, because I answered the question to myself, what would be the closest thing 

to being a doctor, and my optimal thinking came to an author, so I ended up writing books, and I have five 

books published, which are available on my website.  

 

And so, this whole website is geared toward the e-commerce entrepreneur to really set people free. So, 

I'm here to tell you, no matter what people have said about you, no matter what people have tried to destroy 

in your life, no matter what happened in your past, you can rise above that, just like I did. I rose above, I 

made this program, which is now reaching hundreds of thousands of people. My books have reached 

thousands and thousands and thousands of people, almost 100,000 people so far. I've read just one of my 

books. And I plan to keep growing that to a million readers for each one of my books. I plan to get a 

million partners for this company. And I plan to get a million sales for each one of my products. So, the 

main goal is that no matter what you hear in the background of your mind, just know that there's something 

higher in place for you. There's something higher in store for you. I was always adamant in the fact that 

there's a God that exists. When I was younger in my teens until I was 25, I felt like I look just like Jesus 

when I grew a beard. And there was a lot of times that I felt this unified oneness, even though my life 

would fall into shambles all the time. And ultimately, I said I'm not going to fall and sarcoma victim to 

this like what most people would suspect, and that was really how everything started.  

 

So, I wanted to give you just a little rundown of my story to let you know why I created this program. And 

the main motto is that nothing can stop you no matter what, you can own your own business, you can be 

an author, you can be a pilot, you can fly, you can travel the world. Whatever you want to do you want to 

be a musician, whatever you love, you can do, there's nothing in your past that can stop you. One of the 

books that I give to my partners for free at Superpower Thinking when they sign up is Optimal Thinking, 

I give them that book so that they can read it and start to implement this very powerful tool.  
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COMPLETING YOUR GOAL 

 

So, I have noticed just in business with my experience, and what I've noticed is that when we get to the 

end of something, it is difficult for us to complete. So, we have more energy when we're starting a project 

than we do when we're ending a project. And this makes sense because we exerted all that energy. And 

now we're in the final phases, and we feel kind of maybe tired or fatigued or maybe there's fear, or maybe 

there's a feeling that we don't want it to end whatever the case is. I just see this across the board just within 

the overall human psyche that it's more difficult for us to complete our objectives than it is to start and 

create them. So, I want to make this clear, because if we can start to tackle this, which I think is innate in 

all of us, then we can start to really leverage ourselves for even more success and even greater success. If 

you already know when you start a project that at the maybe beginning, you're going to have more energy. 

And by the end of that project, you're not going to have as much energy, as a matter of fact, you're going 

to have a lot of resistance and, and maybe procrastination energy, that might even try to stop you from 

completing the objectives. We've noticed this a lot. A lot of people that start things and they never come 

to fruition because it's never been completed. So, I think at the very root of it is just being unaware of it. 

So, if we were able to be aware of this, then just that alone will help us to complete our objectives. But I 

would say it goes even further than that. I think that we can go even further by implementing a plan for 

completion. 

 

So, we have three phases, right, we have the beginning, we have the middle, and we have the end. And 

so, we can start planning on all different phases on all three. So, what I would like you to do is, if you are 

interested in becoming an e-commerce entrepreneur, get yourself a sheet of paper, and a pen. And I want 

you to actually get three sheets of paper. All right. And what I want is on the first sheet of paper, I want 

you to write the beginning of your business journey. The second one, I want the middle, right. And the 

third one, I want the end of your completion, your goal. This doesn't have to be for your whole life. It's 

just a plan implementation for your business. So, you can grow, and then when you're done with this, you 

can make another one, right. So, what I want you to do is I want you to write five questions that are 

optimal, that will help you in your beginning phase, the middle phase, and the end phase.  

 

So, for example, five optimal questions for the beginning phase would be like, what is the best way that I 

can start my business? What are the best resources that I can have to help launch me what is the best 

programs and people I could learn from? What is the greatest amount of resources that I can provide? And 

fifth one could be what are the best products that I can use to start my business or best services, right? 

And there's hundreds and hundreds and hundreds of questions you can have. And so, you can do that for 

the middle phase of your business. And what I want you guys to focus on guys, is the end phase, page 

number three, because when you start to feel like oh man, I can't do it. I don't have that energy. That's the 

resistance. Coming up, that we need to overcome. And what I do is I just give myself more time. I don't 

like to give myself a set-in-stone concrete date to complete something. Because I know that creates not 

only resistance for myself, but it creates resistance for my team. But if I tell them, hey, you guys have all 
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the time in the universe. I'm going to get it done even quicker. You know why? Because they're not 

working under resistance.  

 

Now, to the person who's telling his team, hey, you know, you guys are the best, you guys are going to 

get it done quicker than anyone you know, don't put yourself on a time schedule, you're going to get this 

done quick, you have all the time in the universe to do it opposed to the tyrannical boss who says, You 

know, I need this done by September, you know, 12. And if it doesn't get done, then there's going to be 

issues if you really think about it. And you have to be pretty intelligent if you're if you listened to the end 

of this program, right? Just in your own in a knowingness? I mean, wouldn't you say, you know, which 

one do you think would get done with the objectives quicker? You know, so that's one way that we can 

handle this third page. So, start listing your question, some great questions that I would ask is, what is the 

least resistance that I can have towards completion of my goal?  

 

Another one is, what is the most masterfully I can complete this objective? And you can just keep going 

on? What is the most energy I can save for the last for the completion phase of this objective or this 

business model? And just keep coming out, just keep thinking about optimal questions. The main key here 

is to think superlative. The best, the greatest, the sweetest, the fastest everything with the EST or the IES. 

The swiftest, the wealthiest, things like this. And that will really help you to catapult you into finishing 

your objectives. Because we see a whole lot of people, they say, hey, I'm really gung-ho, I'm going to 

make sure that I get this website up, I'm going to build 40 landing pages, Chris told me I can do it, I'm 

going to get it done in two weeks. And guess what, by the time those two weeks are done, they're still on 

the border of if they can even do it. And it's because of this fact that we have an issue just as a human 

being to complete things to finish things.  

 

So, one thing I like to do is, I just like to tell myself, I am complete, you know, it might very well be that 

because we're a dichotomous being with, you know, so many thoughts about what's good and bad, that it's 

hard for us to think more completely, or, you know, to think like whole, you know, on a holistic level. So, 

even just to give yourself that for affirmation, you know, I am complete, I am whole, or other affirmations 

that you can say, every day, you know, I finish everything that I need to get done, I have a lot of energy 

to complete my objectives, you know, all of these type of affirmations that you can create, that will give 

you a lot of energy to get the job done. Right to sign off on it. That's why a lot of people don't make 

decisions because a lot of people aren't confident that they can complete the objective, so they don't decide 

on it, right. And so, if we start to be more confident in the fact that we can, we can complete our goals that 

we can set up plans, and actual strategies to complete our goals, then we're going to also be more confident 

in our decision making. Because if we make decisions, knowing that we finish our objectives, and we 

know, we actually know that we don't naturally like to complete things if we know that knowledge. This 

is the type of stuff that's going to help our decision making. And there's nothing more powerful than a 

person who makes decisions confidently, you know, and I would say one of the root causes that people 

are inhibitive to make decisions, is they have these inhibitions is because they don't feel Like they can 



    - 37 - 

complete it, you know, and you can, whoever is out there, and you're listening and you think you can make 

a million dollars in this business. I'm telling you, you can, it's possible. 

 

There's a seven-year-old child, he sells toys online. All right, one of the happiest cutest kids that can be. 

But he is making 25 to $30 million per year selling toys because of everything that happened in 2020, that 

probably tripled, he's probably going to be making, you know, in the future 100 million dollars per year. 

All right, and let me tell you something, guys if you choose to sign up for my team on promise you, you 

have the ability to make a million dollars a year. Just because we live in a society that tells us to go to 

work for a paycheck does not mean it's not possible. It's just the fact that you have conditioning that needs 

to be overcome. And that's okay, it's natural if our parents at a very young age are telling us, hey, you 

know, you have to go to work. This is how you make a living, you know, it's going to be natural for you 

to say, well, this isn't possible for me. But guys it is. Look at Mark Zuckerberg. This guy isn't the most 

attractive guy. He's not the smartest guy, right? But he had a belief that I hey, I can make a website and 

people are going to like it. And people are going to want to spend money on this website. And guess what 

it happened.  

 

So, you got to do you. You just got to get to the point where you say, where you believe it where you say, 

you know what, I can sign up, and I can make a million dollars, you know, and that's it. once you make 

that decision, the decision is there, and you will be able to do it. So, I just wanted to get that point across. 

And once again, this is my last recording, I'm really pleading with you guys. If you haven't decided to 

become an e-commerce entrepreneur, please decide to start your own website business or something on 

the internet where you can start making money not only for you but for your family. All right, because it's 

so important, especially in this time, in age, it's almost a necessity. So, if you're still out there and you're 

working for the paycheck, I'm not telling you to quit your job, alright, I'm not telling you to, to tell your 

boss off or even to frown upon anyone that works. You know, it's fine. It's a natural thing that we got 

conditioned. But the Times have changed. We live in the future. Now it's 2020 and I'm telling you guys, 

it's such an important decision to make.  

 

MOTIVATIONAL FACTORS 

 

Motivational factor, which is your fuel source, it's your energy, it's what's going to drive your business 

and have you make more money; you have to identify at least five motivation factors that are going to fuel 

you. So, if you don't have any motivation, you're just doing it because of status quo, you're not going to 

make any money. But if you have intrinsic motivational factors that really drive you through what you're 

truly interested in. Your passions, what drives you, the fire within you, then you'll be able to make cash 

and grow your business fast. So, let's just pose the question, what are your top five motivational factors? 

And it could be anything, even if it seems like it doesn't tie into your business, like, oh, I like to shop. 

Listen, that's the motivational factor you could start in visualizing yourself shopping all the time from the 

money that you're making, and this is going to drive you. Now, instead of completing three goals, you'll 

get four goals done. Thinking about the after-effects of your business and how you'll be able to shop. So, 
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this is really one of the best things. And in order to find your motivational factors, you really got to be real 

with yourself people. Don't just say, oh, well, I want to take care of my family. And I want to look good 

in the eyes of everybody that's the lesson so I'm going to say my motivation is just to do good and help. 

No, we really want to know, what's your motivational factors?  

 

One of my motivational factors is to stay healthy, to stay fit, to stay energetic to be the best I can be, the 

most beautiful I can be, the healthiest I can be the most attractive. And that's okay. Some people say, oh, 

Chris, that's really cocky. That's okay. That's my motivational factor. That's what keeps me going. That's 

what drives me. I'm riding my bike 10 miles to go to the beach, then I'm going to swim, I'm going to do 

some structural training fitness, I'm going to do some Jeet Kune Do workouts and that's what I'm going to 

do. And if you look at my business, even though I'm not saying, hey, this is my motivational factor, you 

could tell that from the product lines, and the intensity and energy of this stuff that I have this motivation 

factor, it's congruent. So, what's your motivational factor? Meditate on these things, find out what it is. 

When you find it out, post it on your wall, start to put these motivational factors, and tie them in with your 

business. Maybe you'll have affirmations, well, I'll build my business, because I'm going to get way more 

of my motivational factor.  

 

Now, a lot of people that go into business, unfortunately, don't really have any other motivations other 

than to make money. Because what ends up happening is that people get so blindsided by society, they 

say, all I want to do is make money. This is one of the main archetypes of society, mainstream society, 

let's make money. It doesn't matter how we do it. But that's not really a motivational factor. So, if you're 

saying to yourself, well, I just want to make a lot of money, try to look deeper to see what your true goals 

are, what your true drives are. And it doesn't matter, you don't have to judge them. Whether they're right 

or wrong, whether they're too cocky, whether people will like them, they're yours. And their personal, and 

you can start to drive your business using this fuel. This is a massive amount of energy that you're doing.  

 

So, let me paint a picture for you guys, right. There's one guy he wakes up to go to work and he has no 

motivational factors. He just wakes up to go to work to make money. And then there's another person and 

he wakes up conditioning himself before going to work, to know that the promotions and work that he's 

doing is going to allow him to start experiencing his desires and his dreams. So, what we're going to start 

seeing is an increase in productivity of the person who has more motivational factors attached to them, 

they have more motivational drive. You'll see this person get more promotions, you'll see this person be 

liked more at work, you'll see this person showing up on time, maybe going into early, maybe he'll have 

a better attendance rate. Whatever the case may be, this guy is going to show out on all fronts. And so, 

he's just going to be better. And this is really an important factor.  

 

So, you see a lot of people that are in the e-commerce game and they don't really have any motivation. 

They're just in it to get rich quick. People say to them, you can make a million dollars per year if you do 

this. And they say, oh, yeah, I'll make a million dollars, I'll do this. And that's it. That's the energy of their 

business. That's all they got. And that's not where I want you to be. Especially if you sign up for 
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Superpower Thinking, I want you to be operating deeper than that. Not just to make money, not just to be 

a millionaire. Yeah, that's available but that's not what it's about. It's about identifying your dreams, your 

goals, your passions, your desires, your motivation factors, and starting to implement them in your 

business so that when you go out and you work, and you earn that's connected with your dreams, and what 

you want to do in life. And if you're not doing that, you're pretty much cut off. You're cut off from your 

own life stream. If you think about the people that don't do this, and they just go to work to take care of 

their family because that's what they have to do, then you really start seeing this person doing things that 

aren't in alignment with who they truly are.  

 

So, this is the point and a lot of different type of characteristics so you're going to start to grow, compared 

to the person who's living his dreams, who's earning, who's creating, who's working for his passions, 

opposed to the person who's not. The person who's not, he's going to be focused on everybody else. 

Whereas the person who's motivated from his factors is going to be focused on himself, and he's going to 

be so much more productive and valuable. You see this in the workforce, and I'm not going to go into 

depth with this. But it's a key to know that when you see people talk about other people, or try to block 

other people, or try to say things about others and put people down, this is a direct correlation of how 

intrinsically motivated that person is. That means that person is not motivated at all, that person hasn't 

exercised his or her own intelligence to become intrinsically motivated and go out there and achieve their 

own goals. They’re always focused on someone else. What should this person be doing? How can I control 

this person? What can I do to affect them or get under their skin? They've completely lost sense of their 

own inner motivations. And so, as a person that's offering a business, make this one of the most important 

things if you sign up is that we want you to stay inner motivated. That's why the company is called 

Superpower Thinking. Because Superpower Thinking is really the energy that's needed to go out there 

and get your goal. 

 

We don't want to be in a business. We're kinda like trapping people or boxing them in, or cornering them. 

You see a lot of these life insurance companies or real estate agents. They're going to try to trap you, 

they're going to try to box you in and say, oh, well, you must get this deal or else. That's not inner 

motivation that's trying to make $1 at the expense of someone else. And that's not really what we're about 

here. We're about helping people to shine. We're not going to keep blocking people and say, you must do 

this, or you must do that. That's not how we operate. We're coming from a much more deeper place of 

helping others with great products that are fun, that are increasing our quality of life, and also, we're given 

the opportunity to have no strings attached, you don't have to buy. I have the whole internet at my disposal 

to offer these products and services. I don't really need you. But if you purchased a product or you signed 

up, that's great. That's more fun. That's more good energy. That's more money. That's more happiness. 

Because we're selling only the best.  

 

So, this is what you guys need to know. And unfortunately, we live in a world where a lot of people are 

no longer intrinsically motivated. They're just out there, and they took the bait to work for $1 bill. And so, 

they turn into something that they're really not because they lost that fuel, they lost that life source. So, 
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what fuel or light source must they rely on? The fuel or life source of others. And so, this is why when we 

sign up for this company, we stick together, we stay intrinsically motivated, we identify our motivations, 

and we build our business attached to those desires. You don't have to share with every other business 

owner in Superpower Thinking your desires, that's for you. But you can motivate us to keep pushing us 

forward because you're fueled, you're pumped, you're energized.  

 

COMMUNICATION 

 

 A secret key that is essential to all business models, and if we don't have it then we're going to be on the 

lower end of the market. So, in order to be at the highest end of the market, if there was just one thing that 

you could choose to be the best in, in your business, to be the top in your game and for you to reach the 

top. If you were to choose anything, it would be communication. So, if you have better communication, 

then you're going to have a better business. You look at Amazon, they have the best communication 

platform with third party product manufacturers and drop shippers with the customer. The communication 

is great. Look at Facebook it's communication, all these social media networks it's all communication. So, 

if you can increase your communication then you can increase your money. So, we have to learn this. At 

my business Superpower Thinking, we use LinkedIn. We all have a separate email that we specifically 

link to an account for LinkedIn just for our Superpower Thinking business alone. So, all of our friends 

and contacts are only from the business. So, if you have your own business, you can choose to implement 

that. That was my choice to provide the very best communication for our company. And it's really great. 

So, remember that you can use a social media network as your communication outlet, you can literally 

take the whole network and make it yours. And the way that you can do that is just by creating a separate 

account just for your business and having your business partners also create a separate account just for 

business. So, when they log on, the only people that are contacting them are for business. And there are 

settings within all of these social media accounts where you can actually curtail that, where it gets very, 

very precise and very, very effective.  

 

So, that's one secret guys, it's the fact that in today's technology, you can have the very best communication 

compared to 20 years ago. You wouldn't be able to have this communication that we have now. We're all 

linked to this global hub, this network called the Internet, and the internet technology is increasing. It's no 

longer just the internet, now you have a category one type of website, category two type of websites, three. 

Now, they're going to category four, which is pretty much saying that a level one type of website would 

be the most primitive, when the internet just started, right. And then you have category two, which is like 

the websites we have now. And then we have category three, which is the new wave of the internet, social 

media type of internet, things like this. And then it's going to get even more advanced where they're now 

creating a internet 2.0. And they're also creating a category four and they'll be going to a five and six 

eventually. So, communication will always be getting better if we're using the internet for our business. 

And so, this is very important for you to know because when you're on the internet, and you're doing 

whatever you do on the internet, just remember you can be using this platform is a tool for optimal 



    - 41 - 

communication for a business that you can grow that can make you millions of millions of dollars, even 

more, it can make you billions of dollars, if you really make the commitment.  

 

So, this is what we need to do. It took me a while to understand how to facilitate the communication. But 

when we're facilitating communication online, we're facilitating it through trust. So, if you look at what 

we're doing on the internet, a lot of people aren't using it the right way. They're not using it as a tool for 

communication that will spread value, and abundance and things like that. As a matter of fact, they're 

using in the opposite way. If you are using the internet, use it as a platform for communication to spread 

value and abundance. That's what Jeff Bezos did. That's what Steve Jobs did. That's what Warren Buffett 

did. That's what everybody's doing, Donald Trump's doing it. How many tweets does this guy have where 

he's able to get all of these types of massive amounts of value for his Republican Party? Think about how 

much energy he's been able to give to his party, his Republican Party, just through Twitter, tweeting alone, 

just one social media platform. So, you too can use a social media platform. Remember, just use it for 

your business. You can have your own social media for socializing, and for entertainment, and that's fine. 

But you should also allocate a business account with a business email just for you and your employees 

that you choose to hire.  

 

So, the next question is, well, how do I build value? Well, you do that by giving free content. So, the best 

way to communicate online is what I'm doing with you now. I'm giving you free content so that you can 

make the best decisions in your business in today's market. We've been doing research at Superpower 

Thinking to see what's going to be the most valuable in the market 10 to 20 years from now so that you 

can benefit and you can yield and convert for the long term, it's not just going to be some type of trend or 

something like this. So, you have to ask that question, what can I give out for free? And you're going to 

have to give out a lot of that stuff. As a matter of fact, in today's market, you're going to be giving 90% of 

free content. And then you're going to be giving 10% of pretty much purchasable content.  

 

If you're on social media, and you're trying to use it as a platform to promote, which you can do with your 

social networking account, then you can start preparing yourself to give out massive amounts of free 

content. Get prepared to be camera friendly. Get prepared to having a lot of audio content, be prepared to 

write a lot of material. When you sign up for Superpower Thinking, we teach you how to make eBooks, 

and audio programs and video series, and all types of stuff that have huge value content that most people 

will give away for maybe 200, $300. But we choose to give a lot of it away for free so that we build trust 

with our customers. And when we build trust with our customers, then they'll buy from us. So, it's 

extremely easy to make an eBook, it's extremely easy to make an audio program like this or a video 

program. And you can make it look like a quality DVD or CD that sells out in retail stores. You can make 

an eBook look as nice as a Barnes and Noble book. And it's very cost-effective and not time-consuming 

if you use the correct methods to create this content. Now, when you get good at it, you can have a lot of 

free content and you can start to circulate it. And eventually, people will start to say, wow, this guy's 

giving me great content, and they'll sign up for the program.  
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So, that's another way to use communication. And this is one of the most valuable ways to use 

communication because it's not being used by everyone. Most of the people online I'll be honest with you 

in e-commerce are looking to make a quick sale. They're not looking to give away free content, the most 

they'll giveaways free shipping, you know. But even if you think about it, everyone's giving free shipping 

away nowadays, if you're not, that's kind of like out of the norm. So, we have to be out of the norm too. 

We have to start giving away stuff that normally wouldn't be given away. This is high content eBooks, 

high content audio series, and high content videos, as well as high content imagery. And we can do this 

very simple if we learn how to do it. So, remember the one thing, if there's one thing that you can choose 

just like if you're stranded out in an island, and they give you one thing to choose to survive if there's one 

thing that you can do to build your business it's to have optimal communication. So, take these tips, use 

them in your own business.   

 

 

MAKING COMMITMENTS 

 

What we're trying to do is we're trying to separate the successful from the unsuccessful entrepreneur, and 

we're trying to focus on what they're doing to gain success. And I found that one of the main things that 

these people are doing to become successful is they're making commitments. So, we have to understand 

that if we want to go on this route, and we want to travel down the road of success, that it's going to be a 

commitment. It's not going to be something where we work at it for a couple of months, and things don't 

go our way and we say, you know what, we don't want to do this anymore. It's going to be something that 

we're going to have to stay committed to, we're going to have to wake up every day, even if we don't want 

to do what we're doing and we're emotionally driven to maybe just do something else that isn't productive, 

and continue to chip at the old block anyway, to remember this is a marathoner’s race. So, we're not going 

to just be doing it for a couple of weeks to make riches. We're going to be doing it for months on end. 

Sometimes, businesses really don't take off and launch until maybe a year or two after they start. So, that's 

one thing that you should be aware of. Now, thankfully you guys have an opportunity to pick up with a 

company that's already launched. We already have the products and materials needed for you to succeed. 

And so, this decision that you're not going to stop, you're not going to quit, you're going to hit that goal, 

no matter what is a commitment. And that commitment is something that will help you gain success. 

 

We see a lot of people that are business owners, or maybe even people that are thinking about owning 

businesses, and they don't know whether they're going to have success. And the main reason that they 

don't know is because deeper down within them, they're still on the fence, whether they're going to commit 

to being successful. They don't really know if this is something that they want to do for the long haul, for 

the long term. And so, that right, there is just something that is so important for you to say, well, this is 

something that I'm going to do, and I'm going to commit to this. Now, once you make that commitment, 

everything starts to accelerate as far as your business, your relationships within your business, your 

accounts within your business, as well as the quality of your business, because now all of your faculties 

are available to move in this direction. Whereas if you're still on the border about it, and you say, well, 
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I'm just going to dip my feet a little bit and I don't really know if this is for me, and maybe if I, but maybe 

not, that's when you have a lot of resistance. And that impedes the road to success, it blocks it. 

 

So, it's very difficult for you to achieve that success if you're not 100% sure that you're going to follow 

through. And I'm going to tell you guys if you want to go into e-commerce, it takes years and years for 

you to develop into this super successful type of millionaire or billionaire status that you see on TV with 

a lot of these people that own websites. It takes years, guys, and so for you guys to understand that we'll 

help you make the commitment to say, well, I know that this is going to take years for me to achieve the 

success that I want. and that's okay. Because every day I'm going to wake up and I'm going to do my best, 

I'm going to give my best and I won't stop until I achieve my goals. That's the mindset and it has to be 

implemented over and over.  There's a lot of times that in your business, things are not going to go your 

way. I've had situations where I had to wait months to have a certain step or measure in my business be 

achieved.  

 

For example, I had an application that I made for my Android app, I spent about $1,000 for this Android 

application where I was giving one of my programs for free as a promotion to the company. That program 

is called Superman mind and it's pretty much a superhero emulation, where we teach people how to garner 

the mindset of a superhero by emulating the characteristics of Superman. He has amazing personality that 

humans can emulate because he was very human-like himself. As a matter of fact, he took on the role of 

human when he took on the role of Clark Kent. So, it's very easy for us to emulate this universal legendary 

type of superhero that's borderline angelic. Long story short, for me to reach the amount of people that I 

wanted to with this program, I decided to make an Android application from it. And I was working with 

someone that was very, very far away from another country. And he didn't know English well. And it took 

me months and months for this guy, and me to finally complete this application. And that was strenuous 

for me because I wanted to get this application out immediately. Most people in my position having to do 

what I had to do to get that app complete, would have failed, they would have quit, they would have said, 

you know why it's not worth it, I'll just sell on the website. But I want the very best for my business so I 

stuck through it. And even though there was a lot of aggravation, there was a couple of times that I even 

yelled and I screamed, not of him, but just like to get the frustration out, it still got complete, because I 

didn't stop. I made the decision that the application was going to be complete. And the application did get 

complete. Now it's available on Android. And the whole world can experience this Superman mind and 

Superman mind program, which is a superhero emulation. 

 

So, the reason I say that is to try to paint the picture as best as I can through words, even though it's not 

something that has to do with words, it has to do with something, as far as your willpower. Are you going 

to be strong enough to be successful in this e-commerce game? And that has a lot to do with your decisions. 

And your decisions have to do with your commitments. So, if you're committed to being successful in e-

commerce, then it's going to make it much easier for you. And a lot of your willpower will be available. 

Whereas if you don't have that commitment, and you're not making these decisions, that willpower is 

going to be blocked, you're not going to have that force. So, that's really what I wanted to get my point 
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across. And if you look at anyone who is successful in e-commerce, they have made the decision to stick 

with it.  

 

If you look at Jeff Bezos, he didn't sell Amazon, he still with Amazon. He could have sold Amazon and 

lived the rest of his life free and beautiful and have the paradise life as well as his whole lineage, his whole 

family down until the end of his lineage is set for life, even if he sold his company right now. But he didn't. 

He's still optimizing it, he's still growing, he's still expanding, he's still figuring out ways to make the 

company better. And it's because of this commitment, this art of making the commitment that you're not 

going to stop until you achieve your goals. Obviously, he still has goals that he has not yet achieved. Same 

thing with Mark Zuckerberg, he could have sold Facebook and that stock to a company and live the rest 

of his life free and in paradise as well as his family and his lineage. But he's still at Facebook, and he's 

still developing technology and he's still optimizing. And that's because he has goals that he still has yet 

to achieve. And this is the commitment we're talking about.  

 

When my company ends up being global, and I'm able to access millions and millions of people, and 

they're able to access my products for such a low price and at this point be able to sell them and make 

their own business out of it, I don't think I'm going to stop. Because I also have other goals and this 

business ties into those goals. So, it's really an important thing guys to know that your commitment to this 

really has to be for the long haul. And if it's not, find out how long you want to do it two years, five years, 

even if you decided to do it for five years, you can make a lot of money doing that. But if you decide 

you're just going to get your feet wet you don't really know then you're not going to make much money 

doing it. So, guys make that commitment.  

 

FREE TIME 

 

This is a very important concept. So, what is free time? Free time is pretty much you living on a timeless 

level, which is pretty much you don't have to worry about time, you're not under the constraints of time 

management. So, most people in this world have this slave mindset where they must be in tune with time 

in order to make money and it's not true. You can literally go your entire day without focusing on what 

time it is if you have made a decision to go to the e-commerce entrepreneur lifestyle. Now here's the thing, 

guys, if you're making money in different time zones on the global web then you're not going to be able 

to focus on time anyway. You're not going to focus what time it is in Pakistan, and what time they're going 

to order the products unless you're a promoter. And usually, in our style, we're going to be giving our 

promotions to freelancers and influencers for a very low price, they're going to focus on those type of 

things, you're not what you're doing is you're focusing on creating the sales funnels that are needed in 

order to get the sales and conversions. And so, what we're doing is we're actually putting ourselves in 

alignment with this timeless type of state, which is not worrying about when to clock in, to see your boss, 

or when to get paid. So, you're going to be elevating from this and you're going to free yourself, you're 

going to liberate yourself from time itself. And if you ask me personally, this is one of the greatest benefits 

or gifts that you can give to yourself as an entrepreneur.  



    - 45 - 

 

Now, in order to be an entrepreneur, guys in this day market, I'm just letting you know, it's impossible to 

do it without the internet. So, if you're going to decide to be an entrepreneur at this moment in stage of the 

game where we're at with technology, you're going to have to become an e-commerce entrepreneur, or an 

entrepreneur on the internet doing something else like maybe digital marketing, or freelancing, if you want 

to do freelancing; but all of these type of things you're still bound to the time clock. If you're doing your 

freelancing job for a client you still have to do it in a certain timeframe. And if it's not done in that 

timeframe, that can affect your reputation online, and they can give you feedback that isn't necessarily 

good if you're late. So, we're going to skip all that and we're going to say, well, what if we can create a 

business model, a system that's automated, that works 24 hours out of the day, that works with the entire 

internet or entire globe. And this is why I created Superpower Thinking because when you create a landing 

page and a capture page, and you create the successful sales funnel, you're not worrying about what time 

it is because the website that's open and available is open 24 hours, seven days a week.  

 

Once you get to the 24-hour, seven day a week mark, there's no longer a need for time management. 

Because even if you went 24 hours and six days out of the week and 23 hours and 59 minutes, you would 

still be bound to the time clock because of that separation. But if you're including all of time, 24 hours, 

seven days a week, there's no longer any need for time management. And so, you free yourself from this 

constraint, this bound, this binding that you're bound to with a 9-5 job, or even if you're not working a 9-

5 job and you have a business that's not online, and you have a store or a line of stores, you're still bound 

to the time clock because you have store hours. It's really one of the greatest gifts that you can give to 

yourself is to say, well, if there was one gift that I can give to myself in this life, it would be to free my 

time up. To be able to do whatever I want at any time I want. And this, my friends, is one of the greatest 

gifts that you can give to yourself while you're here on earth. It's not financial freedom, although that one's 

a great one, too. It's not the prettiest partner, it's not the biggest house, it's not the nicest car, it's really to 

free yourself, and to have as much time as you want to do what you need to get done. There's no possible 

way that you can be playing in the waves, absorbing the sun, while you're making money. It's impossible 

unless you take vacation leave.  

 

So, this is why I say for 200 bucks, you know $199 to get your own business, and to live this type of 

lifestyle, it's really an opportunity of a lifetime for you because this might just be a stepping stone for you. 

You might pick up my business which now becomes your business, you become my partner, you now 

have licensing for my products, my website and we teach you how to make your own sales funnels. But 

it might just be a steppingstone for you. It might be education for you so that one day you have an epiphany 

and you say, wow, you know what, I have an idea for a product and I'm going to model the Superpower 

Thinking program. And guys, you can model my program, you can model every single thing that you want 

if you want to go after you become a partner with me and use my website to model, you want to use my 

product brands to model, you want to use my content, you want to use my audio recordings, you want to 

use anything that you want, because there's a motto that we all stand by in this business is that we're trying 

to lift every single partner that we have up to be as equally wealthy as our self. And I don't think that that 
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would be possible if I didn't say, hey, guys, you can use all of my products you want, you can do what 

you want as far as your own business, I'm not going to give you on your limitations. Because for $199, I'll 

be honest with you guys, I'm really not making much money, right, because I'm giving you a licensing 

contract which is actually more of a liability than it is a profit, right, because I'm giving you all of my 

products to sell online. 

 

And so, because you have a contract, a legal binding contract to sell all of my programs, to use my website, 

to use anything that I have pretty much as far as the business, It's really an open door and opportunity that 

I want for people; especially people my age so that they can grow up to learn this type of lifestyle, and to 

start making this type of living adjustment, this type of mindset switch as well. And so, once we do this, 

we're able to free up all of our time where literally 24 hours, seven days a week can be available to do 

what we want when we want, we don't have to answer to nobody. We're our own boss. When you pay the 

hundred ninety-nine dollars, you're never going to have to answer to me once in your life. You may sign 

up to one of my webinars and it's at a certain time. But other than that, if you miss the webinar. It's not a 

big deal. I'm literally making you your own boss, where you can have 24 hours, seven days a week 

available to you and you can make really good money doing it as well. So, think about how good it's going 

to feel when you're at the beach, or you're at the theme park, or you're at the museum, or you're out to eat, 

and you're making more money than most of these bosses are sitting at their chairs at their desks, it's a 

great feeling to know that you're making money 24/7.  

 

So, all I ask guys is that when you do live this lifestyle, and you finally learn it, and you finally figure it 

out, and that light bulb goes off in your head, and you say, wow, you know, I know a new way of life. 

And all I ask is that you teach others. You don't have to tell them that you learned from Superpower 

Thinking, you can tell them that you have your own business model. But the only thing that I ask is that 

you paid forward and you teach other people that are maybe struggling or maybe just don't know about 

this lifestyle, and you teach them how to do it. And you don't ask for anything really in return, you just 

pay it forward. And this is really how we help the world and help people gain more time, freedom, financial 

freedom, they're going to be happier, healthier, wealthier. You look at these products I have, these are 

happy, healthy, wealthy products. There's nothing on there, that we're selling just for $1. So, I'm letting 

you guys know this because I just wanted to be real.  

 

MY BUSINESS MODEL 

 

My business model and a very important tool that I use that really sets me above the rest. And guess what 

guys, it's not really a physical tool, it's just a mental construct of forming the business model around my 

principalities and my ethics. Now, when I did this, I realized that it was going to take me a lot of patience, 

which is the main principle in order to garnish a very effective selling strategy. And what I found out was 

this, and here it is ready, that online e-commerce is like gardening. I don't know how many of you garden, 

but it's like planting seeds. And you have maybe 200, 300, 400 seeds that you plant yet only maybe 100 

of those end up germinating. And then out of those, maybe only 50 of them become really healthy plants, 
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where you can bear fruit. And this is what I gained from my mental construct of being principle-based. 

And I came out with this realization. And when you look at anything in e-commerce it's just like gardening, 

it's just like planting seeds, no matter what you're doing. If you're paying for promotion, you're gardening, 

you're planting, you're sowing seeds. If you're trying to get leads to contact, it's like planting seeds. If you 

put out a new product, it's like planting seeds, you don't really know which product is going to take up and 

fruit. You don't know which one is going to be successful. So, this is the strategy, guys. The strategy is to, 

when you're going out there is to go out there with your trajectory and use this method of not just focusing 

on the sale or the traffic that you're using, or the product that you're selling, but laying enough seeds where 

you know that at least some of them are going to take fruit. 

 

So, for example, when I go to put traffic towards my landing page, I know that a lot of these people aren't 

going to even be interested. But some of them are. Out of those people, there's going to be some people 

that say, oh, well, maybe I'll purchase later. And then there'll be some people that say I want to buy now 

this is something that I want. So, when we're creating the landing page, and we're making the user 

experience, we want them to think that which is I want to buy this now, this is something that I want to 

get and I don't know if I'm going to be able to get it in the future. It's limited time. This looks like the best 

thing I can get on the internet right now. I want it now. So, those are the people that are like the flowers 

that ended up giving forth seeds or the plants that ended up giving off fruit. But the other traffic that you 

got were like seeds that ended up just not germinating. Or maybe some of them got eaten, or whatever 

have you where they weren't able to grow to full maturity. So, that's just one example, guys. And there's 

a whole lot of examples. That's why when I created my business model, I put out seven brands of products. 

This is unreal, same things with the most successful people today.  

 

So, you have technology companies, they don't just put out one computer. They put out maybe like five 

to six to seven types of computers because they're planting seeds. They don't know which one is going to 

be the most successful. So, you might have the iPhone 10, the iPhone 10s, the iPhone 10rs, and then it 

goes on. Then they have the iPhone watch, then they have the iPhone iPad, then they have the computer, 

so they have a nice branding where they have at least seven type of different brands or products or product 

lines really. They're lines of products that you could choose from because each one of these products has 

accessories.  

 

So, this is the secret that I was able to gain a realization without even learning it from someone else. It's 

experiential. It happened with me where I was able to learn this because of my principle base, and my 

ethics that I try to carry in my business. So, no matter what you're doing when it comes to e-commerce, 

and online sales, it's like gardening and planting seeds. You're watering those seeds, you're getting it 

sunlight, you're maybe giving it nutrition. So, if you have traffic coming to your website, someone puts in 

their email, maybe you'll give them some free content, some sunlight, maybe you'll contact them again, 

with a special offer for 20% off, maybe give them a little water, maybe some nutrition, maybe you can 

offer them a newsletter, or whatever the case may be. We don't have to get too technical with gardening. 

We're just taking the ideology. And this will make you very fruitful in e-commerce because this is what 
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the most successful people do even though I don't think they say that it's like gardening. This is something 

that I came up with my own personal realization, but just naturally this is what naturally happens when 

we're having success. Whether we're having children, or we're making investments or we really are 

planting seeds to bear fruit. It's just this natural way that the planet works so that we can receive an 

abundance. So, this is what I want to tell you guys, because a lot of people think, Oh, well I got a lead, 

I'm going to make a sale, or I have a product and I'm just going to stick with this product. I made a book 

and I'm just going to stick with that. I already made eight books so far that are available. I have eBooks, I 

have audio content, I have video content, I have seven lines of products, I have a business opportunity for 

you guys. Everything that is part of this Superpower Thinking is kind of like sowing those seeds. 

 

So, let's say you do sign up for superpower thinking and you say, you know what I want to make fitness 

my niche. I'm going to focus on the structural training fitness program that's on the website. And I'm going 

to go sell that it's one of the best fitness programs out, highly technical, medical base knowledge, we have 

the best type, the safest type of workouts and exercise regimens. There's even diet books attached to it. 

All types of stuff, apps, videos, eBooks, bonus material, I'm going to go for that. Now, that's great, because 

now you're watering a seed. But remember that there is a lot of different other products on the website. 

For example, the Superman mind 2.0 program. This has over 25 products just in that program alone, you 

could go if you wanted to, because I'm giving you licensing to the products, so you can go and take all 25 

of those products and sell them individually. And now you planted 25 different seeds, and now you have 

a much better success rate at getting a lead base and a sales funnel that's really going to start creating a 

normal type of income for you. Anyone of these products on the Superman mind program are just as 

competitive as any self-development program out there. And the only reason that I put it together as a 

bundle, all together and called it the Superman mind was because of this business opportunity that I knew 

that one day I would create. So, it's pretty much available as a bundle but when you sign up, you have the 

licensing to go and take you know one of those audio programs or one of those video programs and make 

an entire sales funnel out of it and make thousands of dollars per week. And that's just one product line. I 

want to do is give you this ideology of planting seeds, it's very important, and if you know how to garden 

that's great if you don't it's a very simple concept. The more seeds that you plant and you care for the more 

fruit you will get.  

 

TECHNOLOGY ONLINE 

 

For an autoresponder and what that does is it gives you access to create landing pages within their 

platform. I use A Weber. But there's other ones like MailChimp, Click Funnels, there's dozens of them. 

And these landing pages are literally like mini websites where you can create one really fast, eventually 

get really good at doing it, you can create one of these landing pages in like, a half an hour once you get 

good at it. And you can create five of these different landing pages that will convert once you start 

connecting them to people that already want these types of products. And I show you how to do that. You 

can create like five of these per day and start making massive amounts of stores online. Now, you can't do 

that on a physical level. If you're a manager, if you're a business owner, you can only be at one spot. And 
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if you do choose to franchise your business, or to create a bunch of different lines in different states, then 

you're going to need to hire a lot of people. Not only that, but you're going to have to pay for stocking, 

you're going to have to pay for shipping, you're going to have to pay for the legalities, like the regulations 

and everything that's needed. And when it's all said and done. It's really too much energy and money, 

especially in this day and age when we have the internet.  

 

Now, if you learn the e-commerce entrepreneur, to learn how to make these little mini-website stores and 

start connecting the traffic that already want these types of products. And you can have dozens and dozens 

of these types of stores that are operating around the world. And personally, what I believe now, I've been 

doing this for some time now and I've always been focusing on the new technology and what's hot and 

what's not, I definitely think and believe that the internet will go through another type of shift, another 

type of advancement in the near future. And this will also benefit e-commerce, which means that if you're 

in the game now, and you know how to build these type of mini-website stores, you already know how to 

connect traffic, you already know the game, then when this type of advancement happens and e-commerce 

becomes even more interactive, you're going to be right in there and that's where you're going to make a 

lot of your money. And that's when you're going to become the e-commerce entrepreneur and have that 

lifestyle that you're looking for. But when this shift happens, and the internet becomes smarter and more 

interactive, you'll already have massive amounts of traffic leads, website stores, and knowledge on how 

to do it that will automatically convert to this type of new interactivity.  

 

Now, I don't know if these websites are going to turn into web rooms and we're going to have like VR 

headsets on or whatever it's going to be. But it's not going to be the same old clicking the mouse, type in 

the keyboard type of thing, it's going to be more interactive. And that's why I'm calling you guys in now. 

Get involved. Start learning this thing, start learning from the best that people that truly want to help you. 

Right now, especially when you're selling products and you're out here, you want to learn from the best. 

And that's why I created the e-commerce entrepreneur to really give you your best foot forward in this 

game. Now, hopefully, God willing, this does not happen again. But if you make your own business now 

it's not going to affect you as much, you'll still be wealthy, you'll still have your financial freedom, you'll 

still have your opportunities, and you'll have way more options than you will opposed to if you don't make 

this decision, which is one of the wisest decisions that you're going to make. So, if you're not signing up 

to Superpower Thinking, and you're just taking it slow and you're just out there and maybe you want to 

do your own thing, just remember all of this stuff is available to you and act now because it's going to take 

a while for you to make your own products. You got to make your own labels, you got to create the books, 

you have to create the videos, the audios yourself so it's pretty difficult. But if you could sign up to a 

business that will offer you licensing, like this business like Superpower Thinking then you're going to 

make a lot more money because you don't have to waste the time making the products and the material, 

you can just sell it and learn how to master the art of conversion, which converting means making a 

transaction online, a sales transaction. 
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MAKING MONEY IN A CRISIS 

 

How you can be the best you can be, what are the secrets in the field, what's the best that you can do for 

other people, the fun with my products on my website. This is very important and what happened in 2020, 

and how it affected business. And this was one of the main reasons why I opened up Superpower Thinking 

to the public because we don't know if this type of thing could happen again. We don't know if another 

type of virus can break out or bacteria. And then we have to do this same type of thing over. Now, what 

we know is that all of the digital markets online at least tripled their worth. So, the most serious thing that 

I can tell you right now, guys, even if you're doing it side time, get yourself an online business, learn how 

to gain traffic, learn how to do what I'm teaching you how to do. And if you didn't sign up for Superpower 

Thinking, start learning from the best in the field and start building your own e-commerce website, your 

own e-commerce business. Now, with that being said, I just want to let you know that the people online 

actually benefited from this crisis if you think about it. And it makes sense everyone's home, in order to 

get their goods or the things that they desire, they pretty much have to go online to make the purchase. 

For a lot of people and a lot of places, it wouldn't even be possible to go and to physically buy the product 

at a store. It would have to be shipped and ordered online.  

 

So, that's why I say if you haven't gotten into this area of business, then I would say that this is the time 

to do it. If there's one thing that we learned from this whole crisis was that we need to start looking for 

different ways to make money. The normal way that we used to make money it's just not cutting it, the 

normal 9-5 job. So, it's something where you can make money, but it's not something that is the most 

valuable. And what I point to is, where the most value is in your life right now. And I'm very confident 

when I say that the most value in your life right now is being an e-commerce entrepreneur. So, you're 

pretty much safeguarded if things happen and there's these types of shutdowns, you're still going to make 

money. Everyone online as far as marketers, business owners, they all at least tripled their worth. The big 

moguls, the whales of the game, like let's say, the Amazon owner, Mr. Jeff Bezos, he amassed over, I 

believe it's $80 billion because of the crisis. Now, if you were a business owner, and you had a mom and 

pop shop, or maybe you even had something even bigger, like a franchise or restaurant, you were pretty 

much crushed. And when we start to see things like this happen, it's actually a message to us to start 

changing and to start shifting directions.  

 

So, one of the main things that you can do, even if it's on the side, I'm not telling you to quit your job if 

you have one, I'm not telling you if you own a physical business to shut it down. But even if it's on the 

side, start to create the foundation and the fabric of making money online. If you start to do that now, 

within a year or two, you can have a successful online business and you can make just as much money if 

not more than you were in your physical place of business. Now, luckily for the people who have signed 

up for Superpower Thinking because of this price that I offered at this time, they have an opportunity right 

off the gate, just to start making money immediately because you don't have to make any products, all the 

products are already there for you available. They've already been researched. All of the content is there. 

There's even books, audios, video series. We have physical products and digital products. We have 
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business opportunities that you can make money on. There's really a plethora of ways to make money and 

to have a myriad of different type of income sources is really the way to go and e-commerce. You don't 

want to just stick to one product, because what happens is, you start to depend on that product. And that's 

what's happening in the physical market, you're only depending on one shop. So, you have to depend on 

that. Where it's different online, you can open up 10, 20, if you start getting good at it, when you start 

mastering this in a couple of years, you could have 30 different online web stores, which are pretty much-

landing pages that have 30 different product lines, maybe mini-stores with niche type of products that you 

can offer where people want to buy this product. You have people that want to get fit, they want to lose 

weight, they want to become stronger, they want to become more masculine, women like to be more 

beautiful. Some people want to become smarter, they want to boost their intelligence, they want to learn 

more. There's millions of people that want millions of things. And if you can learn how to target these 

people, then you literally can set up dozens and dozens of stores online where all of them will convert. 

And the way that you convert is just connecting your products with the people that already want to buy 

these types of things. So, if your website store, it's pretty much a landing page, is colorful enough, it has 

the right words and the right design, these types of websites are going to convert and we teach you how 

to do that at superpowerthinking.com.  

 

THE POTENTIAL OF THE INTERNET 

 

We don't really need MLM Marketing anymore. There's really no need for pyramid schemes anymore. 

Only because this was an old school way to generate wealth, which was at that time, good because there 

was people that would build up the certain type of structures, which people called pyramids. And through 

that structure building, people were able to amass wealth. And that I torch you could say, will be passed 

on as people would build up their own structure that looked kind of like a pyramid, where you have one 

person at the top, you have people under them that are making money, and the money gets funneled to the 

top through commissions and sales. Now, the reason that this is an outdated model is because of the fact 

that we have the internet now that can drive traffic to wherever we want. So, if you have a business and 

you are thinking about selling a business opportunity, it would be much better for you to train the people 

that you're gaining from your business opportunity, how to get as much traffic as they possibly can out 

there on the internet to gain more business opportunities. Because what's going to happen is, if you gain a 

business opportunity, and you train that person how to effectively gain other people around the world, 

there's no really any need for a pyramid type of structure anymore, because you have the structure of the 

internet. Back in the day, these pyramid schemes did not have internet, as a matter of fact, I think that the 

internet is a hindrance to these types of structures only because the internet is not exclusive, it's inclusive 

towards everyone.  

 

So, you can offer your business opportunity to everyone that's on the internet, which would be much more 

profitable if you learn through proper training, then to only sign people up on the inside where you'd have 

to come under somebody else. And this type of inward type of scenario where you can only gain access 

in a certain way. And I'm not going to say it's a bad thing. But in this sense, it's a much more beneficial 
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route, to say, well, I have a business opportunity and you could sign up for that. It doesn't matter what 

your credentials are, or who you know, if you need to increase your wealth and you want to own your own 

business, I can provide you my products, my service, and my website to you for a certain price. And I'll 

give you licensure to sell those products. Now, that's a much easier way than to spend more money on 

MLM scheme. Even if it's not a scheme, even if it's legitimate and you go and you sign up people there. 

It's just going to make you more money, more time to do it that way. Because you have to remember these 

types of structures were created before the internet was created. It's much easier to get, let's say, a million 

people to sign up for your business opportunity using the internet than it would through an MLM. It would 

take you years and years and years to do it through an MLM where on the internet, you can do it maybe 

within a year. And so, it saves you so much money. Because nowadays, if you're not using the Internet, 

and you're not leveraging what's online, then you're wasting time, you're wasting money and you're 

wasting a lot of energy. So, these are the three main things that we need, we need time, we need money, 

and we need energy.  

 

So, when you have a business that is able to span across the entire internet, where everyone can have 

access then you're in a better position. So, this is why I feel as far as being an e-commerce entrepreneur, 

not to choose the MLM route, only because it's limiting you. Even though these people are saying that 

you have unlimited potential if you really break it down and do the math you really don't. Because you're 

going to have to give a certain percentage of your profits to people that are connected to you on a business 

contractual agreement. Whereas if you're leveraging the internet that's all online. And you have business 

opportunities. You're not connected to anyone, everyone can sign up. And there's really no strings attached 

kind of thing. Whereas MLM, there's a lot of strings attached. As a matter of fact, it's because of these 

strings that are attached, that you're making money.  

 

So, what I suggest is that if you do have an interest in MLM, or making a lot of money through multi-

level marketing then try to understand a different approach that's available through the internet, which is 

making your business opportunity available to everyone on the internet and properly learning how to drive 

traffic to your business opportunity. There's millions and millions and millions and millions of people out 

there, I would say, even a billion people at this point, who would be interested in owning their own 

business for a low price, if that business is truthful, has the morals, the principles and the ethics and is 

profitable. So, if you have these things with a business that you can trust. They have a lot of character to 

themselves in the business, and they have profitable products where you can go long term with them and 

make long term money with this business, then that's an opportunity a lot of people would want. So, you 

want to be able to save yourself money, save yourself time, save yourself energy, because emotionally 

you're saying oh well, I can make a lot of money in this opportunity but emotions really aren't telling you 

the truth. As a matter of fact, a lot of the times they're just bringing you down. So, you have to start 

analyzing this stuff and to see if this stuff is really worth your time.  

 

Now, the year is 2020 and we have the opportunity now where we can actually reach millions and millions 

and millions of people per day if we have the right leverage. So, maybe this might not be possible in the 
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beginning for your business. But if you keep putting money back into your business, specifically, maybe 

a certain percent 40, 50, 60% and you keep funneling profits back into your business, within a couple of 

years you will have the opportunity to bring millions upon millions upon millions of targeted visitors to 

your business opportunity or your business website. This is something MLM can't do. As a matter of fact, 

there's a lot of MLMS that tell you not to use the internet, just to go through your friends and your family 

and to create downlines to them. Because it's a very sticky type of company where they want you to be 

kind of like cooked in with their products. They want it to be within your family, to buy products to the 

household. And quite honestly, that's not how I like to do business. I want people to have the freedom to 

buy what they want, to do what they want and for them to have the decisions, whether they want to be in 

the company or not.  

 

Now, let's say, for example, you have a downline of people. And there's a whole bunch of people in your 

business. And one day you say I don't want to do this anymore. Well in MLM that's going to be real sticky, 

there's going to be so many people that are connected to you that it's going to seem like that's not even 

possible. Whereas with a business opportunity that you offer to people individually on the scale of making 

it available to everyone on the internet, it's more profitable, and there's no strings attached. So, if you 

decide to start a different company, or do something else, or maybe retire, it's not a big deal, because 

people now have their own business and they can do it on their own time, they don't really need you, you 

gave them the training videos, the audios, whatever they may need. So, this is my take on the e-commerce 

entrepreneur in today's market.  

 

So, I'm not saying that there's anything wrong with the MLM Marketing Strategy. I'm just saying that 

there's a better way, which is the way that I'm showing you the e-commerce entrepreneur. So, pretty much 

you're giving them licensing, to your products, to your website, for a specific fee. I charge $199. 99 cents 

for all of my products, and exclusive access to my website with their own link. So, they get their own 

website, they get all of my products, all of my products of the highest quality, we back everything up. As 

far as free shipping, returns, customer satisfaction, we develop the finest products that are pretty much 

exclusive, you can't find them on Amazon, or eBay, we really have the best and most phenomenal 

products.  

 

And if you decide to do your own company, make the products, very, very high quality, as well as do your 

research, make sure that these products are going to be marketable 5 to 10 years from now. So, if it's 

something that is just a trend or hot, you might not want to market that as a business opportunity. It should 

be something that will be highly profitable, and highly desired 5 to 10 years from now. As far as my 

company at superpowerthinking.com, all of these products that we have on there are on there now. But 

they've been researched for the next 10 years of e-commerce sales, and how profitable they'll be at that 

time. So, you have to do that with your company as well. Start scaling through time how profitable these 

things are going to become. So, you have your website, following the e-commerce entrepreneur blueprint 

and then you have an extra page on your website, which offers a business opportunity.  

 



    - 54 - 

Now one more thing, guys, when they sign up for the business opportunity, you're going to have to have 

a licensing agreement, which is when they pay you the money, you'll be able to offer them a contract that 

they sign and it's an agreement that they can use your copyrights, trademarks, and products, as well as 

your website or whatever you're offering them. So, this is extremely important. You can hire a lawyer to 

make one or you can go online and there's a lot of lawyer document websites where you could pick one 

up for free. And other than that, that's pretty much it on the licensing agreement you're specifying the 

commission they're going to make and that's pretty much it. Now, for my company, I offer my products, 

but I also offer the people that sign up for their own business at superpowerthinking.com to offer business 

opportunities as well kind of like a product. 

 

So, instead of me making the full $200 that I would make, they make $100 and I make $100. And so, you 

can also offer that for your company too if you don't sign up to superpowerthinking.com you can go on to 

your own website with your business opportunity and let them know that when they sign up for this 

business, they also have that option to offer people a business for the same price, only you guys will be 

splitting the profits. And if you still think about it, if you train people how to offer out business 

opportunities, you can make millions of dollars just by that alone. So, make sure you have really good 

products. Make sure you have the business opportunity set up where you can offer them a licensing 

agreement, and that it's set up on your website as a specific page.  

 

And number three, make sure that you also offer the people that sign up for your business an opportunity 

to sell business opportunities. Because number one, now you're offering them extra money, you'll be 

making extra money, but you're expanding the business name, the business brand, and giving people 

opportunities out there. There's a lot of people that want to have jobs. They want to work for themselves. 

They want to be their own boss. And most importantly, they want to be able to be a millionaire and to be 

wealthy. And so, if you have a business that you love like I do with superpowerthinking.com and you 

want to create this entrepreneur lifestyle, then follow these guidelines in e-commerce entrepreneur, and 

do it this way so that you can help other people become wealthy too.  

 

VALUE SERIES 

 

So, we know that e-commerce is changing. Back in 2010, it was very simple to make a sale, all you really 

had to do was set up a link to your website, people would go to your link, they'd see your products, and 

they would make a sale. If you had a good enough script, it would work out like that. In today's market, 

it's much different. And you have to be a lot more clever and savvy on the internet in order to get 

conversions. So, this is one of the main things that we teach you in the e-commerce entrepreneur. And 

when you purchase your own business for $199, we also continue with this blueprint on the inside to get 

you started very fast. So, what we want to let you know is that conversions aren't hard. It's just the people 

that are trying to make conversions are too fast to pull the trigger. So, they'll be bringing traffic that they're 

paying for from their freelancers or their influencers and they're bringing them directly to their website to 

make a purchase. And in today's market, it doesn't work like that; in 2010 and before, that was a successful 
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route where you could get conversions and make money. But in today's market because of social 

networking and the amount of competition that has been saturating the internet, you have to implement a 

different way. And so, we show you have a very, very successful way. And it's called the value series. 

That's what we call it. So, pretty much what you do is you take your traffic that you're buying, instead of 

bringing them to your website directly to make a sale, you bring them to a value page where they're going 

to get value. Now personally, for me, I use YouTube. I give them a great video with a whole bunch of free 

content and then after the video, I tell them to go to click on a link to get more free content.  

 

So, for example, I'm make a video on YouTube. Let's say it's about making brownies and I'm the 

professional Baker. And I make a video about making brownies. And I tell them, maybe the consistency, 

the ingredients, how much milk, how much eggs. And after the video is done, they really know how to 

make great brownies. After that I tell them if you want to learn how to make all types of different brownies 

for all different occasions, I have a free eBook where you could learn how to make brownies if you click 

on this site. They click on the link below your YouTube video and then pops up a landing page that gives 

them the free eBook. But in return for the eBook in exchange, they're going to give you their email. Now 

that's the very important key because once you receive their email, you will be able to send them content. 

And you'll be able to build a communication platform and build trust. So, that's pretty much the first step 

guys of what I call the value series, it's a very simple way that you can increase your conversions and it's 

by giving them value. So, that's pretty much the first part of your funnel. You can look at a funnel, and 

the top has a very wide rim and then as you go down the funnel it gets smaller and smaller and smaller. 

So, that's pretty much the first part of the funnel.  

 

Now, the second part of the funnel is after you obtain their email, you send them information on a 

particular thing that they originally opted in for so maybe now you can teach them how to make cakes. 

So, you're going to have a four-day value series on how to make cakes, which would be four videos that 

you can post on YouTube. And each day you're emailing them a new video on how to make the best 

possible cakes as a baker man. And now by the time the fourth day is over, they have a relationship with 

you, they know who you are, they know that you're giving them value, and they are much more prone, 

they're much more open to buy your products. Opposed to if you just send that traffic directly to your 

website, do you see the difference. And so, this is why a lot of people are not making money on the 

internet, because they just don't know how to do it. Now, after you send them the four-day value series, 

on each of those days you're going to put a link to your website to what you want them to buy. After each 

video, after you make your cake, you tell them how to mix the eggs with the milk with a certain amount 

of flour, you tell them how much sugar needs to go in, you tell them what type of spoons to use, you tell 

them what type of tray, what type of heat measurement system you need. And then, at the end of that 

video, you explain to them that you have a baker's course and it's for, let's say $199, and you're going to 

teach them how to be the very best Baker in the industry. Now the key here, guys, which is going to 

separate you as an e-commerce entrepreneur to the other people is, there's no scams. You're really teaching 

them how to make brownies and cakes, you're really going to make them a profound and proficient Baker 

after the course is done. You're truly giving them the content. And like I was telling you in the other part 
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of the series is this person who's making this Baker's course is going to be a millionaire. All of the bakers 

are going to want to make brownies and cakes and muffins the way that he makes it because this is what 

he loves to do. This is what he does, this is what he's proficient at. He's a pro. So, people just because they 

can feel that energy that they already know that this is the guy who has a passion for this stuff. This is the 

guy to learn from, they're going to buy that course, opposed to let's say someone who is just picking a 

niche because there's a lot of keyword information on it, a lot of people are buying bakery type of goods. 

And so, they chose to quickly put together a baker type of program where they can make money.  

 

You see, it's much different now that person who does that, he's going to be driving traffic directly from 

what he's paying for, from these influencers, from these freelancers, and he's going to be driving traffic 

directly to his website or the landing page for them to buy something. It's kind of like when you take 

someone out to eat right and you're on your first date, you don't ask to make out with them on the first 

date, you might get a kiss if you're lucky. But it takes a while before they get to know you. And that dating 

process turns to where maybe it could grow into a relationship. It's the same thing with sales, no one's 

going to buy from you the first time that they see your website, no matter how good you are, no matter 

how good your designs are, no matter how good your script is, it's just not going to happen in today's 

market. You need to build trust. And this is just the way it is. Just like if you're taking someone out on a 

first date, you're not going to ask them to marry you by the time you're done with dinner and you take 

them back home, correct? So, it's the same type of ideology, guys, we need to take it slow, warm them up, 

have them build trust in us, let them know that we're the best in our game. And then they'll make a 

purchase. After they make the purchase, you continue to give them content, you try to upsell them with 

better material, if you have upsells, I suggest that. And pretty much this deletes all the background noise 

in the background where people are telling you how to make money and it's just not working. Whether it's 

scams or teaching you how to lie to other people to make a couple of dollars, to trade in your principles 

and your moral, your ethical, you know, they're telling you to trade in your soul basically to make a sale 

and I don't believe in that. I don't believe you're an entrepreneur if you do that. And I don't think that you'll 

survive on the long term in this market if you continue to do what you're doing.  

 

So, as far as what I'm teaching people to do, I'm teaching them to find what they love to do. And it might 

not be Baking, it might be something else. And to build content on that. People will buy your content if 

that's what you love to do if that's your passion. So, that's pretty much the blueprint guys, we'll get more 

into it at on the inside after you buy your business. But pretty much that's it. So, even if you don't decide 

to buy the business and use the products on my website and to grow with us on my team, and become an 

e-commerce entrepreneur with us, you can still use this content for your own business, if you already have 

one, or if you don't, create a website and start to implement this knowledge and you will see success, you'll 

see results immediately. Because I just really want to draw the line in the sand here. Because there's a lot 

of people on the internet that are saying you can get rich quick, or you can make money overnight. Within 

one week, you can be making thousands of dollars, it's not true. You have to work hard at this and 

entrepreneur works hard. It's going to take work, it's going to take effort, it's going to take sweat equity, 

and afterwards, it's going to be worth it.  



    - 57 - 

So, this is how you do it. To build one of these sales funnel, it might take you a little bit, it might take you 

a couple of months, I'm not going to lie to you. You have to invest also in the landing pages, which isn't a 

lot of money. I use A Weber for my email marketing, which is a wonderful platform, I think it's the best. 

It's trusted, it integrates with my website, it integrates with all websites, and pretty much they have 

everything that I need for my business. And I suggest for everyone on my team that owns a business on 

my website that they use A Weber. But there's a lot of different places where you can create landing pages 

and build this type of web funnel. I also suggest to have your own website as well which will make the 

sale even more stronger. But the main key guys is that you have fire. You have passion in what you're 

doing. That Baker who loves to bake, he might be a little plump, he's got the little Baker's hat on. He's got 

the white double buttoned Baker's uniform on, he's got flowers all over his chest and his belly, and he 

loves what he's doing. You see him on the videos teaching people how to make cakes and muffins and he 

could just go on and on about it. And that's the energy that you need to be successful in this business. So, 

it doesn't matter what it is. If you love to do it, you can teach other people how to do it and make a lot of 

money.  

 

AFFILIATE MARKETING 

 

How to access the affiliate marketing arena. And we do this by accessing affiliate networks. There's a lot 

of them out there. We have Click bank, which is one of them, we have Warrior Plus, which is another one, 

we have JVOO, which is another one, as well as many, many more that are surfacing. There's going to be 

a lot of these type of networks in the future. Within the next five years, there's going to be a lot of 

competitors for Click bank. So, what we do is this, we give you guys an option to create a landing page 

with the products on it. And when you have that landing page, you can put that landing page on an affiliate 

network, and they'll approve that landing page with your product and you'll be able to get commissions 

by having these affiliate marketers sign up for your program, which will be on the affiliate marketing 

network. And then you can have hundreds and hundreds of affiliates sell your product on this network.  

 

Now what we need to do is we need to figure out a way to get your landing page to convert. And so, this 

is pretty much what we're going to be continuing to do in the future. So, I would suggest putting a free 

product on the landing page so that people can check it out. Or maybe even two free products. And then 

sell the bundle or the complete system on the landing page. And also, I suggest getting a copywriter for 

the landing page. And when you do this, it makes it easier for the affiliate marketers to sell it online. And 

also, it'll catch more affiliate marketers’ eyes. So, that's pretty much it. What happens is you create a 

landing page first, which you go on to A Weber or click funnel or one of these type of landing page 

creators, you create a really cool landing page, you get a freelancer on one of the freelancing resources we 

give you to write a copyright script for your landing page, which can be very inexpensive. Then when you 

have the script ready, and your landing page created, which you can get created very inexpensively through 

the freelancing networks, then that landing page is pretty much your website. So, not only do you have 

the Superpower Thinking website personalized to you with a link, but now you have a landing page that 

can convert which is another website. So, they give you your own domain if you want or they give you a 
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domain that you can make the URL short and sweet. And then you go on to these affiliate networks, you 

fill out an account. And then you put that landing page with that product to be approved by the network. 

When the network approves it, thousands and thousands of affiliate marketers will now have access to 

your product and they'll request to be approved by you to approve the product.  

 

Now, we have five lines right now online that are on the website that you can use. So, that's five different 

landing pages that you can generate sales through affiliate marketing. So, you can put all of them on there 

if you want or you can just focus on one as a niche. By the end of the year, we're going to have seven 

product lines. So, we have five now but we're going to have seven by the end of the year. What this means 

is that you can choose a product line, create a landing page, and then have that landing page promoted by 

these affiliate marketers who you're going to give a percentage. Now, remember, I'm giving you 80% of 

profits here so this gives you an opportunity to give them 25%, and then you still make 55%. And this is 

just off of affiliate networking. So, you'll still be making around 55% commission, you give them 25% 

Commission, you make the landing page really nice. And now you have yet another income stream, where 

you can make a really good amount of money on the side, whether it be $1,000 a week, which might be a 

goal. And that's aside from these other areas of income that we're teaching you that is in the e-commerce 

entrepreneur course. Now, I suggest going with Click bank. Because Click bank is probably the largest. 

And what ends up happening is you go on there, and you just post the product in your landing page on to 

get approval. Now you have licensing to sell my product. So, this can be a possibility for you to go on 

there. Now, what we need to do is we need to focus on the future and how many of these affiliate networks 

are going to be available in the future. It's going to be ridiculous, you're going to have hundreds and 

hundreds if not thousands, and thousands of these affiliate networks that you're going to be able to log on 

to. Right now, affiliate marketing is still in its infancy. So, you only have a couple of options. You have 

Click bank, Warrior Plus, as well as a couple of others that might be lucrative for you to post your products. 

 

So, what I suggest for you guys, is to do research on affiliate networks, see which one you want to use. 

And if you signed up already to Superpower Thinking and you got your business for $199, choose which 

product line you're going to use on our site, and start with there. Just start with one product, when you 

start making money with one product, then go for another one, then go for the third, then go for the fourth, 

the fifth, the sixth, the seventh. I don't really want to go more than seven product lines only because I want 

you guys to focus on making money with niches. I don't want you to have too many products and lines 

available because then that'll spread too thin. But if you can start with one, then two, and then expand. 

Once you get to successful lines on your affiliate networks, then it'll be easier for you to go for the five to 

the seven lines that we have. And then eventually you can be successful in all seven lines of those products. 

And each one of those lines can make you thousands and thousands of dollars per week. Just in affiliate 

networking alone. If number one you have a good copywriter that's able to write your landing page or the 

content on the landing page. And two, you have a good design for the landing page, which isn't going to 

cost you a lot in today's market especially with the freelancing networks that are available to you. If you 

contact me directly, if you have a superpower thinking business, you can contact me directly on the site 

and I'll give you a landing page designer as well as a copywriter.  
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STANDING APART FROM OTHERS 

 

What's going to stand you apart from other people when you're making money as opposed to them, and 

how you can stand in line with your competition, and actually surpass them? And I'm going to let you 

guys know right up front, and I know it sounds cliché. All of our high-end companies have very prominent 

mission statements and things like this. But it stands firm that if you're there to help others, you're truly 

trying to make a difference in this world, you're going to succeed. More often than not than the person 

who's trying to just do it for himself or for selfish gains. So, pretty much when you're looking at your 

business only for yourself and yourself gain, this puts you in an energetic vibration to be with a lot of 

people that are under that same mindset. And there's so many of them, that your competition stands so 

thick, they stand so deep, that it's almost impossible to win. But if you can switch your mindset and find 

out at least five things that your business can do to help others, it doesn't matter what it is but it's got to 

come truly from a real genuine place that you want to help others, then you go and you drop all of these 

people that are in the same ring, and you go to a new plateau. So, now all of those people are not really 

your competition anymore, you're in a new plateau. Whereas now you're with people who are very, very 

successful, that have good business ethics and business principles in place. Now, I firmly believe that if 

you don't have the principles needed in your life, then you don't really have the life force that's needed to 

drive your products, to drive your service. 

 

So, you have to understand that every principle that you guard, every principle that you stand for, is a unit 

of your life. It's your life force. A man who does not have principles does not have much life force. As a 

matter of fact, he's going after the life force of other people to survive, because he lacks principles or 

ethics. And this goes for business as well. This is why when we look at Jeff Bezos, Elon Musk, Bill Gates, 

even the late greats like Steve Jobs, Warren Buffett, these people are all people that have a good heart, 

you see them, not only donate to charity but donate mass amounts of their wealth to help others and to 

help the world. Jeff Bezos had before the COVID-19 had hit, I think it was in February of 2020. He 

donated $10 billion for planetary advancement and improvement. And so, all of these types of green 

renewable energies he donated $10 billion to an organization that he founded and funded that was 

specifically for our Green Planet. Now, look what happened a couple of months later, after he donated 

that money, which was a very courageous decision. There were so many people who had bashed him for 

that. We had went through the crisis, and he made $60 billion in return. And this is the name of the game. 

When you're out there and you're benefiting others, you're going to get that in return. It could have been 

very easy for me to take advantage of people and convert this business into the expense of let's say the 

level of a franchisee who spends 5 to $10,000 just to get started with no material just a sign-up fee. And 

then they have to pay the startup costs and all of that. I could have very well done that. But I truly believe 

in this energy of principles and if you help others that you're going to get in return.  

 

So, I actually made the business an opportunity for $199, where I give people a lifetime subscription to 

sell all my products. I have five product lines at the moment, and I will have seven product lines by the 

end of 2020. Think about a person who goes up to you and says you can have your own business, you'll 
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have seven product lines available to you on a website, they're all high converting products, and we're 

going to charge you 200 bucks, and you're going to have this business for life where you can potentially 

make millions and millions of dollars. And as technology advances, it could be even more than that. This 

is the type of energy that I like to be in alignment with. So, in the beginning, I might not make millions of 

dollars doing it but the energy is there where something's going to happen in my life, just like Bezos, he 

received $60 billion when he gave that 10 billion out because this is the cycles that work, even in business. 

So, I really wanted to let you know this guy's that this is the main point, that when you're giving out when 

you're helping the planet, you're helping people even if you're just helping life, you're helping yourself 

and all of these things start to become your moral base or your principle base, then you're going to be able 

to set foot in a new level of competition where all of these people that are backbiting, and talking about 

others and triangulating each other and lying to others to scam the amount of money just to make a quick 

profit, you step out of that arena.  

 

So, you're now stepping into a new higher plateau where it's a beautiful thing because you don't have to 

deal with these people anymore. The people who end up signing for superpowerthinking.com, they don't 

have to deal with these people at all. There's really no competition. My fitness line... there is no 

competition with my fitness line. I don't know if you guys know, but I'm a registered nurse and I've been 

studying medicine for about 10 years now and I had studied Bruce Lee's art of Jeet Kune Do because 

people were just getting really aggressive where I was living. And it was just something that was 

necessary. So, I started to learn Bruce Lee's Jeet Kune Do, and all of a sudden, my nursing knowledge 

started to unify with Bruce's teachings that he was given me through his book which I picked up which 

was called the Tao of Jeet Kune Do, and I actually created this brand-new type of fitness system that's not 

available anywhere in the market. You'd have to go deep, deep, deep into China within the Shaolin monks 

that have very, very deep medical knowledge as well as fitness knowledge as well as business knowledge 

to put this all together. And that is called structural training. And it's actually a line of products that's on 

our website at superpowerthinking.com. There's a full book on it. More than 200 pages long, it's the real 

deal. There's no competition. This goes with every product line that we have. No one's talking about 

superpower thinking. No one's talking about elevating their mind and switching their mindset and aligning 

their products to be in alignment with the superpower thought system or your highest self or your 

optimization in full force. And so, that's where this company stands firm. And we don't really have 

competition.  

 

So, the people that are signing up to my company, they are already elevated past these back biters, and 

these people online that are just shoving lies down people's throat to get a couple of hundred dollars. 

You've seen these advertisements before, you know make $100 every five minutes by learning this 

technique, if you just buy this book for $79.99. Then you buy the book and then they charge you another 

$200 for their course. At the end of the day you spend about 300 bucks, and you bought something that 

was fictitious, it didn't even work. So, we kind of escaped that mentality. And now when we sign people 

up to this business for 200 bucks, we legitimately give them a good opportunity for their future. And we 

take care of them, we're all united in this simple goal that we want us to all be equal in wealth, and that 
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wealth is the highest wealth, we can be millionaires for now and billionaires in the future. And that sets a 

great tone for the company, it sets a great atmosphere for our sales team, and for our partners, and it gets 

the job done. So, this is one of the main things if you guys want to stand apart from your competition, take 

the knowledge that I'm giving you and start to apply it now. Whether you sign up for 

superpowerthinking.com, as a business owner for superpower thinking, or you decide to go into your own 

business and apply these methods that I'm giving you, in this e-commerce entrepreneur program, so that 

you can really get ahead. That's where we need to be, we need to be getting ahead, especially in 2020. 

 

I'll tell you a secret guys. I wrote a book called The Green Planet and it talks about how the world would 

look if we all decided as a people to save ourselves from the consequences of pollution and to use our 

renewable green energy, but not just that the very best technology in that arena that we have. So, all of the 

very latest and most effective green renewable energies in the market would be pretty much, being 

positioned by the leaders, as mandated to us on the road and the production line, in business 

commercialization, in residential growth, in everything, and how the world would look.  And so, the reason 

that I say this is because, in the future, you want to be the best that you can be, you want to use the very 

best that you can use to get ahead because it's 2020 and we're still riding around and fossil fuel vehicles. 

We're still using very primitive technologies, we're still drilling for oil, we're still harming the planet, we're 

still acting very primitive in a lot of ways, especially on the governmental fronts. And so, it's a breath of 

fresh air when you could sign up to a business where you have hundreds and thousands and hopefully in 

the future millions of partners that all stand with you and you stand with them equally with one common 

goal and purpose. And I think that's important for a business and the individuals in that business. And 

that's how superpower thinking was born.  

 

SUCCESS & THE FUTURE OF YOUR FAMILY 

 

Now, I'll just put it pretty much as simply as it can be, if you're not successful, your family that you bring 

into this world are going to have a really hard time to be successful. So, if you do become successful, then 

your future family will become successful. And that's that, right? So, this is one of the main reasons why 

I opened up this business expansion where people can sign on and start expanding with us. Because I don't 

want to be one of those companies that just expands and becomes so big that the employees below me 

become so distant where I can't even have communication. I would much rather this business be equal on 

all levels. So, when I made the decision to create my business, not only did I make that decision for myself, 

but I made it for my family. So, if there is any type of future potential within my family, it just got larger 

because of my decisions. So, this is the same thing with you, you can decide to be successful, you can 

decide to expand, you can decide to gain knowledge, eventually, you'll gain the knowledge that wow, 

everyone that's making this circumstantial amount of money that's beyond the millions into the billions 

mark, are online. If you look at Elan Musk, he's the co-founder of PayPal. If you look at Jeff Bezos, he's 

the founder of Amazon, if you look at Bill Gates, he's the founder of Microsoft. And it goes on and on. 

It's all e-commerce.  
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So, you have to make the decision to go online. And it's a good decision because the internet will always 

be available, it might turn into a different type of online platform, but it will still always be the internet. 

Let's say the internet ends up advancing itself into something that's more intricate or has a more proficient 

field of communication for humans in the future. I'm almost positive that all of these websites will start to 

have the option to link on to this new type of World Wide Web. So, any website that's available right now, 

whether it be Amazon, whether it be your website, it will have the option to link on to this new platform, 

and for there to be an integration. So, that's why I say it's really good to get into this market now. Because 

what's going to end up happening is, you're going to have a business that's already expanding, and then 

the internet's going to expand into a new field in the future, and then you're going to have an expansion 

through that as well.  

 

So, that's why I hope a lot of people sign up to my company now because when this expansion happens, I 

believe it's going to be a new internet. Then this business is going to expand hundreds and hundreds of 

times more because of that integration. So, we'll be one of the pioneers of this type of new internet. And 

if you look at the products that I put online, all of the products that I have, all of the seven product lines 

are geared towards these types of switches; whether that be on the mobile level, where the cell phones 

turn from these rectangular types of things into something that's more interactive, and more integrative 

for humanity, as well as the computers. Not just the internet but the computers, they're going to switch 

from keyboards and click mouse's into things that are more integrative. You see this with the touchscreens 

now and it's going to continue on this route.  

 

And so, if you have a website, then this website is going to continue to become more integrative too. And 

when that happens, e-commerce is going to go through another type of expansion. Because the shopping 

experience is going to become more integrative. This is why when I chose the beauty products, e-learning, 

self-defense, fitness, all of these are extremely immersive, extremely interactive so that when these new 

types of technologies come, whether it's through VR or the next wave of technology, these products are 

going to be extremely interactive. Even this business opportunity the e-commerce entrepreneur is an 

extremely interactive product line. You're offering people their own business. So, it's very interactive, and 

it has huge potential for the future. So, if you're thinking about a great company to sign up for that's going 

to be on the wave of technology for the future, then you're looking at the right place, it's superpower 

thinking.  

 

So, for 200 bucks, now it's not going to be available for 200 bucks in the future, we're going to have to up 

that price circumstantially, so it's the best thing to sign up now. Go to superpowerthinking.com. It's a 

developer's website, pretty much. And what you're going to do is you're going to contact the company 

through that website. So, there's multiple ways and forms where it says you can contact the developer or 

the company. You're just going to go into one of these forms, and put in your information and say, you're 

interested. What's going to happen is, the company is going to send you a form. Well, first off, they're 

going to send you a welcome brochure to welcome you, and you're going to get a really nice, beautiful 

brochure. And then after that, you're going to be given a credit card form where you put in your 
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information. Once you get that information it gets registered through the company, you sign up for your 

account, and you get tons and tons of training material. And you just start immediately. And you start 

building your sales funnel, you could build one of them, two of them, three of them. They're very 

inexpensive, it costs like 10 bucks to build a sales funnel that could potentially bring you in thousands of 

dollars per week because the internet is advancing.  

 

So, it's becoming more inexpensive to do these things. It's very inexpensive to become a millionaire 

nowadays. And Superpower thinking has all the tools necessary to bring you there. So, once you put in 

that $200, you sign the form, and the company registers and there's a successful transaction. As soon as 

they receive the money, you get tons of training material that teaches you how to build sales funnels, it 

teaches you how to scale the internet, it teaches you the right places to promote so that you are guaranteed 

to make money; because if you're not making money, then Superpower Thinking is not expanding. And 

our main goal is to expand as much as we can to integrate with this future wave of technology that I'm 

talking about. 

 

Now, how does this tie in with you? Well, if you're on this wave, if you're riding this wave, then your 

family is going to benefit forever; because I can't tell you how successful this opportunity is going to be 

just like Jeff Bezos couldn't tell you how successful he was going to be when he first opened up Amazon. 

Or Elon would have told you or any of these successful people. I really can't tell you how successful you're 

going to be. But I can tell you that if you stick with this, and you follow the training, and you do what 

people are doing that are successful online, then not only are you going to benefit but your family is going 

to benefit from these decisions. Like minds, attract like minds. So, if I promote this opportunity to you, 

and you're like wow, yeah, let me sign up immediately. Then this is the type of individual that we want to 

work with. People that are focused on the future, and see opportunity and potential.  

 

PRODUCTIVITY 

 

You're the business owner, you're really not going to be too active but the people that are going to be 

working for you are and so I figured out a way to make the people that are working for you very, very 

active. And the secret is two things; to use supportive words always with them. So, instead of saying, 

you're doing a great job, you say, you're doing the greatest job. You never talk in the negative spectrum. 

So, let's say something needs to get done. For example, one of my stickers from my beauty product label 

came in today and I needed to make a correction. Instead of telling the freelancer, hey, this was wrong on 

the label, I switched those words around, I say, the label needs to say this.  

 

So, now just by saying that, hey, I just wanted to let you know, we're in the proof stage of label production, 

and the label we actually found out needs to be changed to this. Now, most people will say, hey, this label 

is wrong we need to fix this. So, you're changing from the negative spectrum to the positive spectrum to 

say what you want. So, you never tell them they're doing anything wrong. You never say anything like 

that. This boosts process productivity by 25%, at least, just by these two simple things that are switched 
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in the marketplace when you're working with your freelancers. Now, you have to understand when you're 

working with freelancers, you're not face to face with them, they're online, you're on an online platform. 

So, one of the compensations that you can use for not having the ability to be with them, is to use these 

superlative adjectives. So, instead of saying, hey, this is really good, you could say this is the greatest. 

Instead of saying, I want this done in this way, you can specify to them I want the finest work you can do 

for this.  

 

And the third secret to boost productivity in your e-commerce business as an e-commerce entrepreneur is 

to tip people while they work, you give them bonus cash. They're working for such a low amount that 

you're saving hundreds and thousands of dollars when working with freelancers. But that doesn't mean to 

just take all of that money and have a good time with it. I suggest you take some money and while they're 

working, maybe in the middle stage of the working, you give them 20 extra dollars and you say this is 

bonus cash for your great work and your great attitude, you are the greatest. So, those are the main things. 

Stay optimal. You want to stay optimal with them all the time. Never say negative words always stay in 

the positive spectrum of things. And the third main point that I want to specify here is to give them bonus 

cash.  

 

So, let's say you paid a freelancer $50 to give traffic. You worked with him before you know he does a 

good job. Let's say the job that he's doing is a five-day job. You guys agree to five days of traffic he's 

going to give you have 100,000 views on your website that is targeted traffic for $50 and these are all 

people that are already looking for the products that you're selling on your website. Now, because you 

already know that he's giving you good traffic, you've worked with him before. Normally, if you go 

through an influencer, or you go somewhere else in the market, you would pay not $50 more like $500 to 

get 100,000 visitors to your website. So, now you can give him $20 just in the middle of the project and 

say, hey, this is bonus cash for you. I just want to let you know that you're doing the greatest job and I 

love what you're doing, I'm getting the loveliest results. So, because we're e-commerce entrepreneurs, 

we're not doing much work, we're already outsourcing all of this work, or it's automatically being 

automated through our system.  

 

Pretty much what we're doing is we're focused on developing new products, building up our business to 

expand it. We're focusing on editing our content, optimizing our content. And we're also focused on 

gaining more promotions. So, because we're not doing any of the work, and it's being outsourced, these 

are the tools, the essential three steps that are needed to make sure the productivity in your business stays 

sky-high; because face it, if you're telling people what they're doing wrong you're not giving them an extra 

incentive and if you're not using the highest choice words, the choicest words, then your productivity is 

going to pitfall. It's going to drop dramatically. So, we don't want to have any type of decrease 

productivity. And so, it's very simple. Most people ask, how is it possible that I keep my productivity on 

fire. Following these three steps is going to really ignite your productivity. These people that are working 

on your website, whether they're freelancers, designers, whether you're outsourcing it somewhere else, 

maybe on a click per ad, people are doing click per ad campaigns, or whether you doing influencer 
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channels where you're signing up to influencing networks, whether you have people that are blogging on 

you, whatever type of productivity that is going on with your company, following these three steps is 

going to set your productivity on fire.    

 

You're getting your own business that's potentially going to make you a million dollars in a couple of 

years, six figures a year, guaranteed. And we're not going to stop five years from now, there's no possible 

way. You're not going to be a millionaire with our company. We're giving you everything you need, all 

the tools, all the products, everything that's possible, as well as a team of independent business owners 

that want to help each other grow into millionaires and billionaires. That's our motto. Our motto is, yeah, 

we're selling products. But we're also in this business to be with a team where everyone has the same goal. 

And that goal is to build each other up to be millionaires and billionaires. We're transparent. We're sharing 

with each other, the best possible knowledge we have. And it's a good time. This website is fun. Its 

superpower thinking material, superhero, material, strength fitness programs, beauty material. I mean, 

with the products, you really just are a superstar. So, when you talk to other people about your business, 

they're just going to look at you completely different.  

 

GET RICH QUICK NICHE 

 

How the get rich niche in the internet market is not real. So, I want that to really sink in. I'll say it once 

again, the get rich niche in the internet market is not real. The only way that people can profit is off of 

tricking other people into believing that it's true. You cannot get rich quick on the internet. Now, people 

are very conniving, very persuasive. And they may make you believe that this is a possibility. And once 

you have that belief, you'll come out of your pocket and you'll pay for their secret, or their get rich quick 

scheme. And what 100% of people who buy this stuff, realize is that it's not true. The only way that these 

people make money is by having people believe this lie, and then have them buy a program that is teaching 

them how to get other people to believe that they can make a lot of money on the internet very fast.  

 

So, what I'm suggesting to you is to just drop that belief. If you think that you're going to make millions 

of dollars on the internet with no money, and no time and no work, it's just not true. So, let me just save 

you that time and bring you back to reality and truth. The fact is that you're going to need a business and 

you're going to need to build that business, it's going to take time, it's going to take effort, and it's going 

to take money. So, if you were to tell someone 50 years ago that they would be able to make a million 

dollars per year just by doing nothing, then they would tell you that you are out of your mind. And they 

are correct, you must be believing something that's not true. That's out of the realm of the truth of the mind 

to believe that and to purchase this material. So, what you need to do is you need to get off of that path 

unless you want to scam other people. If you're okay with scamming other people and making them believe 

things that are not true, then by all means just drop this e-commerce entrepreneur program, drop the 

business opportunity that I'm going to give you, leave this website, and don't ever return because this 

program is not for you. This is for the person who has talents and gifts and he's looking to express those 

in life to make money through dedication, and by investing in his own business.  



    - 66 - 

Now, to get off of this get rich quick niche scheme, which is a huge world out there in the internet, it's 

actually worth hundreds of millions of dollars because of how good they got, how proficient they have 

become at tricking and lying other people. And then you can come to the realization that there's another 

way on the internet. And the other way on the internet is to sell legitimate products. This is the long-lasting 

route to success. When you have legitimate products that actually help people, then you will be able to 

become successful on the internet. Now, you have to make those products, you have to promote those 

products. I talked in another area of this series about the formula of success and it's a very simple formula. 

And pretty much what you're going to be doing is you're going to be taking products that are of high value 

that will really help and you're going to promote them just because of that. You're going to let people 

know how high the value these products are, what they could benefit from, you're going to let them know 

it's real, you're going to build a reputation, you're going to build a promotion base, and you're going to be 

able to become successful on the internet.  

 

Now, the people that are signing people up for get rich quick schemes and giving them no products, they 

might gain a little bit of success, but it dissolves very quickly. And in the long run, their reputation as a 

businessman will dissolve completely as well, because they're lying to other people. And when you lie to 

other people, you're stealing from them, their life energy, but also, you're tarnishing your own reputation 

and your own moral base and your principality base. Now, I'm not saying that we're perfect, we all have 

our shortcomings. But if you are going that far to trick other people to purchase things, then that's 

something that we can fix. And we can change directions here. So, I'm giving you a real clear path and it's 

the way that you need to go into the true success of the internet as an e-commerce entrepreneur. An e-

commerce entrepreneur is not a scammer, he's not a liar. He's giving you quality products for your quality 

time, for your quality, money, everything's high quality.  

 

So, if you look at the products on my website, these are very high-quality products. So, when people 

purchase them, they're going to be happy. And that builds reputation with you because you're the merchant. 

So, you're connected to those products, whatever these products are. This is how Amazon became so 

successful because they figured out a way that they can take products that are of quality, and sell them for 

really affordable prices. And that's what we do at Superpower Thinking, we try to take that blueprint that 

they model, which is honest products, really good products for an affordable price that people will be 

happy with so they'll purchase again. That's why Amazon has a good reputation. Amazon has a good 

reputation because the products that are on Amazon are high quality, and you get them for a very cheap 

price and the stuff gets shipped to you very fast. So, we model this type of blueprint and whatever we can 

optimize in our business we will and we can. I just want to let you know there are two paths to making 

money on the internet. One's a there's a light at the end of the tunnel and the other one there is not. 
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BUILD CUSTOMER RELATIONSHIP 

 

So, we've seen the economy shift, once again, because of what happened in 2020. And pretty much as an 

e-commerce entrepreneur, you're going to have to start treating your customers the right way. You're going 

to have to start treating them with respect and giving them in fulfilling the relationship end of the bargain, 

which means that online the customer relationship should be strengthened if you want to make it in this 

market. Because if you look at the Internet, right, the internet is a place where a lot of the communication 

has been stripped away; you can't touch anyone, you can't give anyone a hug, you give them an emoji, 

you can give them maybe a graphic or something like that, but you can't really look him in the face. All 

of these facial muscles that we use are pretty much not available, which is like the main source of 

communication, the voice is usually not available. So, all of these levels of communication have been 

taken away, and we need to replace that or compensate that with our customer relationship. We want to 

build trust. If you look at the Internet, and the way that we communicate, in a sense that you need to start 

building trust a lot more in these areas in order for there to be as much trust for someone who's going to 

go into a store and buy. Now, in today's day and age people get aggravated for no reason. There may be a 

sale online that you do, and it gets returned for no reason. Just because people in today's day and age are 

not the same as they used to be. People just are looking for a way to cause trouble so that they can have a 

place to dispel their energy. 

 

So, as far as the customer relationship, even if you had a store in this day and age, you're going to have to 

increase your customer relationship with your prospects in order to survive. Because there have been so 

many small businesses that have been destroyed this year. It's really unexplainable. And so, in order for 

these businesses that had managed to survive, that are brick and mortar, you can go to their store and buy 

purchases, these businesses are going to start having to change the way that they interact with people. And 

there is going to be a major increase of respect for the customer. Because if not they can just go online 

now where there's going to be a major shift. Most people are going to be so used to buying online that it's 

going to be their main source to buy their product. So, if you're not respecting the customers or treating 

them with loyalty and royalty, and giving them what they truly deserve for the money that they work for, 

they're not going to keep shopping at these stores.  

 

Before what happened in 2020, you might have been able to get away with that. You might have been 

able to have a successful business while not giving the customers the respect they need. And this was 

because of the amount of hustle and tussle that was going on before the 2020 epidemic. But now, because 

things have slowed down, things have shifted. Before people were running in and out of the stores, 

everything was so busy. No one could really slow down. It was just so fast-paced everywhere, just the 

marketing, the sales, the commercialization, just everything was moving at a mile a minute, and then all 

of a sudden everything stopped. So, we have to understand that when things start to progress again, we're 

going to also have to shift.  
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And as an e-commerce entrepreneur, you're going to learn how to treat customers the very best way. 

Because if you're treating customers with respect and loyalty, you're giving them the best that they can, 

you're being a real individual. You really have the best interest for others. Yeah, of course, you want to 

make money but you're doing it in the right way. You're doing it with products that are legitimate, you're 

not lying to anyone, you're giving everyone your best effort and there's clear communication there. That's 

what people want. People want to be in business with people that have good hearts that are real people, 

they don't want to do business with sharks. And because things were so busy, before 2020, people were 

doing business with anybody because of how fast-paced it was, you really couldn't pay attention, because 

of the marketing and the promotions and the commercialization and it was going on and on and on. But 

now, people are going to start taking notice of the people that they're going to want to start doing business 

with.  

 

So, if you want to survive, especially if you have a store which isn't what we're worried about, but we still 

want to use the same premise of if you want to be successful, you want to absolutely have your best foot 

forward, not only for yourself but for the people that are buying from you. These people should be treated 

like royalty with loyalty programs and communication. And this is what builds trust. And this is how we 

can shift as an e-commerce entrepreneur into the new times of commerce, it's a new time. It's a completely 

new time for commercialization and the way that we're going to do business. The internet is shifting. Now 

we have different types of technologies, businesses are closing, people are shifting their monies around, 

economies are shifting.  

 

So, one of the main tips that I give you during this shift is not to notice on what everyone else is doing. 

Don't worry about what this person selling, oh, this person didn't do good. You worry about your own 

relationship with your customers. So, if someone ever emails you that is potentially going to buy for you 

or bought from you, you treat them like gold. One of the things that Amazon was successful was the way 

that they were giving their customers satisfaction as far as prices. But one part that I noticed where they 

fell short, was treating their customers with royalty. And they fell short because everything is completely 

automated. If someone makes a sale on Amazon, and something goes wrong with that sale, most of its 

automatically automated. Most of the customer service representatives, they can't even fix the problem 

because everything's completely automated. That's how massive they got.  

 

So, if you become that massive, you don't want to put your whole business on autopilot, we could learn 

from Amazon. This is one of their shortcomings, one of their downfalls; that everything's on automation, 

they have no manual back end to make manual entries or to stop a process for the customers' benefit. And 

many benefits come with having a layer of customer loyalty, customer satisfaction, where you can stop 

your system, your e-commerce system from automation to help that customer specifically. And this is the 

type of level of care and trust and treatment that the customers are going to be expecting for the future. 

And so, if there's one thing that I can leave you with staying afloat, or if you're building a new business, 

and you want to know how to make it a nice times, this is the number one key that will keep you afloat 

that will keep you in business people are still going to want to buy from you and when everything passes 
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over, you will be successful. You will be prosperous and you're just going to take off. It's just going to be 

a launch for you. 

 

YOUR GOALS MAKE YOU ATTRACTIVE 

 

This isn't for people that are acting cool. These are for people that are making that money. If there's one 

desire that we all have in this world, it's to be more attractive. We want to be more magnetic, we want 

people to notice us and we want people to like us, right? Now, there's a lot of things that go into play when 

we talk about being attractive, and for people to be magnetized towards us. And I would say one of the 

main components is having this e-commerce entrepreneur mindset because you're not going to be stopped. 

People love people that won't stop. You can knock them down over and over again, you can hit them over 

the head with a two by four, you can take whatever you want away from them. But eventually, when 

things start to balance and even out, they just continue where they were left off. So, this is important to 

know for one of our main desires, which is attractiveness. To be attractive to be magnetic.  

 

For example, I'm on the highway, I'm on a bicycle, I'm about to ride 11 miles to the beach because I want 

to stay fit. Now, I could have not recorded this because of the sound or the danger. There are sharks that 

are enormous, there's, there's really not a lot of stop signs, there's really not a lot of stoplights, the people 

are aggressive. But it wasn't going to stop me from making this very valuable audio for the series because 

my desire to help you guys is way more than saying, oh, well, I'm going to be scared because I have to 

ride my bike on a highway, I should be safe. To me, these are the things that I do that personally make me 

feel legendary. And so, when you become an e-commerce entrepreneur, which all of you will become if 

you practice this series, then you will start to feel that energy. like nothing's going to stop you, man. Once 

you start getting that habit and you start instilling this mindset that you are going to be successful in the 

e-commerce arena, there's nothing that's more attractive than that. 

 

Because face it, women want men that succeed. You see these supermodels, these universal superstars, 

Miss Universe, Miss United States, be careful. So, even if you have a Miss Universe, some of these most 

beautiful women, we can really see them logically go with maybe men that are not the most attractive, but 

they've gained success in life. We see this over and over again, because of this power of attractiveness 

that's behind that. Now, there's two ways that you can attract energy. You can attract energy by being 

negative, or you can attract energy by being positive. Most people got lost in the fact that in order to be 

noticed, or to be loved, or to get what they want, they have to put out their negative energy. And that's not 

true. The true powerful energy is when you're successful, and you have as a man been able to take care of 

yourself, you've been able to create abundance and there's no platform really, that's able to give this to you 

other than e-commerce. So, it's a great place to start.  

 

Now, let's say five years from now, you do all of these types of lessons, you continue to learn from the 

best that are in the game as far as e-commerce, and you get really good at it and you gain success. There's 

nothing in this world that's going to make you more attractive than that. When a woman tells you, hey, 
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what do you do? And you say, hey, I have a website. I'm successful in the e-commerce business and this 

is what I sell. You don't really have to tell them how much you make. But you could let them know pretty 

much you're a millionaire. And when she hears that, there's nothing that another man could dress in, or 

how much they could comb their hair or gel their hair or what type of techniques whether it be NLP or 

Neil Strauss the game, it doesn't matter.  

There's nothing that's going to be more powerful than you telling a woman that, why? Because you're 

striking the most powerful chords within that woman to let her know that, wow, this man is successful. 

He's one of the people that overcame the stresses in life, overcame the obstacles in life, and was able to 

come out on top. And women look at this, why? Because of the fact of procreation. They don't really tell 

you, hey, well we want to have our kids be the safest. I'd rather be with an ugly man and have my kids 

safe than with the most handsome man and my kids don't have anything, right. And it's the same thing for 

men, we are attracted to women that are successful. This is why celebrities, superstars, musicians, all of 

these types of women, we are just head over heels for. Now, if we saw the same woman that was working 

at Wendy's and she was flipping burgers, same frame, same attitude, same voice, same everything we 

would not be as attracted. And it's because of this primitive programming.  

 

So, when you listen to this stuff, it's going to make you more attractive, even if you haven't made a million 

dollars, which is really where I'm trying to push you all to go to achieve, which is the goal, to make a 

million dollars per year in the e-commerce. That's my goal for everyone in my business. When I give them 

this e-commerce entrepreneur said, you know, I let them all know all of our goal is to help each other, 

become millionaires. And so, even when you start to build up your business, and you start to apply these 

techniques, you might not be making millions of dollars, but you'll be in the position where you are more 

attractive because women see that. They see that especially young women, they love men, who are striving 

to be their best that are striving for success. You might not be the most successful, but they see what you're 

doing. You're showing them your website, you're showing them your products, you're showing them what 

you're doing. And they like that they're attracted to that. They're saying, in their mind, wow, this man 

could be really successful. This is somebody that I might want to invest my... I might want to put all my 

eggs in this basket. 

 

So, don't worry if you're not a millionaire yet. Even if you're just applying these techniques it's going to 

increase your magnetism and the way that you attract the opposite sex dramatically. And this goes for all 

relationships, even your brothers, sisters. A lot of people say, hey when you become an e-commerce 

entrepreneur, a lot of people are going to be against you. That's baloney. People are going to start 

respecting you. Your mom's going to start respecting you more. Your father, your family, you can start 

giving them money now. And that's one of the best things as a family member that you can do is to help 

support your family. I hear so many of these internet gurus and they say, well, if you go on the path of 

entrepreneurship everyone's going to turn their back on you and shame you and tell you how horrible you 

are. It's not true. When you start dressing the part, acting the part, talking the part, learning from the best 

entrepreneurs that are out there, you're going to increase the respect that you have in every relationship 

you have. So, just remember that's a bunch of baloney what a lot of these people are telling you. 
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THE SECRET OF INVESTMENTS 

 

So, the secret of investments is quite simple, it's owning your own business. You can have real estate, 

which it's a good investment. But then you have laws, you have ordinances, you have all of these different 

types of contracts, and you have taxes. And after it's all said and done, it's such a headache, that all you 

really want to do is just pretty much do fix and flips, and there's really no happiness in it. It just becomes 

a money thing. Another thing is currency, you know, investing in currency, but it's a slow investment, and 

you have completely no control over it. So, if you're buying gold, or you're buying silver, you might make 

money in it. But it gives you no option to have any creativity whatsoever, you have no option to control 

the circumstances at all. And now you're making an investment in something that is completely beyond 

your control. And this is the same with stocks, and bonds, and hedge funds.  

 

So, when it comes to your very best investment, the very best investment is your own business. And I'll 

tell you why. With a low startup fee, as an e-commerce entrepreneur, you can build a website that could 

potentially make you millions of dollars, doing what you love to do. See, the secret about making money 

online is content. People love to absorb and to consume content. And content comes from professionals 

in the field. So, the secret is finding what you love to do. And I know it sounds cliché, it's something that 

every guru and life coach says, but it's true. Because what you love to do is something that has a massive 

amount of knowledge at your disposal that you can disperse at will and in the e-commerce arena, it's all 

about content. So, if it's not something that you love, you may not have a lot of content in it. If it's 

something that you do love that you truly enjoy, like a talent or a gift or a passion or a hobby, even if you 

don't know it, and you go online to research it, you're going to love researching it, why? Because this is 

your thing, this is what you do, this is what you love. So, you can't do that with any other investments. 

 

And also, when it comes to e-commerce, it's an explosive platform, which means that you might be making 

$1,000 a week on e-commerce and then all of a sudden, something happens where you catch it or ignite 

flame, and you instantly become a millionaire through a website that automatically becomes popular. And 

this is because of just the dynamics of the websites. The dynamics of the internet. No matter what website 

you have, that website, if done correctly, if promoted correctly, and has somebody who loves what they're 

doing behind the website, this is a website that could potentially become worth millions and millions of 

dollars or more. So, it doesn't matter what website it is, a website can be redone, redesigned, and optimized. 

So, a lot of websites that you see on today have already been optimized, but there's a lot of websites that 

are from back in the days, before 2009 and they don't look as classy in design. And the thing is, it's not 

like real estate. If you need to redo your website, it doesn't cost that much. As a matter of fact, nowadays, 

it might only cost you maybe 4 or $500. And all of a sudden you have a real nice website that may have 

the potential to make you a lot of money.  

 

So, the secret is the secret of investments and that's your own business. And when it comes to business, 

the best choice is e-commerce and it's because of these reasons. When I opened up Superpower Thinking, 

I wanted to do what I love. The first product line I made was called Superman Mind because I love 
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superheroes. I just love the way they think I love the way that they handle situations, I love superpowers, 

I just love all that stuff. And so, I made a whole complete program on it, that now is something that is 

very, very powerful and beneficial for people. There is something called the health emulation, where it's 

a health simulation, where you listen to it online, and it has the very best, most medically-based 

affirmations that really help you, and then it's in alignment with the way a superhero would think. So, it's 

got really great energy to it.  

 

And it's a success, because it's interesting, and it's something that I love to do. And I had a really great 

time making this type of product. And all of the product lines that I have on my website are something 

that I really enjoy to do. And because of that, there's just a lot of content. So, that's the secret guys, you 

want to be in a business that is something that you love to do. Start something that down the line, if even 

if it's 10 to 20 years, and you've been working it 20 hours a week, 40 hours a week, it's still something that 

you're going to love to do. I put out superpowerthinking.com, I'm always going to love superpowers, I'm 

always going to love the idea of the best and whatever's in the industry to make sure that I have the best 

products in that industry. And to give out that energy of, hey, you can be a superhero, you can have 

superpowers. To me, that's just awesome. And that's cool. And I'm going to love to do this, even though 

I've only been doing it a couple of years. I'm going to enjoy doing it as long as you know, as I'm facilitating 

this business.  

 

GOALS 

 

Goals are really the lifeline to action. So pretty much, if you have goals, you're golden. But if you don't 

have goals, you're pretty much lifeless, you don't have any direction. There's nothing that you're doing, 

you're just like a feather floating in the wind. So, you need to start issuing goals for yourself. What I like 

to do is I like to issue goals for the day, then the week, and the month and the year. And goals are very 

closely related with numbers. When you have a goal, the goal is like a brother, and the numbers that you're 

putting into that goal are like the sister. So, you always want to have numbers attached to your goal. Let's 

say you say, Okay, I want to make a million dollars. That's a nice goal. Fair, realistic, achievable, takes a 

lot of action to get there. But when you put numbers to it, saying, I want to make a million dollars within 

one year by July 15, of 2021. And then you can become more specific, through my e-commerce business 

by taking action steps every day you can achieve that goal. Now, you can break those action steps into 

micro action steps, which means that in order for you to become a millionaire, there's going to be hundreds 

of things that you're going to have to do. And each one of those hundred things have micro-steps.  

 

For example, you're going to have to get traffic to your website. So, that takes micro-steps. You have to 

create an account for a freelancing service where people will help you promote your product. You have 

to allocate funds, get your credit card payments ready. You have to find which people are going to help 

you promote your product. These are all micro action steps, that all culminate in the action step of needing 

to promote your website. And then that goes into the grand goal of I'm going to be a millionaire by this 

date. So, numbers are very important. And it's also important to know these micro-steps. Now, the more 
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goals you have the less concentration or focus power you're going to have. So, don't spread yourself too 

thin. A lot of people like to create a lot of goals for themselves because they love goals. And they said 

well, the more goals I have the better I'll become that's not true. You want to have maybe two or three 

power goals that you're focused on. And that way your mind can focus on these things, instead of just 

being spread thin. If you have a gallon of water and you put it into a two-liter bottle, and then another two-

liter bottle, you have these two bottles which are full of water, it's kind of like these goals. They're full of 

water, they're heavy, they're powerful. And the gallon of water is like your mind power or your energy 

that you have. You're putting your energy into these bottles. Now let's say, how many cups does it take to 

make a gallon. So, I don't know, it's probably something like 100 cups. So, you're pulling all these different 

cups, and this is how most of us live our life, we pour a little bit of our energy into all these different cups, 

and they don't turn out too much. You might get a nice little small cup and that's about it. But you're not 

going to get that big, heavy bottle that you can take and it's a nice hefty goal.  

 

So, what we have to do we start allocating our energy towards our two main goals or three main goals, 

and when we do that, we're using our energy and it has a place to expand itself. And this is really good to 

know because if you're deciding to be an e-commerce entrepreneur, hopefully, you decide to sign up with 

my course and we can use you over at Superpower Thinking if you sign up for $199. Then you would be 

making a goal to become an e-commerce entrepreneur at our company, which we have a goal for everyone; 

which is to help each other, make each other a millionaire, and eventually a billionaire as our company 

grows and expands. So, right now our main goal for each other is to help each other become millionaires. 

Whatever we got to do that to help each other, and then as the company expands, to help each other become 

billionaires. So, that's a goal. And so, all of our energy is able to go into that. What are most company's 

goals? Most company's goals you have to look at this is really not that helpful. Maybe it's to help the 

owner or to help the business expand at the expense of the employees. A lot of these companies don't even 

have any goals for everyone in the company. It's just specifically for the elite hierarchy in that Corporation, 

which may be the president, CEO, and maybe the board of directors. Other than that, everyone's cut out 

from the goals of the company. And so, that's a main reason why I created Superpower Thinking, because 

of this power of goals. If you don't have a goal that's going through your whole business, then it's really 

not going to help the people in your business. Remember that. So, if you're implementing a goal as an e-

commerce entrepreneur, you open up your own website, you take my advice, you take the program, you 

actually start implementing these steps, you start making money, you start getting some employees, and 

you start implementing goals that are just for you. And maybe the top two people in your company, the 

top two breadwinners, well, that's going to affect your company in a negative effect, because goals are 

supposed to be for everyone in the company. If I have a family, let's say I have four or five children, I 

have a wife, maybe the grandmother lives with us, we're not going to just set goals for the husband and 

the wife. We're going to set goals for the whole family, that way the whole family can prosper. It's a better 

way to implement your goal.  

 

So, remember, as far as goals for your personal life, to attach numerical value to them, whether it's dates, 

times the specific amount that you want to achieve, whether it's one car, whether it's a million dollars, 
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whether it's two homes, and also dates apply to that. And remember these action steps and micro action 

steps, the more that you're able to break these goals down into achievable small action steps, the more of 

these micro action steps you can easily take. And you know that these micro action steps are ultimately 

leading you to your ultimate goal, which is to become a millionaire or a successful e-commerce 

entrepreneur that's making a lot of money, that has a lot of success. Also, remember that your goals, once 

you become an e-commerce entrepreneur, and you have your own business aren't just for you. You want 

to implement goals for everyone in the business. Because when you do that, the business grows because 

business shines through equality. And when you see businesses that are not giving a quality, they're really 

not going to be that successful. For example, Jeff Bezos. He sets up goals for his entire company. He sets 

up goals for his entire customer base. Every customer, the mission is to have every one of them satisfied 

with their shipping speeds in their prices. And so, when you set up goals for everyone, whether that's 

everyone in your customer base, or in your groups at your business, it's going to make your company 

flourish.  

 

WHAT LEADS TO SUCCESS? 

 

What really leads to success in e-commerce and fast? So, what leads to success is formula. So, I'm going 

to give you a great formula that if you stick by this and you adopt this formula, you're going to really build 

very fast. I was able to build an NLN marketing company, within a year that my potential is unlimited, I 

can make as much money as I want with the energy of no cap. There's no cap, there's no limit. And the 

way that I built this company so fast was through an acronym and that acronym is B.D.E.P. Be debt. And 

I know it sounds silly. But this is the acronym, it's B for building, D for developing, E for editing, and P 

for promotions. So, I want you to write that down because it's such a powerful formula through an acronym 

to really just everything that you need for businesses within those four letters.  

 

So, at first, you're going to be building and developing. And building is pretty much just getting this 

content from scratch. Whatever is in your mind, that you want to produce you're building the building 

blocks, the foundation, the blueprints, the architectural framework for your business. And this goes for 

the design for your website, this goes for any products that you're manufacturing, building it from the 

ground up, D stands for developing. So, after you build this groundwork, you're developing that work to 

make it the best it can be, to make it the greatest it can be. When it comes to developing, you're looking 

at your competitors and it's pretty much the phase where you're molding, or sculpting your content, or 

your business layout; whether it be your products, whether it be your website, or your landing page or 

your content. So, this pretty much is a very important phase and this phase is optimization. So, just keep 

optimizing what you built, that framework, you're optimizing everything.  

 

Then E is for editing. So, editing is one of the biggest hassles, but it's one of the most important things. 

So, when you're looking at your labels when you're looking at your website content, whether you're 

building flyers, video content, whether you make books or audio programs, whatever it is, it's going to 

have words on it that needs to be edited. And when it comes to editing, you might want to get a freelancing 
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editor who will edit your content. That's what I do. A lot of the books that I write, I have seven books out 

by the end of the year, I'll have nine books out. What I do is I write the books through this process, this b 

depth process and the editing, I pay an editor 300 bucks for an entire book and I have an entire book 

edited, which is ready for sale at Barnes and Noble, Amazon, any eBook distributor that's online. And it's 

actually quality enough to sell in the marketplace. And these editors are online and let's say you have a 

website that you need to edit after you developed it and you built it, you don't have to sit there with a 

thesaurus and a grammar check and spend hours on this thing. Just freelance it out, outsource it to where 

you can maybe pay $50 and you'll have a freelancer that'll edit your entire website to make it look picture 

perfect. It'll be nice and crisp, all the words will be grammatically correct. And you're not wasting hours 

and hours, especially if you have a lot of things to focus on in the building, the developing or the promoting 

area.  

 

So, the last step of the formula, the secret formula to success in e-commerce is P, which is P for promotion. 

So, this is pretty much the most money you're going to spend in the formula. And you can also go through 

freelancing promoters, but there's a lot of ways that you can promote. You can find people online, through 

influencing markets, you can now use artificial intelligence nowadays, that will get you leads. And you 

can use freelancers, there's over 20 websites full of freelancers that you can use. So, the secret with 

promotion is spending the least amount of money for promotion for the most conversions. And this may 

take a little bit in the beginning, because you're going to have to find the promoters or the influencers that 

are the real deal. So, there's a lot of people out there that say they can do things, but they fall short. 

 

So, when we go out there, and we find our influencers or promoters online, we want to make sure that 

they're real deal. Now, the people that are signing up to get their own business with my company is.... you 

guys are lucky because I'm giving you guys my promoters. So, all the promoters that I use that I already 

know it's real traffic, I give you their names, and you can use them so that you can make conversions 

almost immediately. Now if you don't have somebody who has a circle of promoters, it's going to be a lot 

of waste of money. I have a friend named Aaron, he spent $20,000 just in a specific way of promoting, 

and it was all illegitimate, it was all a scam. And you can go through this over and over again if you do 

not know who you're looking for. Because when it comes to the internet, you can't really scan if these are 

real organic people, or they're not. At this time in internet history, that's still something that needs to be 

worked on. You really can't tell if this traffic is legitimate, and people are really coming to your traffic to 

look at your products. So, we kind of cut through all of that resistance and nonsense and say, hey, well, if 

someone signs up for the business, we're going to pull them right up to our level immediately and supply 

them the promoters that we have so that they can save money, and they can have real promotion for their 

money. Now, I only pay maybe 50 bucks for a promotion or $100 for a promotion on each promotion. It's 

a real amazing time of history. I can get a million people to come to my website for a very affordable price 

for about $100 to $150, where I can get a million people to come to my website and look at the products 

and be potential leads or customers.  
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And so, we never had this type of possibility in the past, because we only had TV and radio. And TV and 

radio were not global, it was linked to a certain frequency, to a certain channel. And that was that. Whereas 

now, because of the internet, that frequency is no longer specified to a specific channel, we have the entire 

internet global market at our fingertips. And so, what I was talking about in the e-commerce entrepreneur 

in the video series is, you want to be able to get traffic to your website 24/7. This is the goal for promotion. 

And we do this through automation. Once we start making profits, we start automatically paying these 

promoters the money to bring in more traffic, and then it turns into a system that is automated. You don't 

really have to do much, except for maybe one day a week. allocate the money and sources to pay your 

promoters and influences. So, that's the goal and we want to teach you how to do that as fast and as quickly 

as possible, as efficiently as possible, so that you can start creating your own automated system. So, the 

answer is, how do you get 24-hour traffic? The answer is automation. You want things to be automated. 

And you really can't do that nowadays without freelancing services. 

 

So, we teach you all that once you sign up for the business. To work with us at superpowerthinking.com. 

We give you all the products, we give you your own website link, which is yours, that is linked to no one 

but you get your own login, you get your own account where you can track your sales, you can track your 

traffic, as well as many other things that you can do with your account. And you create your profile. And 

then once you have your profile created, we will send you a bundle packet of all of the information 

necessary to become successful in the business. So, we give you dozens of videos and audios and things 

that you can learn eBooks that you can learn and we're constantly giving more out. If we find something 

on the internet that is helping us to grow and expand whether it be a book or a video, I'm usually the one 

that buys it and gives it out to the business owners at superpowerthinking.com, because I want you guys 

to have the best material. So, let's say a new book comes out by Bill Gates and he talks about how there's 

going to be a new internet and everyone can prosper. Most likely I'll be buying that book for everybody 

in the company so that we can continue to grow. Because if you guys don't know the latest technology, if 

you guys do not know the latest formulas and success algorithms and all the knowledge you need to be 

successful today, right now in the industry, then I'm not doing my job, and you're not going to be able to 

do your job. So, this is the secret formula to success in any e-commerce business. It's as simple as four 

letters.  

 

RISK TAKING 

 

This is something that I learned in business. It's just my own experiential knowledge. And I'm going to 

share it with you guys. And it's a very important piece of knowledge. And it's really the knowledge about 

risk-taking. And I'm going to let you guys know that the majority of people that are in the workforce that 

are out there making money will not take risks, they will only get paid upfront. And because of this fear 

of I will only get paid upfront if you pay me hourly for my services, a lot of people miss out on their true 

opportunities, where people can possibly make millions of dollars through opportunities that are presented 

to them, but they miss out on the opportunity because they're ingrained or conditioned to the mindset that 

I must get paid now for the services that I provide now. If I go to tell someone, hey, well, you're not going 
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to get paid immediately. As a matter of fact, you're going to have to pay out a little bit of money, you're 

going to actually going to make a small investment first before you could even see a return on your 

investment. Most people will say no way, Jose, that's not for me, because most people are not risk-takers, 

especially when it comes to money.  

 

Now, when it comes to things that are not good for people, people all of a sudden become huge risk-takers. 

Like you go to the bar, you see people down in all these shots, this is really not good for your health. This 

is risk-taking. Or you might see people driving in cars real fast. When people are on the road, they might 

give them the middle finger, hey, F you. That's risk-taking, you never know what could possibly happen. 

Or let's say someone gets angry at someone else and starts a confrontation, these are all risks that are way 

more expensive than you going out there and saying, hey, I'm going to follow my dreams and I'm going 

to spend a little bit on an investment that can potentially within a little bit make me very successful and 

within a couple of years, I could be a millionaire. Now I'm going to tell you another secret. These people 

that are online scamming people telling them that they're going to be millionaires overnight are liars, 

People that are telling you that you're going to be making thousands of dollars within 24-hours are liars. 

Because there is no possible way on the internet that you can do that. I can tell you what you can do, you 

can go on to the Internet, and start your own business, you can go on to the internet, you can do affiliate 

marketing, you can go onto the internet, and you can do freelancing work.  

 

Now, these are the three best ways that you can make money online. But as far as all three of them, the 

very best is owning your own business. If you could find someone that you can partner with and have a 

business with, this is really the best opportunity for you. Because in an affiliate marketing relationship, 

you don't really have any access to the company, you're definitely not going to get any licensing to sell 

the products yourself, you're definitely not going to have any relationship with any of the employees at 

the company, you're definitely not going to have a relationship with the owner of the company. And they're 

not even worried or care about your well-being, they don't even know who you are. As a matter of fact, 

there is no opportunity to grow within that company, other than the small 15 to 20% they're going to give 

you. Now, you have business opportunities that are online that will present you licensing. I'm one of those 

companies and there's many companies out there where you can do research where you can pay a small 

fee to receive licensing for products, that when you receive that licensing, you can go out there and market 

those profits yourself and make the same amount of money that, that company will. It's kind of like a 

franchise agreement but much faster, and much less expensive. Usually, online, you can type into the 

Google search bar business partnership online, and you'll see dozens of these types of companies. Now, I 

was lucky enough to be able to keep my margins so amazingly in check that I was able to offer licensing 

at $199.99 cents, but even that is a risk correct.  

 

So, most people will not make the investment, unfortunately, even though these products are going to be 

able to explode within the next 5, 10 years, everyone who signs up now will undoubtedly be a millionaire. 

If they stick to it and work every day to go out there and learn how to market these products, they stay 

true to the trainings that we're providing that superpower thinking, and they're going out there and they're 
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doing the best that they can with the optimization skills that we provide. Now Superpower Thinking is not 

going to go out there and sell the products for you. Even if you're an affiliate marketer, these companies 

that are going to pay you a low commission rate are not going to go out there and provide the advertisement 

for you, you're going to have to start to learn how to do this yourself. So, luckily for you, if you are really 

interested in becoming an e-commerce entrepreneur, we're able to provide you tools that are going to help 

you to gain massive traffic.  

 

For example, one tool is keywords. If you know the hottest keyword that people are typing in right now, 

you could bring in massive amounts of traffic through Google AdWords. So, you could go online, you 

can figure out which keywords are the most typed in even for that week, even within 24 hours through 

Google Analytics, you take that keyword, then you go onto Google AdWords, you pay a small fee to get 

that keyword into your advertisement for the products you're selling and now you can have hundreds and 

thousands of new people that are going to look at your product that are already interested. It's already the 

people that are typing in this keyword. So, for example, I have a self-development program best in its 

class, it's the only superhero emulation ever. It's literally a program that teaches you how to become a 

superhero through videos, self-defense training, self-fitness, Personal Training, self-development, audio 

videos, the whole kit, and caboodle. It's kind of like x men, and Professor X had the mansion, and there 

was like a room in the mansion where the x men would go in and in practice, that superhero emulation 

type of experience. And that's really what we're going forward with this Superman mind in the future.  

 

Anyway, long story short, there's already people on the internet that are typing into the Google Ad bar. 

Things like superhero, how can I become a superhero? Who's the best superhero? What superhero am I? 

All of these different keywords. Now you pay a fee for a company that's online that already has the 

analytics for the most typed keywords regarding to your niche. So, if you type into their superpower or 

Superman self-development, it'll give you the top 10 keywords that you need. Now, once you have those 

top 10 keywords, you take those keywords, and you go to a advertisement company that delivers ad words. 

For example, they'll be able to put advertisements right next to the search when they search these 

keywords. When that search is complete and they get their list, your advertisement pops up. And they say, 

oh, wow, here's what I'm looking for. And then they click on to your landing page. They listen to your 

information, they see the quality, then they go to the website and they buy. So, this is how that's done. But 

listen, you're not going to learn that without a risk. Even this program, you learned a lot of stuff in this 

program and it was a risk, you took your time to learn how to sell online. Now you have all of the 

information you need to go out there and make your own business online and become successful as 

literally a millionaire if you stick with it for a couple of years.  

 

 

But the main thing I want to tell you is there is risk involved, there is investment involved, you will be 

spending some sort of money whether it's a couple of hundreds of dollars a month. But listen, everyone 

spends a couple hundred dollars a month on something. So, for example, superpowerthinking.com we ask 

for $199. That's all we ask for, for the life of your business. You're going to continue to prosper even 10 
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years from now that's all you spend. But on your end, within your business, you're going to be spending 

money on promotions. That's why we want you to get best at promotions as you can. So, literally, when 

you spend $1, you'll be able to get $10 back. That's what these billionaires are doing. But it takes risk. 

You're going to go out there, you're spending 100 bucks, and you're not getting anything in return, 

immediately. And I would say 95% of people will refuse to take that type of risk, especially when it comes 

to money. And this is the line drawn in the sand of will you take that risk? Will you take the extra risk for 

investment, for your time? Will you have the courage to do this? If you take a risk, and you spend $200, 

on Superpower Thinking, hey, you just became the man, you just got your own business ownership. You 

can now tell everyone you're a business owner, check out the website where all these products I have 

licensing for. I'm going to be creating websites to go out there and reach the world with these products. 

I'm making 80%, not even franchisee owners make 80%. I'm making more than franchisee owners. I 

happen to luck out and I found this program out there through a guy who just really likes to help people. 

But that took risk, it took risk for you to go out there and spend that investment to be able to say that to 

everybody.  

 

Now you always have something to do when people are, oh, we don't know what to do, maybe we should 

watch another movie on Netflix. Hey, you have something to do, you go on your laptop, you go into your 

little office and you do your thing. But it took risk, it took an investment. And so, that's the main thing 

that I want to tell you. As an e-commerce entrepreneur. it's not huge investments in the beginning, but get 

comfortable with these risks. Because in the future, when you do become a millionaire, when you do 

become even more than that, the possibilities are in the billionaire range now for e-commerce 

entrepreneurs. You're going to be taking bigger risks. So, there is no billionaire or a millionaire that isn't 

taking big risks. So, you start small, you start with the small risks. So, it's 199 bucks, then you start bigger, 

in a couple of years, you'll be making maybe $100,000 every three months, or even more than that, maybe 

if you're really dedicated. And then you'll be taking more risks, you'll be spending $10,000 on 

advertisements, saying well, I want to promote this in this way, but by that time, you'll already have the 

experience and you'll be more confident in it. Scared money doesn’t make any money, guys.  

 

CHOOSE THE RIGHT EMPLOYEES 

 

Looking ahead at your business, when it starts to expand, and you start to gain employees. What's going 

to end up happening is, you're going to have to find the right people for the job, whether this is freelancers, 

digital marketers, promoters, influencers, designers, people working on your website, people that are 

fixing your website, and things that you need fixing the business. And the best thing that I can tell you 

about this is that you have two types of people in the world, you have responsible people, and you have 

irresponsible people. A person can be the best at their job but if they're irresponsible, you're not going to 

want to hire them. Likewise, you might not have the greatest professional, who has a decade worth of 

experience, but he's extremely responsible. In my opinion, from my experience, it would be better to hire 

the person who has the most responsibility. And I'll tell you why.  
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When you're dealing with your business, this is a reflection of what you're doing with yourself. It's a 

reflection of who you are. Millions of people can say anything they want about you, they can make up lies 

about you and do all types of horrendous things. But when you open your own business, this is a direct 

reflection of who you are as a person. It's not the easiest to go and do what you love. But you have to 

understand that whatever you do as a vocation, is a reflection of you entirely. So, don't sell out for the 

money. Now what's going to end up happening is this, you're going to end up hiring a responsible person, 

and he's going to end up gaining experience in your company. And when he does that, he's going to stay 

loyal to you. And you're going to be saving time, money, health, happiness, and I'm serious about that. I 

know it sounds funny. But it's true. Because if you have irresponsible people working for your team, then 

it's going to drain you of your energy. Because an irresponsible person acts haphazardly, which means 

that they can take what you have, and just off of a flim of a whim, just off of a flimsy emotion, they can 

go and do something that's hazardous to your business. Just because of an emotion.  

 

For example, you have a responsible driver, and he's driving on the road and he sees a stoplight. He's 

pissed off because he just lost money in a stock investment. But he stops at the traffic light and because 

he's a responsible person, he goes and he grabs his audio CD bookcase, and he pops in an audio CD that's 

going to help him calm down, whether it's a self-development or maybe calm music. Now you have the 

irresponsible person, same scenario, right? But he says F the light because of his emotions, he's 

irresponsible. He runs the light, he doesn't see someone coming and bang, there's an accident. This is the 

same thing with your business. You might have a person who is so experienced at what he does, but at 

any moment, if he has an emotional outburst, or if he's habitually not a smart person who's doing the smart 

things with his energy in his life, then you can have actually a catastrophe happen in your business.  

 

So, this is one of the major things I can tell you about when you expand because when you expand, you're 

going to need help. You're going to need help with shipping. You're going to need help with receiving, 

you're going to need help with maintenance, you're going to need help with marketing. You might even 

open up a telephone sales office or a marketing office, you might end up having an office full of people. 

Or you might do it the smart way. You might just do freelancers; but even freelancers, you're going to 

want to find the most responsible ones because you want to save yourself the noise. You want to save 

yourself the people that no matter how much you pay them, is not going to help you. It doesn't matter what 

you give them, they're not going to give you their hundred percent because either one, they think who they 

are because they have so much experience. Or two, they just don't give a heck, they just don't care. They're 

irresponsible. So, this is one of the main aspects of your game that you need to be on that you need to start 

perfecting, finding responsible people. One of the best ways to do this is to go on a freelancing network 

and try them out. Another way to do it is to make a questionnaire for Freelancer. Have them fill out the 

questionnaire and if they score above an 80, then maybe try them out, that's even more efficient. 

 

After a while, maybe after a year, you'll know who's responsible on your team of freelancers or employees. 

And you know who won't be. But the main thing that I'm warning you here is working with irresponsible 

people, because these people not just with your business, but let's say automobiles, they'll even take an 
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automobile on the road. That they're paying insurance for. It's a liability. If they get caught speeding or 

doing these types of things on the road, they're going to end up getting in a lot of trouble, their premiums 

are going to go up, their reputation goes down, they can hurt people, they can hurt children, they can hurt 

elderly people, they can ultimately destroy themselves on the road. But because they're responsible, they 

say, I don't care. I'm going to give this guy the finger and I'm going to cut them off on the road. I don't 

care about my oil change. I'll do it next week. Oh, I don't care that my car's making noise letter rattle, I 

don't care. I'll get a new one soon anyway. These are the irresponsible people and they run rampant in the 

e-commerce game. Because in e-commerce, you can hide behind the screen. You don't need to show your 

face. So, you can make a profile and you can look like Mr. GQ, or in front of the GQ health and fashion 

magazine and you look like a great person. But really behind the screen, you're just maybe a lazy scammer 

who's overweight and you just know how to manipulate the e-commerce system.  

 

So, this is running rampant, especially now. I see this a lot with social media when I'm meeting people. 

Whether it be for business, or just to meet up with them to share with them some knowledge. I look at 

their profile pictures. And they look completely different than when they show up to have coffee with me. 

And this is one of the dangers of the e-commerce world. And so, we need to watch out for this, not only 

to not work with these types of people but also not to do it ourselves. I have a system that will sell itself 

people all right, you don't need to be anything more than you are, you're perfect who you are. You don't 

need to change anything about you. You don't need to do any more. You don't need to show off any more. 

You don't need to do anything. All you need to do is follow the structure of the system. And you'll make 

money.  

 

So, this is one of the most important elements of this program as far as saving money, saving time, saving 

health, saving happiness. And one more thing, if people are doing things politely, quietly, calmly. They're 

using your resources in the right manner, then you reward them. At the end of the job, you give them an 

extra 10%, 25% if you can. If you can't still reward them because you have a whole arsenal of beautiful 

words you can use like, you are the greatest. You're the best. I had the most amazing experience. You are 

the best designer in the world. You are the best promoter on the planet. You're the best promoter on the 

Galaxy, the universe. I'm going to work with you. I'm going to share your name with all of my team. 

Things like this don't cost a dime. But they mean a lot. Saying something like that is like equal to giving 

someone 20 bucks. You didn't give him anything. You just gave him a nice beautiful compliment from 

your arsenal of positivity.  

 

TIME, MONEY & MEANING 

 

I want to congratulate you for getting this far. Because if you've gotten this far, you've learned enough 

that you need to start your own e-commerce business, which is great. So, I really want to talk about pretty 

much the three legs that this program is standing on, that the whole company is standing on. And that's 

time, money, and meaning. A lot of people do things, just because they're okay to do them by society. So, 

let's say you're going to school, you're going to college, and you're going to get a career to further extenuate 
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your life. And then you look back and you realize, wow, I took this career, just so that I could advance in 

society. But it had really nothing to do with me, it had to do with society's views on what's good and bad. 

And I was following that path. And that is why I went to school. But what I want to tell you guys is that 

an entrepreneur overcomes this mentality, and tries to find more time, meaning, and money in his life.  

 

So, when we're looking at people and their direction lives, I'm sorry to say, guys, a lot of people are not 

going after the direction of their own life. They're going after the direction of other people's lives. And we 

see this time in, time out. And now because of the millennial generation, we're starting to see that a lot of 

these people who spend all this money, time, and meaning into schools for other people's lives, other 

positions that other people created, really didn't pan out. Because now they're coming out of school, they 

can't get jobs, there's no jobs right now. Listen, right now, this very day, it's September 15, in 2020. And 

in my country, the pandemic is still running strong. So, all these jobs, security that was supposed to happen 

when we get out of college, there's no job security anymore. So, you spent God only knows how much 

money and unless you're a person whose profession is like you got your doctorate or you became a lawyer 

or something of this type of nature, it's going to be very, very, very difficult to get a job.  

 

So, the reason I say this is because when you go after other people's position of what they think would be 

right for your life, then difficulties happen and you lose time, you lose money, and you lose meaning of 

your life. So, I would say the time aspect is more important than the money aspect. But the meaning aspect 

is even more important than time. A person with more meaning in his life has more of a fruitful life is 

happier than a person who has more time. Likewise, you could have a billionaire, but if he has absolutely 

no time to spend that money, then what good is it to be a billionaire or a millionaire. So, all three of these 

important, and during these times, that's why I opened up the e-commerce entrepreneur program for people 

is because I want them to see that it doesn't matter what the circumstances are, I'm building my company 

right now. Because it's on e-commerce, it's on the internet. While everyone was at home during this time, 

and they really couldn't do much, I was building my company. I was building my business. And it was 

during these times that I realized, hey, I have to help people. If I'm going to Go out there and say, this is 

a superpower thinking program. I want you guys to learn how to be a superhero, I want you to emulate 

the character of Kalel, the character of Superman, you'll see that in one of my books that I wrote. I wrote 

a whole book about how to emulate this character of Superman, and he has an awesome character that 

everyone can follow. And it's really fun to do that. It's really fun to think about superpowers, but we 

shouldn't just be thinking. Thinking should be attached to action. 

 

So, I said, well, yes, superpower thinking is fun. All of these books, all of these products are so so fun. 

But now I need to start taking action to be a superhero myself. And that's why I created the e-commerce 

entrepreneur program, and at the price that it's at right now, everybody in this whole world will have 

access to own their own business. I don't care if it's someone from Africa, and he doesn't have running 

water. Through the circle of our company, and our entrepreneurs we'll get the money up. We'll make sure 

that he has the down payment, which is $199.99. I's not much money at all, which means what? It means 

that this company potentially can help the entire world. And so, we have to really exercise superpower 
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thinking, but when we exercise that superpower, we have to remember that action is involved with 

thoughts. And so, this personally gives everyone who's involved in the business more time, more money, 

and more meaning.  

 

Let me ask you a personal question. When in your life, will you have the opportunity to access everybody 

in this entire world with an opportunity that will help them grow into a successful individual? So, this is 

my personal belief that...I'm not new with this, you know, first, you start off helping yourself, your family. 

Then you graduate to helping your maybe neighborhood, your community. Then you graduate to your 

state, then maybe you can graduate to your country, where you can start helping everyone in the country. 

And then at the end of it all, you'll be able to graduate to help everybody in the entire world. And this is 

the type of power that happens when you're exercising your best thoughts. When you're optimizing, when 

you're applying this company's motto, which is superpower thinking. That's where all these products come 

from. So, this gives a lot of meaning. And when you have a lot of meaning, then that's more important 

than anything in life. So, I wanted to talk a little bit about that about this aspect of having building these 

three legs, these three pillars of the company, which is money, time, and meaning. And to the degree of 

importance that you place these things is to the degree of freedom that you're going to obtain in your life.  

 

GREED VS GIVINGNESS 

 

Greed verse givenness. So, what we know about greed is that greed is an energy that eventually destroys 

others. So, at first, it seems innocent, it becomes innocent. Because you say, oh, well, you know, I'll take 

the last piece at the dinner table. And this is where these types of things come from in the family setting. 

Oh, I'll take the last piece or, I'll take a little bit more money for myself than for the rest of the family. 

This is where greed starts. And then eventually, what happens is, people, start becoming greedy as adults. 

So, I personally think that greed stems from lack of parenting. You have a person who may have siblings, 

may have cousins, may have playful partners as children, and they just weren't corrected properly to really 

get this point across of givenness. And so, when this happens, when a child is actually given an incentive 

to be the most dominant child in the school. For example, by their fathers, because whatever type of goals 

or aspirations that they have for the children, maybe that's athletics, or maybe they aspire to be part of a 

tradition, where maybe the children have more prestige in the school because they get better grades, 

whatever the case may be, is, sometimes the child gains incentive to be greedy, to take more than the rest 

of the kids.  

 

And so, what we need to understand is that greed is the opposite of givenness. And greed eventually turns 

into an energy that dominates other people and then wants to destroy their lives. So, when you look at 

greed, most of the time we think about that word, and we say, oh, yeah, that's maybe something that we 

shouldn't do. But the end result of what it is is what we should be focused on. Because when people 

become greedy, they'll do whatever they can to take from others no matter how much they have, only 

because it's habitualized since they were little. So, this is why it's important to habitualize ourselves to 

give. Giving is the opposite energy of greed. And so, when you give, even though it seems less powerful 
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than greed, especially in today's world, in today's market, it's much more powerful. Let me give you an 

example. One company is selling a program that is the same exact program as another company. But one 

company gives part of the program away for free, while the other company asks for an upfront payment 

for the program. What do you think will happen between these two companies? Who will make more 

money, the company who gave away part of the program for free, or the company who demanded a down 

payment even to be able to buy the program?  

 

Personally, from my experience, I think that the company who gave away part of the program for free 

would gain hundreds and hundreds more percent of ROI on this product, only because it is a more powerful 

energy to give than to be greedy. Now, this is a very innocent way to talk about greed and givenness. But 

it's good to know this, especially as an entrepreneur because it is a pillar of value and success if you choose 

to be more giving than to be greedy. And if you look at any type of business owner, or people or collective 

of people that exercise givenness more than the exercise greediness, you'll start to see that these people 

will be able to gain massive amounts of wealth. Warren Buffett, Bill Gates, Jeff Bezos, all of these people 

are all recorded to have given massive amounts of their wealth. They're not banging on other people's 

head, to say, oh, well, you need to buy this product because you need it. And if you don't get this product, 

you're not going to be able to get it anywhere else. That's an expression of greed. But these people are 

actually giving. So, they're saying, well, I'm going to take some of my wealth, and it doesn't matter really 

what's going on in the market, I'm going to use some of that wealth to give to others. And you've seen Jeff 

Bezos give $10 billion away, just so that the planet can be helped. That doesn't include what he has given 

to other people individually. His wife received $40 billion within a settlement, as well as other charitable 

organizations that he's funded for billions of dollars.  

 

So, when people look at people like this on the face value of, wow, this guy is so successful. They say, 

how could this person possibly make that much money? It's ridiculous. Look how much money I have. I 

only have... I'm only making... I don't understand. But it's this value of giving this, that is really making 

these people truly rich. And it's the same thing with greed. Greed on the forefront looks much more 

valuable than givenness. Why? Because everyone's doing it. Everyone's being greedy, it's easy to be 

greedy. It's easy for me to take from other people, especially if they're less powerful than me. This is 

something that everyone can do, you don't need to be strong to do that. True strength, true value comes 

from giving to even people that are less powerful than you. And so, as entrepreneurs, it's a great way to 

know this, especially for the e-commerce entrepreneur. You should know that these products for sale, this 

business opportunity that's offered, yes, you're going to make money, you could potentially make millions 

of dollars, and then in the future, as the internet goes, you could potentially make billions of dollars. But 

if you're doing it the wrong way, you're not going to be successful. 

 

Greedy, people don't end up having long-lasting success. Even if you look at the most powerful person 

who is greedy, like a king of a castle, of a nation and an army, these people end up dying off. But if you 

look at people who give these people’s names, even though when they pass that person's name, that 

person's organization lives on, through that spirit of givenness, it's that powerful. There's a lot of leaders 
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that have come up and have exercise their strength. And when you become a leader, in this aspect, you're 

becoming a business owner, which is a leader. You have a choice whether to choose one or two of these 

routes, and that choice is very simple. Do you want to be greedy? Or do you want to be giving? So greedy 

people are usually always scared. They're always scared, it doesn't matter who's around. It doesn't even 

matter if people are doing the right thing around them. They're just going to be scared. But giving people, 

these people are confident no matter where they go, you know why? Because they know they're doing the 

right thing. For example, I don't really have to be making these recordings for this program. The programs 

already done, I already laid down the DVD set. These are all bonus audios that I'm giving from the 

goodness of my heart so that you can be the best business owner in my company. I can be at the beach 

right now. I could be surfing. I could be surfing all day. But instead, I'm making this recording. I'm putting 

myself on the line so that I can give you the best information available so you can be the best entrepreneur 

in the game.  

 

So, once again, whatever you're seeing out there in the world from other people, just know that it's either 

coming from one or two things. It's coming from givenness or it's coming from greediness. Now, if you're 

a greedy person, then you're going to end up being in a situation where you're not going to be comfortable, 

you're always going to be in fear, you're always going to be scared. But if you choose to be giving, you'll 

always be courageous, you'll always have something to give, you'll always have the energy that you want, 

that you desire. It doesn't matter how much money you make in the game. What matters is the happiness 

that you obtain from your choices through your leadership. So, to simplify all of this complexity of what 

choices you should make in these specific circumstances with this type of deal versus that deal, this 

licensing, what should you do here in this scenario, should you sell this product or that one for ROI, the 

answer will always stem back to are you giving or are you being greedy? 

 

I'll give you an example. My company that I created on superpowerthinking.com, I could have very well 

made this a franchise opportunity, which could have been very profitable, as giving it away for thousands 

of dollars through a franchise fee agreement, giving people the opportunity to own a franchise. But as I 

realized, I said, I don't want this company to only be for the rich, I want this company to be for people 

who are across the world, no matter what circumstance they're in, I want them to be able to have this 

opportunity. So, instead of setting this up as a franchise agreement, like I was originally going to set up, 

setting this company up for almost 5 to $10,000. I said, let me make money by reaching more people than 

I would by reaching a select few that can afford the franchise. And so, I set the e-commerce entrepreneur 

business opportunity up for $199.99. And that was an aspect of me giving not only to the community but 

to the world. Now, no matter who wants to make that choice of, wow, do I want my own business, they're 

able to get licensing for a complete website full of seven brands of products, to be able to do whatever 

they want with those products as a business owner, as if they were a franchisee for 200 bucks. So, this is 

just one example of givenness and how it works in your life.  

 

Now, instead of just being able to reach a certain demographic of people, I can now reach everybody in 

the world and give them confidence, hey, things will be alright. If things are not alright, right now, 
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financially, guess what you can start your own business. And let's say the bottom 1% of people in this 

world, they might say, Chris, I don't have the 200 bucks. But at e-commerce entrepreneur, with the e-

commerce entrepreneur program, this is something that they have an opportunity to do. They can save up 

that money, they can figure out a way to get that money, and it's not going to take them a long time if they 

really want to be a leader. If they really want this. They'll be able to get that money up. And so, it really 

doesn't matter who it is in this world. They'll be able to sign up for the e-commerce entrepreneur. And I'll 

tell you a secret. If there was a person in Africa or in one of these third world countries, and they contacted 

me on my website and said, Chris, I've done everything I could I can't get this money up. I would help 

them. I would give them the program. I would give them the licensing and I'd have them paid off after I 

train them how to sell and they'd pay me off. But that wouldn't be possible if I was thinking greedy. If I 

was thinking greedy, I'd be thinking hey, I can make maybe 1000 or more signups for franchisee owners. 

And if you think about 1000 times 5000 you know what is that yearly? That's my greedy mind. Well, let's 

do the math. That's $5 million a year. Just through franchising alone. To be able to make $5 million a year 

which would be easy.  

 

But when I say to myself, I can reach the entire world. This can possibly give everyone a lift. My 

possibilities, my potential now is more than that, in this business opportunity sector. Five years from now, 

10 years from now, who knows where it can be because the potential is limitless. You have a billion people 

in the world, in 10 years, there'll be about God knows how many billion people in the world. I'm not going 

to say, I know the laws of nature, and how many people are going to be here, but there's definitely going 

to be more people here. So, I personally feel that the best thing to do is to give everyone in this world an 

opportunity, and that's what I did. I did that with Superpower Thinking, that was one of my superpowers 

that I exercised within the company. Everyone in this world has an opportunity to be a business owner. 

So, you have to make a choice whether you want to be giving or greediness and everyone in this company, 

I'm not going to tell you what to do. But I suggest you from my heart that you choose the path of givenness 

when you become an e-commerce entrepreneur.  

 

REALMS OF THINKING: DEAD VS LIVING 

 

Thinking is very important, obviously, in this realm. And we're going to quite simply be talking about two 

realms of thinking, and that's dead thoughts versus living thoughts. Dead thoughts are really just thoughts 

that you've thought about over and over again, they're in your thought loops. And they don't pretty much 

have any weight anymore. They don't have any substance. There is no life to them. They're just pretty 

much thoughts that you're having over and over again. They made a study saying that you have the same 

75% thoughts every day. These are our dead thoughts. Living thoughts are new thoughts that we have, 

new ideas, inspired thoughts. Thoughts that we've never thought before. Maybe there's something that we 

learned in class or that we read, and we said, wow, then we started thinking about that. These are all new 

thoughts, living thoughts. When you listen to this program, that amount of new thoughts that were 

introduced to you, these are all living thoughts within you. And you can expand on that with your input 

about your learning. When you start to put your input, then you can start to create your own new thoughts, 
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which I call living thoughts. And these thoughts help you versus the thoughts that are not helping you are 

thoughts that are pretty much dead? So, like, right now, I'm on a surfing trip. And I'm having a lot of new 

experiences. So, these are all going to create new thoughts within me.  

 

But why do I explain all this? I explain all this because when you're in a situation when you're building a 

business, you're not going to be wanting to use your dead thoughts are the thoughts that you've been using 

for the past how many years. The same exact thoughts. You're going to want to be using your new 

thoughts. So, how do you create new thoughts? Well, you can ask the question, how can I optimize this 

situation? And whenever you have an optimization, you'll have a new thought there. So, let's say, I wanted 

to optimize my website. Well, I would have to go and create new ideas to figure out what I want to 

optimize the website. Maybe I want to bring a Virtual Assistant. So, now that's a new thought of mine, 

and I'm creating a living thought. Whereas if I say, oh, well, I hope I get sales today, let me do the same 

thing I did yesterday. These types of thoughts drain and drain until they become dead. And then you just 

get used to thinking dead thoughts. And a lot of people don't understand this, that you must have new 

thoughts in your mind in order to bring life into your experience. If you're thinking the same exact thoughts 

every day, then your experience is going to be dead. Because you're thinking dead thoughts. This is why 

I warn against watching news every day. These are the same thoughts over and over again regurgitated 

with different type of newscasts, with different people, but the same scenarios. They're dead thoughts, just 

keeping you on a low vibration. People that punish other people, these people are thinking dead thoughts, 

they're thinking the same thing over and over and over again. And they say, well, I have a right to punish 

this other person because of this, and that of this is a dead thought. It's something that this person just 

thinks over and over again, they can't break free from that.  

 

So, the best way to produce new thoughts, living thoughts in the mind stream, is just to ask that question. 

What is the optimization of this? Or what is the very best thought I can think about this? And go out there 

for a new thought. Train your mind to produce new thoughts. We've trained our mind to produce the old, 

same habitual patterns of the past. And that's all it's been thinking. This makes the mind dull, it makes it 

not interesting. It makes it pretty much dead in a sense. And so, you have to really start to train the mind 

in the opposite way. Now, the question is, why did they train us to think in that type of way? I have no 

idea. This program isn't for that. This program isn't to teach you about what's going on in the world today. 

This program is to teach you to be the best business person that you can be. And so, I give you what you 

need in order to be the best. So, be honest with yourself with guys. How many dead thoughts do you have 

versus living thoughts? How many new thoughts you have? And don't take a personal because there's a 

lot of people out there like I would say, the majority of people are thinking 75% of the same thoughts that 

they've been thinking for years and years and years.  

 

So, it's very easy for you to go out there, and to identify with these minds, with these patterns. And minds 

think alike, whether they're great minds, or whether they're dull minds, you know, minds clicked together. 

So, then you'll start to see coalitions, and unfortunately, the coalitions that we have right now that we're 

looking up to are coalitions of people who are thinking the same thing over and over. Now, here's the 
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thing. As far as thinking in a new way, it's going to bring value to your business, because when you have 

your competition that is doing the same thing, or maybe following other people's standards, then you're 

automatically going to be in the lead. Just ask yourself the question, how can I optimize my business here? 

What's a new thought that I can introduce here? Train your mind to give yourself new thoughts. And 

maybe after a couple of weeks, you'll gain a percentage of new thoughts, new ideas, creativity, that's 

coming into the mind. There's no creativity and thinking the same thought, right. It's just pretty much pride 

saying, oh, well, I can't do that. I can't be creative, I can't create a new thought. And so, your mind becomes 

habitual eyes to this. But as you take your business and you start to practice this very fundamental essence 

of what our tool is, which we call the mind, the very fundamental essence is for it to be creative and to 

create new thoughts. So, it really doesn't matter what you're doing, you can be out there making your 

landing page, you can say, what is something new that I could bring to this, and then all of a sudden, all 

these new colors will start to come into your mind and start to liven up the process.  

 

Now, it's okay, if it's going to take a little bit for you to do this because we have a lot of people surrounding 

us that are thinking dead thoughts. They're thinking the same way and repetitive. And it's our responsibility 

to say, just because everyone else is doing that doesn't mean that I have to do that. I don't really have to 

go out there and do what everyone else is doing. Everyone is doing the best they can. But if you have 

better knowledge, then you can do better. And so, that's what I'm doing, I'm giving you greater knowledge 

here to create new thoughts, which are going to catapult you into a new level of creativity, and creativity 

really can make your business flourish. Now, at first, it might not be the easiest. But after a month or two, 

you might just be accustomed to having a mind that can create new thoughts, and it doesn't matter what it 

is. So, it can be something like you're out with your partner, and you say, well, what's a new thought I 

could introduce? How can I optimize this experience? And you might think of a whole new avenue of way 

to take her or him out and have a much, much better experience than if you were to do the same thing as 

oh, well, I'm going to take her to the movies. And then after that, I'm going to take her out to eat. And 

these are the type of things that create our experience, whether they're going to be full of life or not. 

 

So, I really am urging guys to do that. Because when you start to think the same things over and over 

again, you start to think in a punishing type of way. You start to punish yourself, and you start to punish 

others and it's because you're not able to facilitate this change to start to think fresh. It's a huge important 

part of your business. If you're not thinking fresh, if you're not thinking new then It's going to be difficult 

for you to stay afloat you can only copy others so long. Like, for example, the people that are part of 

Superpower Thinking E-commerce entrepreneur, we're giving them all the tools necessary. We're giving 

them the website, we're giving them everything they need, but we're still leaving it up to them to promote 

and to do marketing and to create the different avenues that are needed. If someone from our team says, 

hey, what's a new thing I could do? You never know, someone might take Beautigena, our beauty product, 

and make a canopy and bring it to the beach and start promoting at the beach and maybe have like a mini 

type of beach party where you play music and giving out free Pina Coladas. 
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So, it's amazing what can happen in my business when you apply this. And there's many ways you can do 

that. You don't just have to do optimal thinking or what's the new thought. There are many ways. You can 

do it through meditation. But the main point is here to start living in these new thoughts opposed to these 

dead thoughts, because I'm sorry to say guys, but the majority of people right now don't have this 

knowledge to facilitate. And so, it's a blockage not only to your business but to your body, your mind, 

your relationships, everything. It makes your experience dull. So, remember this, new thoughts versus 

dead thoughts, be the new thought, be the change, be the new ideas coming in.  

 

GOING THROUGH PAIN TO BE SUCCESSFUL 

 

The pain that you're going to go through to become successful. Let me tell you something, there's going 

to be blood, sweat, and tears when it comes to reaching your goal. There's going to be times that you want 

to give up, there's going to be times that you're going to cry, there's going to be times that you're going to 

yell, there's going to be times you're going to scream, there's going to be times that you just going to want 

to break your computer, you're going to want to hit the wall, you're going to want to break some glass. 

And this is normal. Every entrepreneur goes through this. What I can tell you is that every time that you 

feel miserable, it presents an opportunity for you to move forward, to take a big step forward. You can 

just relax into your emotions. And you can start being present with them. Start understanding your 

emotions. Why are you feeling that way? Why are you feeling angry? Is it because you want control? Do 

you want security? Do you want approval? Is it because you feel you're out of control? You don't feel 

safe? Does it feel like you're not getting enough approval? It can only stem from these three things. So, 

just accept that fact, just accept the feelings of wanting control or wanting acceptance or wanting approval. 

Or accept the feeling of not having control, acceptance, or security, or safety. Let me tell you something. 

These aren't feelings that are distinct to you. Everyone has these feelings. What we need to do is we need 

to start being stronger men and women so that we can achieve our goals.  

 

Right now, we're living amongst men and women who are not strong enough to help us achieve our goals. 

So, we have to go out there and achieve these goals ourselves. Now, that's the whole story of the 

entrepreneur. They went aside from mainstream, they went aside from the status quo and what society is 

doing, and they say, I'm going to create my own way. I'm going to draw the line in the sand here, this is 

my space, this is what I'm doing. I'm going to create my own destiny. I'm not going to follow what 

everyone else thinks. I was put here to express myself. I'm the boss, I did it my way. And for you to 

successfully say, I'm the boss, I did it my way, you're going to have to go through a lot of stuff. Now, 

thankfully for you, if you're signing up for Superpower Thinking, 80% of that stuff is out the window, 

because I already went through that pain for you. I have the scars to show it, I have the knowledge to show 

it, I have the experience to show it, I've shed the tears, I've shed the blood, I've shed the sweat. But for 

you guys out there that need to know one secret is it's you're going to have to learn how to suffer, you're 

going to have to learn that there's going to be pain, expect it. Expect the suffering, accept the pain, it's not 

going to be an overnight process.  
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A lot of men nowadays because of video games and movies and how their parents have been babying 

them in the new generation, they think that it's going to be like a lollipop. And all they need to do is take 

off the wrapper, and they'll be able to suck the lollipop. It's a lot more than just taking candy from your 

mommy or poppy. It's a lot more than just receiving a handout, it's a lot more than a free lunch, you got 

to work for it. You got to want it, you got to breathe it. You got to get used to the pain. When the pain 

comes, when the suffering comes, you say I'm used to that. And you get through it fast. This is the way 

that most people are not courageous enough to take. But it's the path that needs to be taken if you want to 

claim your own stake and say, this is what I've created. And I'll give you another secret that a lot of people 

aren't strong enough to accept suffering. They're not strong enough to accept pain. So, I'm going to tell 

you guys now if you're not strong enough to accept suffering if you're not strong enough to accept pain, 

then just take this promotional program and do the best you can with it, but you might as well just stop 

listening to it. Because it's a part of the game, it's a part of life even. You have the wine babies who are 

going to complain and talk about others behind their back or try to make others suffer because they aren't 

strong enough to suffer themselves, they're not strong enough to take the pain themselves. You have to 

learn how to embrace suffering if you want to be successful in the e-commerce entrepreneur business, and 

this is because there's so much competition out there. You're going to have to be strong, you're going to 

have to be a warrior. 

 

We're not going to just be sitting at the desk all day, trying to find website traffic. We're not going to be 

sitting at the desk all day making websites. No. When we're not doing e-commerce entrepreneur. We're 

building ourselves up, we're exercising, we're eating right, we're reading, we're learning knowledge, we're 

helping other people, we're doing the best things we can, we're optimizing, we're giving people what they 

need as far as services, we're offering our help. We're trying to encapsulate, that superhero type of lifestyle, 

that figure, that characteristic, we're trying to make better habits, we're trying to be a better person, we're 

trying to make a long-lasting difference. We're focusing on when we're gone, what are we going to be 

doing? When we're here, are we still going to be here through our work? So, I know that this message is 

scary. And what I'm going to let you know is that it doesn't matter. Even if you take my business and 

you're getting 80% of royalties, and you think, oh, well I'm scot-free, you're not, you're still going to suffer, 

you still going to have pain. You're still going to go through the things that are necessary for you to grow 

in life. You might make a lot of money doing it now. It's a smarter route than saying, oh, well, I'm going 

to go through the pain of going through school and going through all that suffering. And then you don't 

end up getting the job that you like, you end up just getting a blue-collar job where your bosses and 

management take advantage of you for the rest of your life. Maybe it's a better way to experience pain and 

suffering. But I'm letting you know that no matter where you go in this life, you're going to experience 

that pain, you're going to experience that suffering, and the only thing that you can do is accept it, embrace 

it.  

 

So, if you're in the midst of people that can't accept pain, they can't embrace pain, then get away from 

those people. Don't bother them no more, don't talk to them, and they won't bother you anymore. And you 

guys can separate your own ways because you're going to have to really start to be distinctive in who 
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you're associating with. People are going to know oh, well, I might want to keep my relationship with him 

very light, because he does what he needs to do. When I'm over here, and I'm not doing what I need to do. 

I'm on the couch all day playing video games, I'm just going to, like, show him his respect, and go my 

way. And that's what we need from you. We need people to know, oh, no, I'm not even going to waste my 

time with him. He's on his game. He's doing what he needs to do. He's always doing what he needs to do. 

He's successful, he's smart, he's strong, he's outgoing, he has everything going for him. It doesn't matter 

who tries to tear him down, he just keeps getting up, there's nothing that's going to make him fall, he's 

never going to stop. I'm not going to even waste my time, I might as well waste my time with this person 

over here. This is what we need. But if you're not embracing your pain, if you're not embracing your 

suffering, then that's not going to happen.  

 

So, this is the main message. If you want to be successful in e-commerce entrepreneur, I really got to be 

frank with you guys. It just got to lay it down as blunt as possible that you're going to go through this pain, 

you're going to go through the suffering, I love you guys. I want the best for you guys. And it's hard for 

me to even say that to you as far as the bad news that it is, but it's true. And if I don't talk about it, then 

I'm just going to be like the rest of the bozos and clowns out there that are going to pretend that they're 

going to become successful overnight because life is just going to hand them cherry pie after cherry pie, 

full of money on trees and rainbows on the other side, and they're not going to need to do anything. As a 

matter of fact, they'll be able to bother and harass other people for the rest of their life. While life gives 

them cherries and plums and muffins, and nothing is going to happen. We don't want you thinking like 

that. We want you to know that you are going to have to do the hard work. You're going to have to do 

what's right. Karma can is up for everyone. The reason I say this is because there might be people in your 

life and they might not be doing the right thing, but they might be more successful than you. And you look 

at them, you say, what am I doing wrong? Chris is telling me I'm going to have to go through pain and 

suffering. This guy doesn't have to do anything. He gets a freeloading gift every year he's making this 

amount of money. How can I possibly listen to Chris and go through pain and suffering? 

 

But what I'm going to tell you is, I'm going to tell you that karma is a law of life, and it always comes 

around, it always will manifest. And if you're giving out good, you're going to get good in return. If you're 

giving out bad, you're going to get bad in return. So, don't worry about those people, worry about yourself. 

I'm trying to be as serious as I can sound because this one of the truths that is hard to swallow. It's hard to 

internalize this fact. But it's true guys that you guys are going to hurt. There's going to be times that you're 

going to be online for hours, and you're not going to get anyone to respond to you. And you're going to be 

like, am I doing the right thing? There's going to be times that you're going to be tired, and you're not 

going to want to do it anymore. But you know in order to get that website complete, that landing page 

complete, you're going to have to finish the website. There's going to be times that you're going to talk to 

people and they're going to piss you off. There's going to be times that when you start to become 

successful, people are going to start to say, oh, well, look at him, he's better than us now. But what I'm 

telling you is that all of these types of things you're going to have to embrace so start to accept that fact 

now.  
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WHY DID YOU CHOOSE SUPERTHINKING? 

 

Why have we chosen Superpower Thinking? Well, I give you guys eight different reasons why we stand 

out from the rest of any type of business that is in the market today. Now number one is optimization. 

Optimization is the main key and tool that is used when we're designing when we're building, developing 

the products as well as doing product research, and picking these products. It all has to do with optimizing 

what is the very best we can do. That's why if you look at our website it's absolutely amazing. There's like 

seven different websites, all in one website. And this was all due because of the optimization of our design 

team. So, we like to always come back if there's a problem that needs to be fixed if there's an issue. If 

there's anything that needs to be handled within the business, we always come back to this keyword which 

is optimization. So, this is what really stands apart from the rest. We consciously use the power of 

optimization just to keep moving forward.  

 

Number two is our brands, our niche brands. As far as the brands that we have, these brands are going to 

be the most marketable brands of the future. Five to 10 years from now these brands and products are still 

going to be on their way up. So, that's a good thing to know, because we're really laying bricks down for 

the future. So, we're setting up our e-commerce, we're setting up our mini websites, our landing pages or 

squeeze pages, everything that we're learning and training to set up this huge explosion that's going to 

come within these niches. One of the brands is norotropic, we have superpower thinking tincture, which 

is a berry tincture, which combines a berry from each continent around the world to provide people with 

a supplement that is global. So, we pick the very best super berry from each continent that's located on 

planet Earth, we combined each one of these berries to provide people a global quality of brain-boosting 

and intelligence norotropics. And this has to do with all of our products. Now that product also has a liquid 

vitamin supplementation that goes hand in hand with that called Superpower Thinking, brain-boosting 

liquid vitamin formula. And so, these things really sell themselves. And within 5 to 10 years down the 

road, these things are going to be in huge demand. We're seeing huge levels of increase of marketability 

in our niches, in our brands. And that's what research.  

 

Number three is learning. Every product that someone buys at Superpower Thinking is something that 

they're going to learn about. It's going to be something new, they're going to be expanding their horizons, 

they're getting educated as well. Even if it's the beauty product, our Beautigena, or beauty product, we're 

giving them a book. It's a book on facial strengthening, where they learn about the 42 different muscles in 

the face. And they're using these muscles to bring circulation to the face and to bring beauty and longevity. 

So, even the beauty part they're learning and that's one of the main components of our Superpower 

Thinking business is that we offer learning to every product that's involved. There's not a product that we 

have, where we don't offer learning somehow some way; whether it's a book, an eBook, seminar, a 

webinar. Whether the product itself is boosting intelligence like the Superpower Thinking super berry 

tincture, and this learning is really what sets us apart from the rest. Most people are selling a product and 

that's it, right? They go on Best Buy, they buy the product and that's it have a nice day. Well, we've 

incorporated learning as well. So, not only does somebody buy a product for their consumption, but they 
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also receive education that's attached to that product. And that goes for everything. Even our fitness 

program, our fitness program is called Structural Training Fitness. And that has an entire book, with 20 

different chapters to teach people structural training, it's not just a video and audio type of thing. Just like 

this, for example, even this product, the e-commerce entrepreneur, even though it's a free product, how 

much did you learn. This is what we're doing with all of our products.  

 

Number four is level of positivity. When you signed up for superpower thinking, you did not realize the 

level of positivity that is going into this business, and positivity brings money. So, if you look at all these 

products, they're extremely positive. You're not just buying vitamins, or you're not just buying a 

subscription to a health subscription, you're getting loads and loads of superpower thinking positivity, 

which is all embedded within these products to allow people to enjoy and have the greatest experience 

possible, which will number one, bring them back to buy more. Number two, have them buy another 

product from a different brand of the business, or number three want to get involved in some way. Maybe 

you can sign them up and make that hundred-dollar bonus just by them coming back. And you didn't even 

have to ask them. They check the website out, they're interested and you got that sale. 

 

Number five is content extensiveness. We have over 10 books that are going to be on the website by 2021. 

All right, we have workbooks. We have videos, we have audios, we have seminars, we have webinars, we 

have everything as far as when it comes to extending our content, each product is really extensive in 

content. It doesn't matter what product you choose, it could be the Superman Graduates Institute, there's 

a whole bunch of content within that school that eLearning curriculum. It can be the tincture, it could be 

the Superman mind self-development program, whatever the product is on the website, you can talk all 

day about it literally, you could take one product, and have hours and hours of content that's already there 

for you. You don't even get to create the content, it's already there, you can read it off the page, and create 

websites, audios, videos, webinars for your business. It goes on and on. And we teach you how to do that 

with the training. The people who have received the training already know how to do that. But the people 

who just signed up for the business, we give you methods to learn how to use the content that's already 

within the program to build websites, eBooks, videos, whatever you want, you name it, we got it.  

 

So, number six is connection. We're connecting around the world people. We have the internet now. And 

this business opportunity is available for everyone for $200. You're able to offer anybody in this world of 

business, I don't care if it's a homeless person in a shelter, we can help them get that $200 up somehow 

some way. And we can get them involved. It doesn't matter if it's someone in Africa. There is somehow 

someway this person will be able to get that $200 to start this business if they wanted it bad enough. So, 

that's the main component if they want it. If they want it, it's a possibility. So, there's a lot of people where 

that's not true in other businesses where if they want to get involved, they can't get involved because they 

just don't have enough money. Franchises cost 10 to 15, sometimes 20 to $50,000. Where we're giving 

even more quality than these franchises even more selling potential for 200 bucks. Why did I do this? 

Why is it so cheap? For connection, for global connectivity. We're able to reach everybody in the world. 

So, even though this business could have easily been franchisable for 10, 15, maybe even $20,000, I would 
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have only been able to get maybe 1000 to 5000 signups per year. Whereas with this company, we can 

make millions upon millions of signups per year by scaling the leverage of the Internet.  

 

Number seven. Number seven quality is research and quality. These products are handpicked and they're 

handcrafted. So, everything that you see in our lineup is handpicked through research. It's handcrafted 

personally by the team at Superpower Thinking. As far as the tinctures, the gummy bears, the beauty 

product, you're going to be crafting that at home with your very own hands. We're going to give you a 

very simple setup. It's a two-page packet of what you need to do to get the product together. And then you 

pretty much make that product at home. And then you ship it out, and you're able to make 80% off of that. 

We've been able to simplify it in such a way that we don't need a mass type of wholesale type of 

distributorship. We have our business owners handcraft these parts themselves because it's that simple 

with the bottling and the labeling. The hardest thing is to get the label on the bottle, that's the hardest thing 

to do. And so, because of this, we're able to offer people handcrafted, exclusives products that are 

personalized, every single one is handcrafted, and people love that. They want to buy personalized 

products that are handcrafted. And every single product in our company, we're able to offer that.  

 

So, number eight, which is the last quality of the scalability of our company, why it's such a powerful 

company that you got involved in is expandability. So, just the amount that this company will be able to 

expand, if you just understand that by you signing up now, you were able to expand hundreds and hundreds 

of times, maybe even thousands of times more than what you first signed up for. So, what I mean is, 

whatever your goal is, it can be hundreds of times, or thousands of times more than that, because of the 

expandability of the company. We've used the same missions, and principles of the greatest companies 

like Tesla, Amazon, Microsoft, Apple, all of their qualities that they use to expand their business we've 

implemented into our company. And the main quality is to give people the best user experience.  

 

So, when you have somebody who's buying from you and they know that these products are handcrafted, 

that you're personally mixing these products, putting them into the bottle, labeling them, making sure 

everything's right, shipping it, this is the type of quality that users want. They also are looking for a great 

experience, which we provide on the website. They're able to learn, everything is interactive, they have 

an institute they can go to and be interactive there. They could learn with other students, they can chat 

with them on the institute platform. There are ways where they can contact me, the developer, they can 

contact you through the squeeze pages, the landing pages, there's email interactivity. With these great, 

huge, massive companies, that's not possible. There's no interactivity. So, the expandability is really a 

great factor. One of the other factors that comes into account of why this company is so expensive, is 

because of the connectivity, which was the sixth reason that I told you guys about. We're able to reach 

everyone in the world. You can go over those top eight reasons why you should be confident, why this is 

the greatest business that you signed up for. 
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SCALING YOUR BUSINESS 

 

In the beginning, we're going to be starting small. We're just starting a business, it's going to be very small. 

And we're going to be working our way up to build a huge business with hundreds of employees hopefully. 

And what we need to do is we need to prepare for that. So, for example, one of the greatest ideas that I 

can give you as far as your business is opening up a telephone sales team. Now, in the past, we would 

probably open up an office and get the sales team started. But you don't need to do that anymore. On the 

internet, there are things called log in telephone platforms, where people can log in and start to make calls 

with the leads that you provide daily. And you can scale the entire world doing this, which means that 

everyone in the world could log in to your platform, and start making calls to start to generate sales for 

your products.  

 

Now, we have a product called Beautigena. And Beautigena is a product that needs to be pretty much put 

together in a kit, very simple kit, and then mailed out. Which is not too much if you sign up for superpower 

thinking when you look at the instructions to put the kit together. It's very simple. But what happens if 

you do follow my tip and make one of these global telephone login platforms and start to make 1000 sales 

per day. Then that simple task of putting this bundle together is something that's insurmountable, and 

you're going to need help. So, you prepare for that. So, you have to start writing your goals down. How 

many kids would you want to sell per week? In the beginning, you might want to sell 10 kits because that 

might be all you could handle. That's $1,000 per week, give or take a little more. And that might be where 

you want to start off nice and slow. But as things start to progress, and you start to pick up speed, you're 

going to start have to preparing, getting people that's going to help with shipping people that may help 

with ordering the lotion and the oil. You might want to get people to start helping putting together the 

products, maybe putting labels on it. Now you got a little team, maybe a four-person or five-person team 

along with your telephone team. And now you're scaling out and you've prepared for that to make more 

money. Now you can handle 100 to 1000 orders per week, where you're making, $100,000 per week 

because you were prepared for it.  

 

Now, if you didn't prepare for that scaling, you wouldn't be able to make 100 kits per week to 1000 kits 

per week. You would be baffled, and you'd be confused and you'd be frustrated. So, this is something that 

I want you to really start to prepare for guys. In the beginning, when you sign up for my company, it's 

nice and cute, everything's laid out for you. But you have to understand the fuel in the fire for e-commerce, 

it's going to be an explosive thing for you. And if you're not prepared to expand, then you're not going to 

be able to catch up to the momentum you're building with. So, what you need to do is you need to start 

preparing in the beginning, how many employees am I prepared to have in the peak of my business? How 

many products am I prepared to ship out? If it's Beautigena. A lot of these products are digital. So, you're 

not going to really need to do anything. Even the e-commerce entrepreneur business opportunity when 

you go and offer that out and you make $100 per sale on that, you don't have to put any product together. 

There are only certain ones like the health and nutrition or the beauty products, which we've made it so 

simple that it's kind of like a franchise where you're able to put these products together at home and ship 
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them out through your house. Very simple. But massive amounts of profits are going to be gained through 

this because of the way that we put it together. We've done a lot of research. So, you have to prepare for 

that guys.  

 

What if Bill Gates didn't prepare for success, what if Steve Jobs or Jeff Bezos or Elon Musk didn't prepare 

for their success beforehand? They wouldn't have been prepared to handle the physical activities that were 

required to keep their business growing and shining and flourishing. So, this is what I am telling to you, 

because it doesn't just help you, but it helps everyone in the business. We don't want people calling you 

up and saying, hey, where's my product? Then you say, hey, I'm just too backed up, I'm too busy. That's 

the worst thing you could tell people. How many businesses are saying that to their customers nowadays? 

It's the worst thing you could say to a customer. Oh, I'm too busy. I'm backed up, please give me time. It's 

the worst thing you could say. So, what you want to do is you want to reverse that and say the best thing 

and say, oh, yeah, we're taking care of it, we have a full team that's available, we're taking care of the order 

now. So, you're going to have to be able to prepare for that.  

 

Now, another suggestion, if you want to start scaling and growing, is making a telephone sales team for 

the business opportunity. There's another niche, another brand, where you're able to gather a telephone 

team around the world, you don't need an office, you can get thousands and thousands of people 

throughout the world making telephone calls per day. You give them a little split on your commission, 

maybe tell them, I'll give you 50 bucks per sale if you make 10 sales. I can teach you how to make 30 

sales per week. If you make 10 sales, it's 500 bucks, if you make 20 to 30 sales, that's more than $1,000 

per week. That's more than what people are making normally. So, a lot of people are going to sign up for 

that telephone opportunity. And you'll have thousands of people across the world making sales daily. So, 

that's another way to expand your income. So, even though you're only making 50 bucks now, per business 

opportunity instead of 100 if you're doing it yourself. You're now scaling out. What's 1000 times of 50 

per day?  

 

And these are the possibilities that we're going to be laying out for you when you sign up. We're going to 

give you a whole bunch of these type of platforms and models that you can pretty much copy and paste 

for your business to be successful. So, that's the bonus tip for you guys, is to be prepared for the expansion 

of your company, you have to be ready for it. If you're not ready for it, then you're not going to be able to 

expand. So, you can prepare by saying okay, well, I'll be prepared to work with this many amount of 

people. I'll be prepared to pay them this amount of money or give them this amount of commission, or 

whatever you do start to make that plan for when you make 10 sales, 100 sales, 1000 sales, then you can 

go up to the big boys 10,000 sales, millions of sales per year. This is the possibilities here.  
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PROTECTION 

 

We want to protect our investments, we want to protect our business, we want to protect our employees, 

we want to protect ourselves. This is something that I learned actually even more during the 2020 

pandemic, is that in this e-commerce entrepreneur game, we're going to want to protect ourselves, our 

investments, our families, everything the most that we can. So, when I had issued out this e-commerce 

opportunity, I was able to give people a sort of protection against whatever they're doing on the 9-5. 

Because if I'm able to give people a stream of income where they can start off making one k per week 

then two k per week, then maybe three k per week, within maybe six months, then this is ultimately is a 

protection against any type of 9-5 that they may be having.  

 

So, this is what I suggest to you, if you want the ultimate protection against your funds, against your 

investments, you open up your own business. We see this with extremely wealthy people, where they open 

up nonprofit organizations, charitable organizations, which in themselves are businesses. Because what 

people don't understand is that businesses are one of the best investments that you can make, period. They 

say real estate is the best investment. And at this point, I would like to disagree. And I would like to say 

that opening your own business, even if it's a sole proprietorship, would be the very best investment you 

can make. And if you look at any billionaire that's out there, they open one business after another, after 

another, they continue to buy businesses. They're not worrying about real estate, they worrying about 

buying businesses to protect their investments. Why? Because businesses circulate money. You can go in 

there and you can put, let's say, 3000, $4,000 into a CD fund but it'll sit there, it'll crew a very low-interest 

rate of about 1%. And at the end of that investment, you made pretty much nothing. But if you were to 

take that 3 to $4,000, and invest it in a business that's online, you could potentially make a million dollars 

within the next couple of years. If you're doing the right thing. Even with just 3 or $4,000. If you set the 

website up, you have a good copywriter, you have the right products that are hot for today's market, you 

can promote this website to a level where you can start circulating money, way more than 1% on a 3 to 

$4,000 CD investment. And so, this is one of the greatest ways to protect your money.  

 

Another way to protect your money is to continue to protect others in your business. Because what I'm 

starting to notice is that when things hit the fan, employees will go out there, and they'll leverage 

themselves and they'll find other jobs, even if it's a temporary type of situation where they'll find more 

support within that employee group or within the morale of the company. So, if their employees aren't 

being treated well in the company that they're at, they might not say anything, but they're very well on 

their way to find another type of employment opportunity.  

 

So, what we need to start to do is we need to start protecting our people. That's why e-commerce 

entrepreneur, the main motto, the main goal is to have everyone that signs up as a business opportunity 

reach the same level of financial equality as each other. Now, we're starting to see the potential of e-

commerce. Jeff Bezos is the richest man in the world. He made $200 billion just with a shipping website 

that he continue to expand and optimize. It's just a shipping website. It takes third-party distributors, 
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wholesalers, drop shippers and they connect them with buyers and that's it. No type of ingeniousness. It 

was an optimization of eBay. But what he did was, he was able to put his chips where they're the most 

valuable. And that was in e-commerce. And now I'm providing that same opportunity for you. Start 

investing your money, not in Bitcoin, not in gold, not in silver, not in real estate, but your own business. 

And the most profitable, the most potential-you could have in business is in e-commerce. It's not an 

affiliate marketing, it's not in drop shipping. It's not in digital marketing, it's in owning your own e-

commerce business with your own website.  

 

And then you can start stepping into that potential. If you have a website with products that people desire 

that are hot on the market today, you're doing the right promotions, you're in millionaire potential. And if 

you continue to expand, like these bright entrepreneurs of our day, you could be in billionaire potential. 

So, that's another way that we protect ourselves is through pretty much protecting other people in our 

business. So, when you sign people up for the business opportunity, I want you to let them know all of the 

benefits. if they have any question on this program, if they have any question on the training, if they have 

any question at all, lend your hand out. Keep your contact information open for them, if they may need 

help with something on a landing page, just be nice and help them. Even though you only made what like 

maybe 100 bucks. So, what you're still helping people and when you help others, when you're protecting 

others, that's protecting your investments, that's protecting yourself. That's protecting everyone because 

now this person knows you, they trust you. And now you're becoming more profitable.  

 

If you look on the dollar bill, it says In God We Trust, right. So, the main message on the dollar bill to in 

crewing a large amount of value is building trust. And how do you do that? By protecting others. How do 

you protect others? By giving them the best opportunities that they can. If there is an opportunity out there 

for them, and you throw them under the bus because you want to get on top. Even though in the short 

term, it seems like that's the more profitable thing to do. I guarantee you guys, it's not trust me, you’re 

looking at these things going on with our country even where society has put up blockades for people with 

great talent, great potential, and they end up get thrown under the bus. And now even these larger types 

of companies and corporations and even leaders and governments are starting to see the back end from 

that, the reverberations, the karma, one might say.  

 

So, that's the two main things that I want to get across to you. If you want to protect yourself and your 

investments in this game, protect your future, you want to invest in your own business, which is the best 

investment. And number two, you want to protect other people. And if you can do these two things, then 

you will have a bright future my friend ahead of you. Because these are like the two legs of business, of 

long-lasting business with longevity, and expansion. And a lot of people lost sight of this fact they say, 

well, if we blocked this person, well, he's not going to have that opportunity. And we'll have all of this 

resource. And yes, this might work on a short term, just like a scam, just like a Ponzi scheme, or scam 

artists on the internet. They'll say, oh, you can make a million dollars with us overnight or you can make 

thousands of dollars overnight. A lot of these pyramid schemes are out there saying oh, well, if you buy 

our products every month, you can be successful with us. Yes, this will work on the short term. But in the 
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long term, it doesn't. They end up either getting sick, they end up losing their money in other investments, 

they end up going bankrupt. All of these types of situations happen. The long-lasting long-term 

investments that expand, that create true wealth are from protecting others.  

 

So, number one, get your own business online. Get a website out there, find out what the best products 

that are available today. Find out what are the products that will be the most profitable five years from 

now, ten years from now. Start looking at the long term invest in that business, it's only it's not going to 

cost you much. My business costs 200 bucks, you get a full-blown e-commerce business. And let me tell 

you something, there's a lot of people that don't like that fact. There's a lot of people that don't like the fact 

of what I'm doing that I'm giving out a full-fledged business with all of my licensing to all my products 

for 200 bucks, it rubs people the wrong way, you want to know why. Because when you're giving people 

opportunities like that, there's other businesses out there that can't say they're doing the same thing. And 

they don't like that. But that's not going to stop me, because I've already made the commitment to give 

people opportunities versus block them, or to put them in a situation to say, oh, well, you can't do this, 

you can't do that, or try to paint a picture for them that's not true. Like, for example, I could have just done 

affiliate marketing. Giving people 20%. And that could have been it and I would have been fine. As a 

matter of fact, I possibly would have made even more money. But I have a good conscious breathing down 

my back. I have a knowledge base that says, well, if you can do better than do better, and this was how e-

commerce entrepreneur was, was born.  

 

So, these are the main two things people, and this is the message that you need to protect others. You need 

to learn about protection. If there's one thing that you learn from 2020 and what happened. You need to 

start doing the opposite of what mainstream is doing. Everybody in the world can block another man or 

another woman and say, you know what, you're not good enough. Your background isn't good enough. 

You know what you don't have enough experience. Listen to me, e-commerce entrepreneur is available 

for everyone. It's available for everyone. There's no one that gets turned down. If you have the 200 bucks 

to get the basic things that I need for your licensing agreement as far as legitimacy and liability concerns, 

then you have yourself your own business. So, there's no one that's denied. And that rubs people the wrong 

way. Because even the country is denying certain people. You're getting put into certain type of categories 

or status, or whatever your status is. Whether you make this much money or that much money. And so, 

there's a lot of stuff where people get thrown under the bus. And so, this company is pretty much a gift to 

everyone in the entire world to say, you know what you can do something better. And that was my way 

that I protected other people.  

 

CONSUMERS VS PRODUCERS 

 

So, throughout our whole life, many of us have never been taught the true secret to success, which is the 

simplest secret to success. But for some reason, it's not being taught in our schools, even by our family, 

it's not being taught anywhere. And even if you get a degree in something like economics, it's still very 

vague, because of all of the other information that's offered. But quite simply, the secret to success has 
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been marketed for centuries and millennium. And you can find thousands and thousands and thousands 

of books written on what is the true secret to success in the market. And if you look back in time, you 

could find even more secrets of success. Where everyone tries to point to one thing, if there was one thing 

that you could learn, it would shift your mindset and make you successful. And I've been focusing on what 

this main key is, and I believe that I found it. And it's the simplest ideology that once I found it, it was 

very surprising that there was really nothing that you had to learn, it was just a very simple principle. And 

everybody has their own view on what the single most important key to success is. But I believe that this 

key is just bigger, it's more powerful, and it's more truthful.  

 

So, my personal belief that the number one key to success in commerce, or business period, is a decision. 

That decision is whether you're going to be a consumer or a producer. Now, if you choose to be a 

consumer, then it's going to be very, very, very hard for you to reach success. But if you become a 

producer, then you will be able to have your own products, manufacture your own goods, and have 

success. Now, if you look at the statistics, 99.999% of people that are successful in today's market are 

producers. There's not a bigger statistic on who is more successful as a human being, then the decision 

whether you're going to be a consumer or a producer. Now you can preferably be both. But the more that 

you're a consumer, the more that you're going to be spending money, versus the more that you're a 

producer, the more you're going to be earning money.  

 

Now, if you're a producer in this e-commerce game, it's a great time for you because you can scale your 

products, or your services across the entire world now, and I teach you how to do that. But if you're a 

consumer, you have the entire world that's trying to make money off of you. And so, it's a very important 

decision to make. And a lot of people come to me they say, Chris, well, how can I possibly be a producer 

and those fundamentals are in this program where I teach you to do what you love. If you find out what 

you love to do, what you have gifts in doing, then you'll be able to make products easily. It's pretty much 

learning how to create labels or bottles or packages to put what you love in. It's like putting your love in 

a bottle kind of. I've always been big into music. I've always loved music. And it was always my dream 

to become really big in music, but unfortunately, music, as I grew up and matured, didn't really grow up 

with me. And the music that I had love for so many years, which was hip hop, didn't really end up maturing. 

And I said, well, if I continue in this type of music, then I'm really going to be regressing, because of my 

growth and my principles and everything that I'm growing into, and what life has provided for me.  

 

So, now my products are at a much different higher level, but I was able to incorporate my music into my 

books, where when I was writing, sometimes I was creating songs. I was explaining my information 

through song, whereas when I was explaining it, and putting it on the paper, it was kind of like a musician 

who is writing a musical piece or lyrics. And so, I was able to incorporate and combine both arts of 

authorship, and music together to make very, very powerful books, which really, I did not even expect in 

my wildest dreams that they would be as powerful as they were. Now, if I was just writing books, without 

listening to music and writing the book as if it was a piece of music, the books would have not even been 

a percentage of as powerful or inspirational as they were when I combined what I loved. I put love in the 
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bottle. My true talent, my gift was in the books and what I was writing. And so, this is the best way that 

you can become a producer. 

 

And in the beginning, it's not easy, because you have to learn how to make labels, how to order the bottles, 

what you're going to put in the bottles, how are you going to market the bottles. But nowadays, there's 

programs that teach you how to do this stuff. They're far and few in between, they're rare. But they're 

available, where you can purchase a program that teaches you how to become a producer. This is one of 

those programs. And so, unfortunately, we're not teaching this to our kids, we're not teaching this to our 

students. The government's not teaching it to the people. And it took me a lot of experience. It wasn't until 

I was 36 years old that I realized this key of success. And I believe that this is the strongest key to success 

that exists for a person that's trying to become a millionaire, a billionaire, an e-commerce entrepreneur, if 

you're to have any success, especially in America, then you must switch your mindset into becoming a 

producer opposed to becoming a consumer. Now, the simple decision of becoming an entrepreneur, 

whether it's an e-commerce entrepreneur or just a regular entrepreneur, is really going to be one of the 

main catalysts that are going to help you to think like a producer.  

 

But this has always been since the beginning of time, even if you look at the animal kingdom, there are 

certain animals that only eat and there are certain beings in the animal kingdom that provide. And those 

beings that provide are just higher in the food chain than those that are just consuming. Those that are just 

consuming are things like rats, and rodents where they're just going around, and they're not really doing 

much. But then as you move forward and higher in the animal kingdom, you have certain animals that are 

producers, that are responsible for helping the economy in some way. And so, the rat or the rodent whether 

it's a bunny or a mouse is completely dependent on what it's consuming. Whereas the producer has much 

more power because it's benefiting the economy as a whole. The ecosystem. Now, if you look at the word 

economy, it still has eco in it, eco which really correlates with this producer and consumer mentality. Are 

you helping the economy? Are you helping the ecosystem? Or are you just feeding off the economy? Are 

you just buying products and throwing away the plastics and throwing out the trash? And it's this mind 

shift, and it might take you a little bit to make this realization that wow, I must become a producer in order 

to become successful.  

 

And if there was one thing that I can tell you in this entire program, as far as giving you one key to financial 

freedom, it would be that. It would be become a producer. And even though it's not going to be easy, it 

sets you apart from the rest, it sets you apart from all the scam artists out there. Scam artists aren't 

producers, they're not producing anything. They're telling you, oh, you can make $400 a week selling our 

product within 24 hours. That's a consumer. Always ask yourself, am I working with a consumer, or am I 

working with a producer? I have on my website, seven different brands, we're going to be expanding to 

10 different brands, all of my books are free on the website, which I give to my business partners to give 

to potential consumers as a free product. Now, I tell them choose one book out of you know, there's a area 

on my website that's called the book chamber, and it has all my books that I've written. And they can just 

click on one book on the book chamber, take the link from the website, and then put that link within a 
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squeeze page and offer the world the free book, which makes people the happiest, right? Free content 

online. And there's no better free content than a free book on something that you're interested in.  

 

So, I tell my partners, I say, go on the book chamber grab a book, grab any book you want, and offer it as 

free. So, you can get people to give you your email, or you can drive traffic to your landing page. Now, 

that was because I'm a producer, it took me a lot of time to write these books, a lot of effort, a lot of energy, 

a lot of willpower to help the economy, to go out there and help. And that takes a mindset shift. You have 

to literally shift your mind. You have to shift who you hang out with, what you're listening to, what you're 

watching, what you're thinking, what you're believing in order to do stuff like that, and in order to become 

a producer. So, even though it's the simplest key, when you go to do it, it's going to take work. It's going 

to take a lot of work. It might take you six months to a year to even start to begin like a producer. But once 

you do, you're back on the road of your natural potential which is success. 

 

HOW TO GET AHEAD FASTER 

 

So, what sets you apart from the rest as far as if there's millions of people online trying to make money, 

and you're also a person that wants to make money, what's going to set you apart from the rest? Well, one 

of the main things that can set you apart and have you earning and achieving money very fast, is the idea 

of speed. If you look at people who are on the road, if someone's not going fast enough, the people around 

them are just going to start moving around them. And this is something that is just a law of physics. It's a 

law of motion. So, if you're working faster, then naturally, you're going to be moving ahead, not only of 

your peer group but potentially other businesses that are not moving as fast. We see this even in the country 

where politics are dead slow, the most of the politicians are over 60 years old. The speed has slowed down 

compared to the politics of let's say, the 40s, the 50s 60s, where these people were young gunners. You 

see people like JFK, and a lot of the politicians, but as time got on, they got older and slower. And you're 

starting to see the reverberations of that now. And currently, the whole economy is in a standstill, most of 

the people must move to the e-commerce sector. 

 

So, one of the main things, if you want to get ahead is speed. So, how do you become faster? You pretty 

much are going to work longer, you're going to become healthier, you're going to work with the right 

people, which if you want speed in e-commerce, you're going to work with freelancing teams. When you 

work with freelancing teams, you're going to get things done a world of a lot quicker than if you were, 

let's say, just working with an employee group that you're hiring. And this is because freelancers like to 

work fast, they want to get these jobs done fast so that they can get paid. Because they get paid at a rate 

that when they complete the job, that's when they receive their commission. So, this is one of the main 

ways  

 

Another way is to break out of the victim mentality where you have to block others, through your 

judgments of who they are, what they should be doing, or all this nonsense. Once you break free of that 

you'll have so much more energy to give. Not only to your business but to others in general. Because the 
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victim mentality is something also that we see running rampant in this country. And someone's got to be 

blamed whether it's Donald Trump or this politician or that one. Hillary Clinton was the worst person in 

the world during the last nomination and elections because there was a wrong email that she sent, she read 

the wrong email and that's because of this mindset of victimization. Someone must be a victim, someone 

must be a villain, and someone must be wrong and this is something that slows us down. 

 

So, when you free yourself of these certain types of mindsets, you become very fast at what you do. It's 

very simple to free yourself from the mindset if you know how much energy it's taking from you. In the 

beginning, it may seem oh, well, you know, I'm able to judge others and put others down. And actually, it 

makes me feel good because I'm receiving energy from the person that I'm judging. I'm able to block his 

path everywhere he goes. I'm able to say, hey, he's not doing the wrong thing. He's not supposed to be 

here. He's not supposed to be there. But once you free yourself of that, your mind ends up having so much 

more energy, and instead of running people over or trying to run people down, you're now moving with 

this energy that's live, it's pure, it's ready to roll, it's ready to take action. The man who's judging another 

man, he doesn't have that action potential. He doesn't have that energy within him. It's being sapped away 

through this victim mindset. So, stay clear of that as well.  

 

Another way to just be faster than the people in the game that you're working against is just being more 

experienced and more knowledgeable. So, do study, be knowledgeable, and you'll be able to really fly 

ahead. And if you do these things, then it's going to be like you’re a person in the Lamborghini versus a 

person who is on a bicycle. The company is so used to doing what they've been doing for so long that 

they've become rigid, their structure is all stressed out and tense. And here you are learning, doing the 

right thing. Opening pads for people actually, you're actually going the opposite energy, which is where 

all the energy is, which is instead of judging people, putting people down, you're opening up opportunities. 

And now you're in the position to overcome your competition. They say, oh, well, Chris, it only matters 

about our SEO. And it only matters about what we put online. And it doesn't, it matters about the quality 

of your products. And if you have a company that's throwing people under the bus, or doing the same 

thing, or has become rigid in their system, then they're not going to be coming up with the products that 

you're going to be coming out with. They're not going to be forming the relationships that you're going to 

be forming, they're not going to be coming out with the content within you that you're going to be coming 

out with. So, your speed is going to pick up, you're going to gain momentum like that. And this is important 

to know because, in today's world, they're telling you the opposite. They're saying, well, if you scan this 

person, or if you throw this person under the bus, or if we tell this company what they're doing wrong, 

how they're evil, then we'll be able to get ahead.  

 

Now, don't get me wrong, competition is great. But there's an ethical way, there's a gentleman like way to 

compete with your partners. And today's market is not really exercising ethics. And if there's one major 

thing that can really heal our economy and fix our economy it's business ethics, it's work ethic. Listen, the 

hard worker is not on the computer all day, even if you're an e-commerce entrepreneur, you might be 

going out there in the city on the streets, giving out your business card, letting people know about the 
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opportunity, letting families know, you can walk up to an entire family and say, hey, guys, how are you 

doing? My name is Chris. And I'm currently working with a company called e-commerce entrepreneur. 

And we offer a business opportunity where you could potentially make a million dollars online, are any 

of you guys interested in becoming an e-commerce entrepreneur. And whatever their response is, is most 

likely going to be positive. Because you're saying they can make a million dollars you genuine about it, 

you feel that's true, you know, that's true.  

 

So, the energy is there, you give them your business card, you walk away. Nine times out of ten, they're 

going to talk about it a little bit on the way home, after their dinner, and maybe the son goes on the website 

and checks it out. And he's in college and he signs up. And then lo and behold a couple years later, he's 

making thousands of dollars per week. He's making 200 grand per year. And he's on his way to make his 

first million. And he thanks you. This is the energy that's needed. Not the energy of oh well, Donald Trump 

is wrong. I hate this person. I hate that person. These people are to blame. It's the wrong energy. So, this 

is the main thing. If you look at the energy of my company, and what I put out there that's available for 

people. That's the energy that will put you ahead, that will make you speed ahead. So, if you're interested 

in opening up your own business, look at my business model, look at my website, look at my products, 

look at my books, look at my recordings, my videos, look at the people that are introduced in my programs. 

Look at how I present things and you'll start to have an idea of the business energy that is needed like fuel 

to move ahead and to move faster. The certain types of fuel that you use to motivate and gain momentum 

in business are crucial to know. And so, helping others, being honest, expanding, being intelligent, being 

strong, these are all business ethics that are going to help you in the future. And if you look at my books, 

it's just loaded with tons and tons of content of the type of energy that ties together to gain momentum, to 

gain speed as an e-commerce entrepreneur.  

 

So, don't be scared of these giants. David ends up beating the life in the end because he has faith of you 

doing the right thing. So, if you like you go online, and you go on Google, and you start typing in things, 

and you see these companies out there that are conglomerates, corporations, don't be scared of them. Know 

that you have better energy, you have better intent. You're out there to help everybody. These companies 

do not have a product that can be offered to everyone to make them millions of dollars in their lifetime. 

So, when you start to resonate with this, and you start to understand the power that you're working within 

e-commerce entrepreneur, as a Superpower Thinking business partner, then you're going to start to gain 

confidence. And you'll start to rise up against these Goliaths and these giants and say, hey, I'm not scared 

of you. I might not be as big but I'm quicker, I'm nimbler, and I have more speed than you. I'll get to the 

target faster. I'm more intelligent, doesn't matter how big a giant is, if they're not as intelligent, if they're 

not intelligent enough to help everybody, then they can be as big as they want. They're going to go around 

in circles trying to maybe eat animals, they're not going anywhere. But the person who's quick and nimble, 

he's smart, he's intelligent, he's on his feet, he knows what he's doing. He's going after direction.  

 

So, you can look at these giants in the game, just in circles, they're just looking for animals to eat and 

things like this. These are the people with the victim mindset. They're out there. And they're just looking 
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for anyone to consume. Who can I talk about? Who can I judge? They're just going around in circles, 

whereas the person who is building momentum with the business ethics that make true long-lasting 

change, then you know that this person has a direction, he has a point A to point B. And that point B is to 

help others, to build people, to build their business, to help them. One day, this business will help their 

family, it'll help their friends, it's going to help them, it's going to make them feel better about themselves. 

They're going to be able to put their children through school, they're going to be able to get their family 

what they want. If they have, God forbid something happens with their health, they'll be able to go there's 

no worries, they have money to take care of that. If someone in their family that they never have to worry 

about going and saying, you know, we don't know what to do, what can we do? You'll have money to get 

them health insurance or to put them through college or whatever the case. And that's the energy that we 

need and we can supply that to everyone now. 

 

LEADS 

 

What are they? Leads are a group of phone numbers or emails or contacts that you can use to contact 

people who are potentially interested in your product. When you go online, you can buy lists of leads. 

Some of them are 1000 phone numbers long, some of them are 10,000 phone numbers long, I just recently 

bought a list of a million leads, where I have a million phone numbers. These are the backbones of all 

sales. Leads are just as important as sales. Because without a lead, you can't have a sale. You can call 

anybody up out of the blue and try to sell them your product, but 99% of the time they're not going to buy 

unless it's something that's a necessity. But if you're going for high ticket items or products, you're going 

to want to find leads first. This is what all successful salespeople do. For example, if you're going out 

there and you're selling toilet paper, you can contact anyone. But if you're an e-commerce entrepreneur, 

and you're focused on selling a product that maybe $40,000, then you're not going to be able to just call 

anybody up and say, here's my program.  

 

This program is a lot different than toilet paper. It's been something that you've been working on for a 

long time to make the product well acquit. And you refined it enough to sell it at such a price, which took 

a lot of research, a lot of knowledge, a lot of work. But here's the catch. All of that means nothing if you 

don't have the right lead. So, knowing that fact, you can say that these leads are the backbone of your 

business. And if you look at e-commerce entrepreneurs, if you look at any salespeople, whether they're on 

the telephone, whether they're going door to door, these people are preferably going to potential customers 

that have an interest in it. So, if I buy a million leads that's online and I don't really know who these people 

are. But I know that they're interested in my product, because I had a lead generator, someone who 

generates leads, create a list for me, and I paid him for that list. Now he gives me a million leads. And I 

don't know anybody in the leads but I do know this, that within that list there's potential. And whenever 

you buy leads, you're not supposed to look at it like you're buying just people's names and number. You're 

looking at it as your buying potential. 
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So, the difference between a person who's just cold calling anyone or contacting anyone, versus a person 

who is strategizing through leads is really the person who is going to go out there and be more successful. 

Anybody who's had, let's say, eight years of experience or more in sales, these people are going after leads. 

They're not going after the people that are in the phonebook. They're not going after white pages or yellow 

pages. They're buying leads from reputable lead generators, who are giving out lists of leads for a certain 

price. Now, obviously, a million leads is going to be a lot more money than getting 100 leads. But you 

can still start out and make a lot of money with 100 leads. Because even within that list, the potential is 

there for you to make maybe 20 sales.  

 

And so, if you have a lead list of 100 people that are already interested in the products that you have to 

sell, you can easily make 20 sales off of that lead list. Now, if you're selling something for $40,000, let's 

say you're doing a training program, or you have a high-ticket item, let's say appliance or product, then 

that's a lot of money. That's a close to a million dollars just through a lead list of 100 leads. Now, if you 

don't have the lead list, and you're just calling through the white pages, or you're just contacting any 

random people, then you may get one sale out of every thousand, which is going to take you a long time 

to generate. That's going to maybe take you a month to generate maybe 40 grand, where if you have this 

lead list, you could probably make a million dollars within a week. So, this is the importance of leads. 

And the main thing is to know is to look at the leads, not as people that need to be called but potential. 

What is the potential within that lead list? And then on to go further you need to understand that the lead 

list is basically being generated by someone who's going out there collecting information out there on the 

internet, or maybe a person to person, business to business.  

 

So, you have to find the highest quality lead generator, the one who has the best list. And salespeople 

know on the inner circles, who has these lists. People who sign up to e-commerce entrepreneur, we provide 

them with lead generators, where people are going to sign up to my company for 199 bucks. We give them 

a whole team of people that's going to help them along the way. One of the departments within that team 

is lead generation. So, we supply these partners of ours once they sign up with about maybe four or five 

different lead generators that we are using right now that are the top lead generators. And then the person 

in our company, our partner contacts that lead generator pays for a certain batch of leads and now they 

have huge potential to make sales and money. So, this is how the game works. without leads, you don't 

have sales. And that's where the potential is.  

 

So, the first thing is to get to be familiar with creating a lead base. And then you need to become familiar 

with getting the best lead generators that are out there. And if you can do this, then you'll start to realize 

that leads are not sales, they're not money in itself, but they're the potential, they are the catalysts, the 

precursor. They are the fundamental step before you can even make a sale. And so, they're almost as 

important as money. This is how important they are. So, you might not start off buying a million leads. 

But like I said, be aware that even 100 leads if you buy them, maybe a good quality batch of 100 leads 

might cost you 20 bucks. If you're getting supreme leads, like from very, very high up type of lead 

generators that are in the top of their game you're selling may be a product that's worth $100,000 it might 
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be more. But for us who are scaling the internet, these leads aren't really that expensive, but they can 

provide us with enormous amounts of money.  

 

And it's through these leads that we achieve whether through squeeze pages or through lead generators or 

influencers or there are countless ways dozens of ways to produce leads that we accrue a wealth and 

eventually become a millionaire. And my goal is to have everyone on my company eventually become a 

billionaire. Because this has now been made a possibility through the e-commerce and worldwide web.  

This was a very complicated scenario to explain, but I tried to make it as simple as I could for you. So, I 

hope it was simple because it's something that could go on and on and on. It's a very complicated subject. 

And so, I tried to really break it down and be as simple as it can.  

 

MILLIONAIRE MINDEST 

 

The million-dollar mindset is something that very few people are able to obtain. And it is something that 

takes work, you have to wake up in the morning and work at it. You got to, throughout the day work at it. 

At the end of the night, you're going to work at it. And what ends up happening is when you have enough 

thoughts that concentrates the mind to have you form beliefs, and these beliefs start to create energy that 

you can act from. So, the millionaire mindset isn't like the secret or the law of attraction or is going to 

manifest millions of dollars into your life. What it is, is, it's an energy that's going to be concentrated the 

more that you focus on it. That's going to allow you to take action in the same way or in congruence with 

millionaires. Because if you look at all wealthy people, overall, they're taking the same action. They wake 

up at a handsome time in the morning, they do the very best possible actions they can. Their thoughts are 

in alignment with achieving wealth, and also giving value to others. And they're consistent. They know 

how to deal with their emotions, they know how to deal with resistance, and they have models and plans 

formulated so that they can get throughout the day, the month, the year with their vision. But if you're not 

focused on this millionaire mindset, then you're not going to be able to get to the next level. Billionaires 

had to first think like millionaires and millionaires had to first learn how to form this millionaire mindset.  

 

So, as far as the people that are on this training, I want to let you know that I reached out to from America, 

because of the power of our currency. So, my hundred dollars that I'm earning is not the same hundred 

dollars that you're earning. So, if you look at the $200 that we make from the program, I receive $100, 

and you receive $100, we're going to split this because you're a sales expert, you're a partner and I want 

you to be a partner with me. So, it's split 5050. Now the difference is in the country that you live in, 

compared to the country that I live in, this money is worth a lot more to you. Double, sometimes triple, 

sometimes quadruple where you go. So, let's say you make four sales during the day. Then, to me, that's 

a humble type of wage, but to you, that is in my country would be wealthy, or entering into the higher 

middle class. So, this is one of the main points that I'm trying to get through to you that as far as the 

millionaire mindset, when we look at money, we have to believe we deserve it, we have to believe we're 

worthy of it. We have to believe we can achieve it. This is how I was able to reach you. If I didn't have 

this millionaire mindset within me, there's no possible way that this business would have been formed. 
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There's no possible way I would have been able to contact you and to have you prosper from my products 

and my program. 

 

So, allow me to teach you the millionaire mindset. Because the reason that I'm talking to you is because I 

want to help you. I want to help your people, I want to help your country. I want to help this world to be 

a better place. And the only way to do that is to connect the wealthiest countries with countries that need 

wealth, that needs support, that need help. And it's a benefit for my company because when I pay you 

guys, you guys are receiving an extreme form of wealth. Once I get you guys a sales team, and you guys 

have a 50-person sales team, you're going to get extreme wealth. Even in my country, this is extreme 

wealth to have a 50-person sales team and to receive $50 per sale on your team. But to you, that's the 

higher level of wealth you'll be experiencing. If you stick with the program, you stick with my training 

and the material that I'm giving out to you guys. But one of the main things that I need you guys to learn 

is the millionaire mindset.  

 

So, if you look at the Grant Cardone’s videos, he's a billionaire, he's mastered the millionaire mindset. So, 

it's one thing that's essential as you build to grow, because if you're on the phone, and you're talking to 

these people that want a business, and you don't have that energy of the millionaire mindset, most likely 

they're going to be less interested. So, this is the challenge for us, because you're in a country where the 

millionaire mindset might not be the dominant mindset. But that's why I'm here to help you on an 

individual level. And then you as well can give this program and this opportunity to others that you know 

in your town, in your city, in your country. And you'll be able to build your 50-person sales team with that 

mindset. That you're going to be helping people build a millionaire mindset. And that's the most important 

thing. Once that mindset is there, it's easier for you to get the money. So, the mindset comes first. And 

then the money comes and follows that after.  

 

So, with that being said, read my book, The E-commerce Entrepreneur. Read Grant Cardone’s books, 

watch his videos. And we obviously know who's the wealthiest being, you know, is our creator. So, let's 

stay focused on continuing to receive blessings from what created us. Because I believe that what created 

us wants us to be wealthy. If you look at our body, you know, there's a trillion cells in our body. Our brain 

is extremely wealthy. Our cellular composition is extremely wealthy. Our muscular composition is 

extremely wealthy. Everything about us, on a physical level, is very, very abundant, super abundant. And 

so, now we have to align our mindset with the abundance that we already are, that we were created with.  

 

So, you can also do your own training, go online, go on YouTube. There's a bunch of millionaire 

affirmations, millionaire mindset videos, and there's a lot of stuff on the internet. Find what strikes you, 

that resonates with you the most. That you identify with the most and use that to start cultivating your 

millionaire mindset. Start watching these videos every day. Start putting messages upon your office, on 

your door, on your bathroom stickers. I am wealthy, I am successful. I am a millionaire. These types of 

things help and obviously when it comes to the millionaire mindset, believe that you're worthy enough. 
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You are worthy enough. Say to yourself right now I am a millionaire. Say that to yourself as much as you 

can and things will start to shift.  

 

FREEDOM IN TODAY’S MARKET 

 

In today's society and world, I need you to remember this one thing, that business equals freedom. The 

more business you have, the more freedom you will have. So, when we look at supplying ourselves in 

new business, were supplying ourselves new freedoms. Now, when you supply other people business 

opportunities, you're supplying other people freedom. And I really want you to take a good pondering of 

this thought, and check for yourself if this is true. In today's society, especially in America. If you don't 

have a business, then you're not going to have as much freedom. And I know that this may sound a little 

out there for students, where you have to reach out and say, well, what about my college degree? What 

about when I go get a job? My teachers aren't teaching me about business. My parents aren't telling me 

this. But I want you to ponder and check for yourself to see if this is true.  

 

Because if you look at all of the great people in our country, in today's market, they all have successful 

businesses, even Donald Trump. In order for him to become president, he had to have very successful 

businesses. Do you think Donald Trump would have ultimately became the president of this country 

without a business? And so, when we ponder on this question, and we start to resonate with it, we could 

say, wow, not only is it important for us to have our own business, but it's also just as equally important 

to give other people business opportunities. This is why I created the e-commerce entrepreneur because it 

gives people more freedom, thus gives me more freedom. Even the sales experts that I employ, are really 

signed under an independent contract, which means that they're doing services for me within their own 

business entity as their own sole proprietorship. I don't take them on board and employ them under my 

business saying that you're my employee, and you must listen to me. I give them guidelines, I give them 

a manual. And I pretty much teach them within the nest, and then once they fly out of that nest, I'm not 

there telling them what to do and where to go.  

 

So, even the employees that I have for the bloodline of my company, which is phone sales, these people 

are not employed under me, they're employed under their own business type, which is their own sole 

proprietorship within an independent contract. So, even my employees, the people that work for the 

company are given this freedom to be their own boss and to have their own business. I teach them and 

build them with a different model, not an e-commerce model, but a different model of how to build their 

business through phone sales expertise, which is also a highly lucrative avenue of income not only for my 

company but for these individual phone sales experts and managers and executives.  

 

So, we need to understand where freedom is right now because America stands on freedom. But what is 

America also stand on? The businesses that are run within the country. Without our businesses, our small 

businesses, our companies, our big corporations, our enterprises, then there is really no ground to stand 

on when you talk about the American way, or American truth or freedom. Because this was the direction 
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that we chose to go. We chose to take our country and push it towards the economy and build our economy 

up. And that's where the American dream was formatted to do. It wasn't formatted by saying, hey, work 

for somebody for the rest of your life and they're going to pay you a limited wage. No, the American 

Dream stands for unlimitedness that you have the possibility to achieve the dream of unlimited resources, 

unlimited abundance.  

 

This is what Jeff Bezos did, he achieved the American dream, his income is now unlimited. When you 

dream at night, those dreams are having unlimited potential, you could do anything in your dream. And 

so, that dream also stands for the business owner in this world. So, remember, that very, very important 

equation that business equals freedom, not on the ultimate truth, not the ultimate knowledge. But where 

we stand in today's society, this is something that you have to understand. So, I'm not telling you to drop 

out of college, I'm not telling you to drop out of high school, I'm not telling you to quit your job. But I'm 

telling you that one of the smartest ways to gain freedom in this world is by building a business. And that's 

what the e-commerce entrepreneur provides for you for $199.99, we're doing something that's never been 

done before. We're not just giving you training, which is worth over at least 20 to $30,000. We're not just 

giving you knowledge, but we're giving you the products to sell as well. We've done research and study 

on these products. These products are going to be hot for the next 50 years. 

 

Not only do we just give you knowledge and products, but we also give you a team of elite freelancers 

that are going to be there, that are going to assist you to grow your business. We're not going to stop until 

you have at least 100 sales funnels across the entire world. Where you're now receiving conversions from 

a global source. You start off with one sales conversion and then you grow from there. Where does one 

sales conversion come from? It comes from one simple sales funnel. We have the most powerful sales 

funnel, the most successful sales funnel that is available today. It was taught to us by Aaron Chen, the 

invincible marketer, and it teaches you to have the top 1% quality of sales funnels that's available. Because, 

like I said to you, most affiliate marketers and people in business using e-commerce today, they're just 

driving traffic directly to the website. They're just asking for the conversion right away. And it's just not 

the way things are done, you have to build trust. 

 

So, with that being said, you have a whole DVD set, you have a whole CD set of bonus audios where 

you're literally going to be took into the top 1% of sales conversion in e-commerce. And this is where 

your freedom is. Now, you're giving your family more freedom, you're giving your friends more freedom, 

you're giving your community, your society, your world more freedom. Why? Because instead of just 

talking about things where you may be limited or powerless, now you're discussing with them things that 

are unlimited, you're empowering them. You're giving them education, naturally. As a matter of fact, many 

people are going to be entertained by it, because it's inspiring. And on top of all that you're gaining 

experience as an e-commerce entrepreneur, which is I don't know what you think about what image comes 

in your mind when you think about an e-commerce entrepreneur, but mine is wealth, health, happiness, 

freedom, and all of those type of words that are attached to those things. So, it's a very smart move.  
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Right now, Superpower Thinking does not have competition. The only competition we have is an agency 

that is selling its standard product for $599 just to give you a module type of education on how to build a 

business. They're not giving you any products. They're not connecting you to any team of freelancers or 

workers. You're not going to be talking to the founder to the CEO of the inner circle of that company. It's 

pretty much buying a module-based webinar for 600 bucks. And then they have the next level which is 

1500 bucks and then the next level which is 2500 bucks, and it's pretty much just you get more modules. 

So, I don't really have competition. And it's because of this fact that I'm able to really expand at a very, 

very rapid rate right now. So, I don't know how long I'm going to keep this program for $199.99. But right 

now, you can pick it up. You could have your own business, your own team, your own education, you're 

going to be talking to me, the founder. I'm going to give you free books, free education, I'm going to give 

you more until you build enough money where you can get the premium package or the Royal luxury 

package. And by that time, you'll be a millionaire with us. Remember where your freedom is in today's 

market. 

 

LEAD GENERATION 

 

Lead generation is the bloodline of e-commerce house. So, whoever has the most leads, wins this game. 

Now, when we look at lead generation, we need to start to understand what the best lead generators are 

online. And hands down right now, social media is the best lead generator online. So, we have to just get 

good at understanding that we're going to have to make lead magnets online and know how to make them. 

So, how do you make a lead magnet online? Well, it's quite simple, you just put in your ad on your social 

media and after you do that, they give you a very simple form that you can attach to your ad called the 

lead magnet. And if people like your ad, they'll put in their information. And then you receive their 

information. And that's called a lead magnet. And this isn't uncommon for small businesses, because it 

connects people to others that are already interested. It's not like you're taking a shot at the dark when you 

call one of your leads, or you contact one of your leads.  

 

This is a very important thing. Now, you can opt to get their email or their phone. The email is good 

because you'll be able to give [no sound at 01:41]. But the phone is also good because [no sound at 

01:45] indirectly. So, the email lacks in personal contact, but the phone lacks and you're really not [no 

sound at 01:55]. So, the best way is to get both their phone number and their email address directly. And 

when you combine both of these, you're most likely going to get a higher conversion rate. So, it's a great 

thing to use social media. So, which ones are the best social media? Well, you have Facebook, which is 

number one. You have Instagram, that's number two. And then for business, LinkedIn is also very good. 

But you can use Twitter, you can use Pinterest. So, social media is great.  

 

Another great way to gain lead generation is to Google. So pretty much you pay for a Google ad, you post 

it online. And then what happens is, when people click on that ad, it'll connect to a lead magnet that you 

create, which would be on one of these landing page creators, maybe like A Weber, or Click Funnels, or 

you could even use a Pedro for your website, and just use it as a squeeze page. And then you just let them 
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know, if you're interested in learning more, please put in your information. Or you can go one step further 

and say, get this free book, or get this free video series or get this free webinar or whatever could even be 

a PDF file, like get this free blueprint or get this free worksheet and then they put in the information, you 

get the lead and they get the information or the free content. So, this is the secret to lead generation.  

 

So, you want to be able to plan what you're going to do in your marketing strategy to promote your content. 

So, pretty much planning is knowing which social media you're going to use. So, you can use social media 

or you can decide which search engine you can use. You can use Bing for ads, you can use Yahoo for ads, 

you can use Google for ads. And so, it's a great way to know that online lead generation is extremely easy. 

Because back in the day in order to get leads, it was extremely difficult. You had to call people that you 

didn't know. And then you'd have to go through all of these different types of questionnaires and surveys. 

And then finally, you'd be able to get a lead. Some people had to go door to door, knocking on doors just 

to figure out who would possibly be interested. And then take those leads, and then contact them over the 

rotary phone to see if they were possibly interested in the business.  

 

But now we have social media where we can connect with people through their interests, and get our leads 

almost instantaneously. Google, Facebook, Bing, Twitter, LinkedIn, YouTube, all of these places already 

know the interest of these users because of their profiles, what they search for, what they like, on their 

posts, what they respond to. How are they interacting on the web, is being monitored by these platforms? 

So, when you go in there, and you try to get a lead, it's like a cakewalk, because whatever platform you're 

using, already knows how to direct your ads to the perfect customer. So, it's a great, beautiful time to be 

in e-commerce, it's like heaven, almost, if you know what you're doing. And just this simple knowledge 

alone will create a great increase in sales. Because aggregation is key. So, you need all of your lead sources 

to go back to one place, which would be pretty much the platform that you're using.  

 

So, you're out there, you're paying for ads, which really are a lot. And if you're optimizing your ads, you're 

getting good content to put on the ad, and you're also giving out free content, then, guess what Facebook 

is collecting all of those leads into one place for you. And then very nicely presenting it to you as a lead 

list through your ad account. Can it get any better than that? There is no such thing as better lead generation 

than in today's market. So, remember, when it comes to lead generation, now is the time to learn lead 

generation online so that you can make money. There are so many people out there that are making so 

much money because of the technology that we live in today. These lead magnets are almost perfected. 

This is lead generation at its finest. So, it's a great opportunity. And people say, oh, well, I don't want to 

pay for ads. Well, if you don't want to pay for ads then you shouldn't be in business.  

 

So, another one that I want to talk about is video lead generation. Because videos go a long way. We see 

that videos are a great way to capture leads. And they're good to put in landing pages. But what I really 

want to talk about is YouTube. So, let's say you have a good video production. It doesn't have to be the 

greatest. But enough video production where you have a nice camera, you have maybe a couple of 

freelancers that you can work with that can make the video nice. And then you use that video as a campaign 
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strategy to message to possible customers to sign up. Now you have the video that's a lead magnet, and 

you can post that lead magnet on YouTube. And that video will just pop up to people and if it's grabbing 

other people's attention, you'll be able to get lead generation from YouTube that will be more effective 

than many of your other funnels because video is rarely the authority when it comes to the internet period, 

but also in lead generation, lead capture, the quality of leads because you're engaging with these customers 

directly.  

 

So, I hope that this gives you a little bit of a snapshot on how to generate leads, go online, start to 

understand what the best lead generators are; understand that these are the most perfect lead generators, 

even though we see them as social media and, oh, it's time to be social, it has another face. The other faces 

that these are the most perfect lead generation tools that exist on the planet. So, you have to understand 

the two phases of social media. There's one face saying, oh, well, let's have entertainment and fun. But the 

other face that most people don't know about is lead generation to make money. And if you know the 

secret of the two phases of social media, you will do very, very well in e-commerce. So, use these tools 

because there's never been tools like this before on earth. And remember that video is king. So, don't just 

stick with Google and the search engines. Don't just stick with social media, but also go to Video and onto 

YouTube and generate leads there.  

 

THE SECRET OF DOUBLING 

 

I hope you learned so many strategies and I hope you had a really good time. I hope it was transformational 

for you, and I hope that you received a transformation from picking up this book until now. So, I guess 

we're going to wind down with a very powerful secret, and this secret is called the secret of doubling. 

The secret of doubling is only achievable through e-commerce. It's not achievable through a store. It's not 

achievable through real estate. It's not achievable through any other type of business venture that you're 

going to do to the level that it's available on E-Commerce. What doubling is, is taking the profits that you 

make, and then having them double and then having them double again, and then having them double 

again and keep with that formula of doubling. This is one step further than re-investment. 

We touched briefly on reinvestment where we discussed the art of the entrepreneur, which is investing 

first into his business, and then ultimately reinvesting until he achieves the goals that he desires. But 

doubling is maximizing the art of reinvestment. Let me give you an example of doubling. Let's say you 

had a penny and it doubled every day for a month, versus, earning a million dollars for that month. If I ask 

you, would you rather a penny to double every day for a month, or would you rather just a million dollars 

right now, and I'll pay you for your month? Which one would you take? 

Well, the one that understands the power of compound interest, which is in this case, in this extreme form 

called doubling would take the penny doubled every day because, at the end of that month, that person 

would receive $5,368,709.12. How is this possible? How can you double in e-commerce? One of the best 
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ways that you can double in e-commerce is having a sign-up system where you have other people sign up. 

So, let's say you have a subscription order for a magazine, and someone signs up for the subscription order, 

but you tell them that if they signed somebody else up, they'll receive a certain bonus. So now, instead of 

just having one person that bought the newsletter, now you have two people that bought the newsletter. 

This is also very important to know when you’re giving out your promotions. Whenever you're marketing 

your material, you always want to have this art of doubling in mind. 

How can you double your sale? Well, you could do it in many of ways, but one of the best ways is through 

subscription. Let's say you were to sell a product; it's a fitness product for $79.99, and they get everything 

that they need. Instead of having them pay $79.99 upfront, you could have them subscribe for subscription 

for a year where you give them all of the contents steadily as a program throughout a year, and then maybe 

charge $29.99 per month or 19.99 per month. By the end of that year, not only did you double, but you 

made more than double. And not only that, but you also have options now because the person is with you 

for 12 months to offer them other products. So, this idea of doubling just maximized your income. 

Now, if you want to take it one step further, you want to focus on doing that with someone that that person 

knows. This is the true art of doubling. Everybody knows somebody else, so you can always double your 

profits through someone. Let's say they get through the fitness program for four or five months. They're 

feeling great. They're getting the endorphins; they're getting the results that they want. This was the 

product that you made from your passions; whatever you are gifted at, and you offer them a testimonial, 

you'll say, "Hey, can you sign up to give me a testimonial or a review." And then, you offer them the 

program to someone in their family and say, "If you sign someone up in your family, I'll give you your 

last three months for free." Now, they're going to go and talk to their wife, their kids, they're going to talk 

to their friends, they're going to go online and talk about it; they're going to really try to pump out that 

three free months. 

But now, you have somebody else that you can subscribe and do this to again; so, this is the art of doubling. 

Instead of just offering it for $79.99, you got a year subscription, you probably sold them other products, 

other accessories, and you got someone else from them and that penny doubled for you. The more that 

you apply this doubling technique, the more that you're going to start to see the results of the secret of e-

commerce entrepreneurs. I want to wind this program down with this secret. You know most people, they 

put all their secrets out upfront and hit you top-heavy. I don't want to front-load you here. I want to give 

you one of the most important secrets and save it for the last of the program, so start to master this art of 

doubling. 

Most people call it compound interest. How can you gain compound interest online? These are just a 

couple of ways that you can do that through the e-commerce entrepreneur. And for the people that sign 

up for my program and end up getting their own business and partnering with me; I promise you I'll have 

you master this art. And what ends up happening is, this is what people called "getting rich overnight". 

Some people are like, "How did this guy make so much money in a month?" Well, he doubled that penny 

for a month and he became a millionaire. People that don't know this secret, the only thing that they can 

do to come close to it is pretend that they know how to make you rich overnight. 
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They'll say, "Hey, we can make you $5,000 in one month," and they'll lie to you. But this is the secret of 

how people have those overnight success stories of getting rich. If you have anyone in the stock market, 

let's say they hit a bull market, they choose the right stock, and they make a good yield off of a certain 

stock or commodity; the smart investor will take that money and try to gain compound interest off of it. 

There are dozens of ways that you can go out there and practice gaining compound interest in these 

markets. People that don't know about compound interest, or aren't being taught about this art of doubling; 

they're not going to make nearly as much money, and this is most possible in e-commerce. 

If you look at Jeff Bezos; this was the art of doubling. He was literally doubling his assets every day, now 

everybody is involved. If you ask anybody who hasn't bought a product on Amazon, it's going to be very 

tough for you to find that person because this was the art of doubling. Most investors, most entrepreneurs 

are not going to teach this, but because of the vision, the principles that I'm trying to endorse for not only 

my business but for others in other businesses and for this program; I figured that I would save the secret 

of compound interest for the last. 

If you have any more questions about this, please do research and you can feel free to contact me at 

superpowerthinking.com. You can message me there. And don't forget, pick up the program, I'm giving 

you a business for $199. You're not going to find any business available for anywhere near $30,000 even, 

let alone, a knowledge-based company with a golden principle. That's going to cost you in the half a 

million-dollar up to a million-dollar range. I'm going to give you everything you need to become a 

millionaire. And eventually, if you wanted to, and achieve that dream of billionaire status; I will make you 

believe I will motivate you, and together, we can make that a possibility for you to achieve that dream of 

joining that billionaire club. For 200 bucks, please just drop what you're doing and buy the program. 

It's 199 bucks; it's less than a Lego toy set that you'll buy your kid or a huffy bike that you'll buy your kid 

for Christmas. It's a ridiculous price because I want you to be part of the family, I want you to be a partner, 

and I want you to tell others about the business so that I can expand at the rate that I desire. 

 

BACK ON YOUR FEET 

 

I want to talk to the people that might not be having the greatest success financially at the moment. And 

when I say about opening up your business, expanding what you're already doing, I have come to the 

realization that even in today's market, that there might be people reading the book, that might not have 

the opportunity to be doing what I'm talking about on a financial level. So, the question is, Chris, what do 

I do if I don't have money to invest? There are always people that might be in a situation where they don't 

have anything. Some people are even being oppressed at the moment, financially. So, we need to help 

these people. Because it's not just about the middle-class worker who's trying to enter into the upper class. 

It's not just about the upper-class entrepreneur who's trying to perfect and optimize his skills. I want this 

program to be for everyone. So, this is for the people that just can't get ahead, whether you're in poverty, 
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even people in homelessness, people that have lost their job, especially in today's market after 2020, we 

need to start helping these people.  

 

So, this chapter is directed at you specifically. And because this is such a complicated process, I want to 

make this as simple as I can. So, I'm going to talk to you about five minutes. And within those five minutes, 

I'm going to give you enough information where you can get back on your feet. And you can have enough 

money to enter back into middle class, regain your dignity, and then ultimately, pick up my program and 

start to use it on the level that would be more feasible after you got back on your feet. So, this is for the 

people that need to get back on their feet first. So, I'm going to give you the secret. For a long time, 

everyone has begun figuring out well, how do we heal poverty? And for a long time, this wasn't possible. 

But now, there is a possibility for any person in this world to escape poverty overnight. So, I'm going to 

give you that key. And I'm going to give you that secret, because even our leaders, even a lot of our pastors 

at the church don't know what it is that can heal poverty or heal hunger. So, I'm going to give you one 

secret, and then I'm going to explain it within five minutes. And within these five minutes, you'll have 

enough information to get back on your feet and to be in position to pick up the e-commerce entrepreneur 

program and then reach a higher level which is where your dreams are, which is millionaire status, and 

then eventually billionaire status. So, here we go. Are you ready?  

 

The number one way that you can escape poverty is through freelance marketing. So, I'm going to say that 

again, the number one way that you can escape poverty is through a freelancing career. So, what is 

freelance marketing and a freelance career? A freelance marketing is pretty much joining a platform full 

of freelancers and marketing your skills within that platform. People will hire you for your skills that you 

have. And you can make a career doing that. So, eventually, you can have a career in freelancing once 

you get good enough. So, I'm going to go through a couple of platforms that you can sign up for that pretty 

much after you sign up with them, you can gain employment immediately. So, one platform is called 

Fiverr, which is a great platform for you to pretty much get freelancing jobs at a very cost affordable rate. 

So, you're not going to be getting paid the most as a freelancer here, but you'll be able to get some type of 

money. And also, you'll be gaining experience. So, even though it's highly competitive, you'll still be able 

to gain experience in the freelancer market.  

 

Now, I give you a guarantee that if you decide to become a freelancer now, within a year, you'll have 

enough work as a freelancer, you'll have enough experience. But in the midst of freelancing when you're 

not having jobs, study research on how to be a better Freelancer in your market. So, I'm just going to give 

you some other platforms. There's another platform called Upwork. There's another platform called 

freelancer.com, skywordbark.com, blueraingun.io, peopleperhour.com. And the list goes on. So, you 

pretty much want to figure out which platform you want to use and stick with that platform. And what's 

going to end up happening is you're going to get good at that platform, you're going to learn the platform. 

And then after that, you're going to start to create a reputation or presence. After you start doing enough 

work and people rate you, people will start to come to you first because you have higher ratings. And 

maybe you're just more cost affordable.  
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So, this is how it works. Now, you might say to me, Chris, I don't have any skills. Well, the beautiful thing 

about freelancing is you don't need to go to college to develop skills, you could learn online, and through 

YouTube, through Google just learning and you can literally start freelancing right away. Certain things 

that you can freelance for immediately are jobs like copywriting, sales scripts, email writing, 

Ghostwriting. What are you good at? And you can start freelancing your work, if you're an artist, you can 

start freelancing design, you can start to go into logo design, illustration, print design, you can start doing 

3d modeling. If you're into music, you can do audio production, songwriting, Ghostwriting, as well as 

create medical website content. If you're in the medical field and you have medical knowledge, then you 

can start to offer people advice in that area, no matter what you're good at, there's a place on the freelancing 

platform where they can use your service. So, there are areas on the platform where you really don't need 

any experience at all. So, there's a huge market of people.  

 

So, I'm going to read through the market here of the most popular freelancing careers that you could start 

right now. And you could learn online so I'll try to read this quick; web design, web programming, e-

commerce, UI design, website, Q&A, website project management, website development, desktop 

applications, game development, scripts, and utilities, software plugins, mobile apps, application interface 

design, software project management, software QA, VoIP, software development, network administration, 

database administration, server administration, networking information, technical writing, website 

content, blog and article writing, copywriting, writing and translation, translation, creative writing all these 

writing and translation ones. You can start this today. And once you get a job learn while you're going. 

You can do data entry, personal assistant, web research, email response handling, administrative support, 

transcription, graphic design, logo design, illustration, print design, 3d modeling, audio production, video 

production, voice talent, animation, designing multimedia, presentations, engineering, technical design, 

customer service and support, technical support, phone support, customer service, order processing, 

advertisement, email marketing, search, engine marketing, public relations, telemarketing, marketing 

research, surveys, sales, lead generation, marketing, optimization, business plans, accounting, payroll, 

financing, legal management, business consulting, recruiting, statistical analysis and a bunch of other 

things like bookkeeping, and things of this nature.  

 

So, this is just a percentage of freelancing careers, where you can literally make a career in each one of 

the things that I said to you, and make up to six figures per year once you become a prominent figure in 

that platform. So, start to know these platforms and lookout for new platforms. Because when there's new 

platforms that arise, you can sign up for them, and you'll be a dominant force there in no time flat. So, this 

is how you can escape poverty. It doesn't matter who you are in the world. All you need is a cell phone, 

eventually a laptop and you can have your career and join back the middle class. And then from there, 

start learning my e-commerce entrepreneur program and join the millionaire and eventually billionaire 

club 
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